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WENS FALLS WITHDRAWS 
MIS STOCK SALE OFFERING 
AGREEMENT WITH AGENTS 


Company Considers Plan Sound 
and Equitable, But Would 
Avoid Criticism 


SALES MADE WILL. STAND 


Vice-President R. S. Buddy Ex- 
plains Position of Company; No 
Disturbance to Business 














. The Glens Falls has withdrawn its 


stock purchase agreement in connection 
with the stock offering which the com- 
pany made recently to agents. This 
agreement, which was reproduced in The 
Eastern Underwriter of September 20, 
provided for the purchase by the agent 
of a limited amount of stock of the com- 
pany at $50 a share on condition that the 
agent produces a certain amount of busi- 
ness and has a limited loss ratio. This 
agreement caused considerable comment 
and came up for consideration at the 
last meeting of the Western Union. 

The position of the Glens Falls with 
reference to this agreement was explain- 
ed to The Eastern Underwriter by Vice- 
President R. S. Buddy. He said that the 
Glens Falls has had a great deal of ex- 
perience in connection with stock offer- 
Ings to agents and that this experience 
showed that such offerings have to be 
tied up to the agent’s production in some 
Way to make them equitable as between 
agents. The company emphatically dis- 
claims any motive of disturbing business 
and it was because the question of ethics 
Was raised that the company has now 
withdrawn the agreement although it 
sill believes that the plan is equitable 
and proper. 

Buddy Explains Company Position 

No instances have been brought to 
“st attention,” said Vice-President 
pte in which the stock offering plan 
my Operated in any important particular 
iO disturb business. If there be such 
—— they are the exception and have 
eet in the general result. The 
7 was arranged so that there could be 
Speculative incentive for an agent 
v4 enter into the stock purchase agree- 
a The stock was purchased on the 
- alment plan. The agent paid 6% 
a on the balance and as the in- 
wah Teturn on the stock purchased 
teal hh 34% it is clear that he has a 

we ot interest and can not sell the stock 
r ea he does not have possession 


.: withdrawal of the agreement does 
es ect the stock purchases that have 

et slag into. These will be car- 

the rough to completion according to 
terms of the contract. 


em Unqeesident Buddy told The East- 


‘Nderwriter that because the Glens 
(Continued on Page 30) 




















PHOENIX 


Assurance Company, Ltd. 
of London 


150 William Street, New York 


A Corporation which has stood the test 
of time! 147 years of successful business 
operation. World-wide interests. Abso- 
lute security. 








DEPENDABLE 





Excellent Service and Facilities 
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Indemnity Company 
150 William Street, New York 
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Cannot Crack 
In Any Market 


Full many an underwriter who in these dizzy days is dogmatical'  Iling 
his prospects and clients what he think ne knows about the inia: the 
stock market, would be almighty glad to pull down for himself cofit 
on a panic investment. The securities market is cre of civil chief 
financial instruments. For the most part its oper s are f ut and its 


transactions legitimat . 
be avoided. 


That. speculation comy vith investment cannot 


Instead of railing at the stock exchange, life insurar:. should offer its 
ministration to heal the wounds and restore the family or ihe business estate. 
The office of life insurance in this disaster is to replace the values which were 
so suddenly swept away, and this should be urged by every life underwriter. 
Our clients clearly now see the wisdom of having one investment—their foun- 
dational one—that can’t crack up. 





ry 


Wm. A. Law, President 
Wm. H. Kingsley, Vice-Pres. Hugh D. Hart, Vice-Pres. 





The Penn Mutual Life Insurance Company 
Philadelphia 


Independence Square Founded 1847 

















WIDE-SPREAD ACCEPTANCE 
OF BENEFICIARY LETTER 
USED BY STATE MUTUAL 


Company Suggests Policyholders 
Check-Up on Beneficiary and 
Options Selected 


GET SURPRISING RESULTS 


Additional Home Office Work Jus- 
tified; Text of President 
Bullock’s Letter 


The State Mutual Life is getting sur- 
prising results from a letter to policy- 
holders recently sent out over the signa- 
ture of President Chandler Bullock. The 
letter was personal in tone but was 
frankly a circular sent in connection with 
the company’s eighty-fifth anniversary. 
It was explained that the purpose of the 
letter was to have the policyholder check 
up on the beneficiary named and the 
options selected when the policies were 
issued. This request on the part o* the 
president of the company that tke policy- 
holder examine his policies with the com- 
pany in this respect had a surprising ef- 
fect. It brought a very large nail ad- 
dressed to President Bullock with many 
requested changes and much new busi- 
ness. There has been a wide difference 
of opinion and experience of companies 
with general letters which makes the 
State Mutual’s experience especially in- 
teresting. 

It was explained at the home office of 
the State Mutual Life at Worcester, 
Mass., that the additional work involved 
at the home office would be more than 
compensated for by the better condition 
of the policies when they became claims 
cases without taking into consideration 
the advantage of warming up the contact 
with the policyholder. The policyholders 
were referred to in the resulting letters 
and the original one from President Bul- 
lock as “members” and their “member- 
ship” in the company was stressed so 
that the mutuality of their relationship 
was emphasized. In numerous instances 


letters asked that an agent of the com- 
pany call and give advice on the policy- 











holders’ insurance. 7 
Text of Letter 
Originally President Bullock’s letter 


was intended as a reminder to policy- 
holders that the company was having its 
eighty-fifth anniversary. The suggestion 
that there be a check-up of the members’ 
policies is what produced the large re- 
sponse. President Bullock’s letter fol- 
lows: 

To the Company’s Policyholders: 


I should like to make this a completely per- 
sonal letter to you, but I am confident that you 
will recognize the difficulty of that procedure 
and will accept this note as a personal communi- 
cation to you, a policyholder in the State Mu- 
tual Life Assurance Company. 

You will be interested, I am sure, to know 
that since this January first the amount of in- 


(Continued on Page 14) 






























November 8, 1920 











ommon Sense 


T is a fact that many life under- 

writers who have employed the 

“Trust Approach” in canvassing important 
prospects have written policies for amounts 
far in excess of their expectations. Yet there 


is nothing extraordinary in such success. 


It is merely common sense to assume that 
the man who can be made to look upon his 
life insurance in terms of the zvcome it will 
produce for his family instead of as so much 
capital, will be disposed to take out larger 
policies. It is because the “Trust Approach” 


accomplishes this that so many life under- 


writers find it a powerful means of increas- 
ing their production. 
An explanation of the “Trust Approach” 


and the way you can make it serve you is 


contained in an interesting new booklet, 





“Selling More Insurance Through the 





Trust Approach.” A copy will be sent to 


you gladly on request. 


City BANK FARMERS 
‘TRUST COMPANY 


22 WILLIAM STREET 


Temporary Headquarters: 37 WA. STREET 
Sth Ave. at 41st Street... . Madison Ave. at 42nd Street. ...181 Montague St., Brooklyn 


TRUST SERVICE IS AVAILABLE THROUGH ANY BRANCH OF THE NATIONAL CITY BANK OF NEW YORK OR THE NATIONAL CITY COMPANY 
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American College Sends 
Out Revised Booklet 


IT TELLS OF REQUIREMENTS 








Three Years Of Satisfactory Life Ex- 
perience; Four Years Of High 
School Training 





The American College of Life Under- 
writers has issued a_ booklet giving 
changes in rules and requirements of the 
college. The following information is 
given relative to eligibility requirements: 

In order to be eligible to take the ex- 
aminations to become a Chartered Life 
Underwriter, an applicant must— 

1. Be at least twenty-one years of age 
and of good moral character. 

2. Have at: least three years of satis- 
factory life insurance experience. Grad- 
uates of universities and colleges may 
make application to take the examina- 
tions at any scheduled date following 
their graduation, but, though successful, 
will not be granted the recognition until 
completion of three years of satisfactory 
life insurance experience. “Life insur- 
ance experience” relates to salesmanship, 
management activities, or such other life 
insurance pursuits as, in the opinion of 
the Board of Directors, have a vital bear- 
ing upon the dissemination of life insur- 
ance. 

3. Possess a certificate of graduation 
from a four-year high school. However, 
if a candidate presents a statement from 


_ the Registrar or Director of Admissions 


of a standard college or university certi- 
fying that the applicant’s record has been 
examined and that said standard college 
or university would admit him as a reg- 
ular student in the Freshman class with- 
out conditions, this certification will be 
accepted as evidence of the fulfillment 
of the requirements for entrance to the 
examinations. In case a candidate can- 
not comply with either of these require- 
ments, it is necessary, in order to estab- 
lish eligibility, that he present fifteen 
acceptable credits in the following sub- 
jects, within the limits indicated, as evi- 
dence of having completed the equivalent 
of a four-year high school course. 
Group 


Seven (7) units* are required, to be dis- 
tributed as follows: 
ERE ae er mre es Career acr cree re 3 
NMMINY eas ye es bacdn Ra syaredieaie ene si sikcbia eee 1 
MMPATET ALCS: Soe ois ocers) ope AergarG Se ies. 6. 0: 8.81¢' 076 i 
Iwo years of Foreign Language 
or 
Two years of Science 
Pp or l 
Two years of Extra Mathematics [2 
or 
One year of Science and one year of Extra | 
matics J 


“ Group B 

Fight (8) units* may be selected from the fol- 
lowing : 
History and Civil Government (not to ex- 
ceed) 


required Group A, only two additional 
units may be elected here.) 
Science (not to exceed).....ccecccscccccecs 4 
(If two units have been chosen under 
tequired Group A, only two additional 
units may be elected here.) 
d Group 
In lieu of four (4) units* in Group B, the 
candidate may substitute four (4) units of com- 
Mercial subjects, such as: 


Business Arithmetic .... 1 
ommercial Geography 1 
Bookkeeping ......... 1 
SUCLCIAL LUG asco cncne eds csleencecuse 1 





eee 


*One unit represents one full year of high 
school work in a particular subject, with the 
exception of English where 3 units credit are 
Siven for 4 years of high school work. 


When Credit Is Given 


Subjects included in the above require- 
Ments will be given credit by the Ameri- 
can College of Life Underwriters: 

1. When proper certification is offered 
that they have been completed in an ac- 
credited high school, or where examina- 
tions of the college entrance examination 

oard or those of any state have been 
Passed. ; 

2. When they have been completed by 
lome study work and if examinations of 
the college entrance examination board 
or regents (state examinations) in the 
Said completed subjects have been passed. 
i nN the event examinations in subjects 

Sted under Group C are not given by 


(Continued on Page 4) 


Expect No Old Age Pensions 
Legislation Here For Some Time 


Senator Mastick’s Report As Chairman of State Commission Will Not 
Be Made For At Least A Year Yet; Amendment 
To Constitution Necessary 


An amendment to the New York 
State Constitution may be necessary in 
order to put into operation an effective 
plan for Old Age Pensions, it was stated 
by Cyrus W. Phillips of Rochester at- 
torney for the special commission created 
by the legislature last winter to investi- 
gate the subject of old age want. Sena- 
tor Seabury C. Mastick, Republican, of 
Westchester County, is chairman of the 
commission, which it is expected will 
render a preliminary report to the legis- 
lature of 1930 and ask for a year’s exten- 
sion of time in which to render a final 
report. 


Section 9 of Article VIII of the New 
York State Constitution says: 

“Neither the credit nor the money of the State 
shall be given or loaned to or in aid of any 
association, corporation or private undertaking. 
This section shall not, however, prevent the leg- 
islature from making such provision for the edu- 
cation and support of the blind, the deaf and 
dumb, and juvenile delinquents, as to it may 
seem proper. Nor shall it apply to any fund 
or property now held, or which may hereafter 
be held, by the state for educational purposes.” 

Section 10 of Article VIII of the con- 
stitution says in part: 

“No county, city, town or village shall here- 
after gi®¥e any money or property, or loan its 
money or credit to or in aid of any individual, 
association or corporation, or become directly or 
indirectly the owner of stock in, or bonds of, 
any association or corporation; nor shall any 
such county, city, town or village be allowed to 
incur any indebtedness except for county, city. 
town or village purposes. This section shall 
not prevent such county, city, town or village 
from making such provision for the aid or 
support of the poor as may be authorized by 
aw. 


The First Soldiers’ Bonus Law 


It will be recalled that the first soldiers’ 
bonus law passed by the New York State 
Legislature was declared unconstitutional, 
on the ground that it was a gift of 
money and that an amendment to the 
constitution of the State was made be- 
fore bonds were issued and sold to pro- 
vide for the payment of such a bonus. 

The legislature may enact laws to put 
into effect more systematic relief for the 
poor and to authorize counties, cities, 
towns and villages to set up some sort 
of legal machinery by which a fund may 
be established for such purposes and 
contributions made thereto by individuals 
and corporations, but the real problem 
of affording relief to old age want is 
that the recipients of benefits will not be, 
for the most part in the poor or pauper 
class. 

It is interesting in this respect to note 
some of the court decisions in relation to 
the application of the provisions of sec- 
tion 10 of article VIII. Under the head- 
ing “appropriation to charitable corpo- 
ration.” This section provides in part 
that nothing therein shall prevent a 
county, city, town or village from mak- 
ing such provision for the aid or sup- 
port of its poor as may be authorized by 
law. In proceeding under that provision, 
a municipality is competent to give aid 
and support to its poor through the me- 
dium of a private corporation engaged ir 
charitable work and to that ena may 
appropriate its funds to such corporation. 
People vs. Fitch (1897) 154 N. Y. 14, 47 
N. E. 983, 33 L. R. A. 591, reversing 12 
App. Div. 581, 39 N. Y. S. 926, 42 N. Y. S. 
1131. Nor is a municipality precluded 
from making payments to a private cor- 
poration in the support of the poor by 
reason of the fact that the corpora- 
tion has other purposes than the care 
and support of such persons. Shep- 
herd’s Fold of Protestant Church vs. 
New York (1884) 96 N. Y. 137. Thus 
the act of 1871, (Ch. 269, §3) appropri- 
ating the annual sum of $5,000 from the 
funds of New York City to the Shep- 
herd’s Fold, a corporation that has as its 
principal object the support and educa- 
tion of poor children and that is in- 
trusted by law with the care of such 


children within the city, is not void here- 
under because that organization also un- 
dertakes to receive children of poor cler- 
gymen for training and education who 
might be deemed eligible and who should 
be approved by the trustees, and to re- 
ceive other children and youths for edu- 
cation and training to such extent as in 
the judgment of the trustees might be 
expedient. 
Would Take Care of Only Pauper Class 
So that if the legislature were to en- 
large the jurisdiction of municipalities by 





SEABURY T. 


MASTICK 


broadening the field by statute to which 
aid to the poor might be applied, it might 
also authorize the creation of additional 
private agencies to carry on such work. 

This sort of legislation would take care 
of only the poor or pauper class how- 
ever. It would do nothing for the army 
of men and women incapacitated from 
the further pursuit of their occupations 
and unable to find remunerative employ- 
ment. It would afford no relief to the 
condition created by the complexities of 
machine made economic conditions. It 
would not enable the payment of public 
funds to an aged person in order that 
he might sustain from lapsation his in- 
surance policy or give him sufficient 
funds so that he could continue to live 
in his own home. About all that the 
legislature can do is to extend further 
aid to those who are distinctively in the 
poor class. 

Lega! authorities about the capitol at 
Albany, however, are of the oninion that 
some sort of a workable plan might be 
evolved: so as to create old age want 
relief districts, in much the same way as 
the Port of New York Authority and the 
Hudson River Regulating districts were 
created; declaring such districts which 
might embrace entire judicial districts of 
which there are nine in the state munici- 
pal corporations and allowing them to 
set up and establish a system of old age 
want relief assessing the cost upon the 
people as a whole within the territory 
comprising the districts, as the people 
benefitted. It has been proposed to es- 
tablish a power authority to develop the 
natural water power resources of the 
state and why not establish an old age 
relief authority to preserve the human 
resources of the commonwealth. Of 
course such a proposition would no 


doubt, if enacted into law, be challenged 

in the courts by some taxpayer, but there 

is more than an even chance that the 
(Continued on Page 4) 


Brokerage Managers 
Now Are Organized 
FORTY IN NEW N. Y. ASSOCIATION 
Richard Lichterman President; Wheele 
H. King Secretary; and Phil Hodes 


Chairman of Speakers’ Committee 











New York has another organization of 
life insurance people. This one is the 
Association of Brokerage Men, consist- 
ing of forty men who are on the street 
soliciting brokerage business or are agen- 
cy supervisors dealing directly with 
brokers. It can readily be seen that 
these men who cultivate relationship with 
the thousands of brokers in this town 
have many things that appeal to them in 
common. In a way they are the scouts 
who not only develop new talent for 
offices, but closely watch the movements 
of all the companies, especially when it 
comes to appearance of new forms, 
clauses, changes in substandard condi- 
tions, developments in surplus business, 
and so on. 

The president of the organization is 
Richard Lichterman, who is with the 
Keane-Patterson agency of the Massa- 
chusetts Mutual. The vice-president is 
Charles Schiff of Prosser & Homans, 
Equitable Society. The secretary is 
Wheeler H. King of the Allen & Schmidt 
agency, New England Mutual. The 
chairman of the speakers’ committee was 
A. E. McLaughlin, who was with the E. 
A. Muller agency of the Aetna here, but 
is now with one of the New York banks. 
He is succeeded as chief scout for speak- 
ers by Phil Hodes of the Columbian Na- 
tional, Harper agency. 

Has Speakers At Meetings 

The association has already had a num- 
ber of meetings, the speakers including 
representatives of the Guardian Life, 
Penn Mutual, Mutual Life and Retail 
Credit Co. This week the speaker is 
Dr. C. B. Piper, medical director of the 
Guardian Life. 

The association was organized by 
Wheeler H. King, Richard Lichterman, 
Sam Wolfson, now general agent of the 
Berkshire Life; Warren Preble, now 
with the Home Life in Boston; and sev- 
eral others. 





GOES WITH BANK 





E. A. McLaughlin Leaves Local Life In- 
surance Field; Succeeded With Mul- 
ler Agency By J. I. Coles 


E. A. McLaughlin, supervisor of the 
brokerage department of the E. A. Mul- 
ler general agency of the Aetna Life, 
No. 225 Broadway, has gone with the 
trust division of the Chatam-Phenix Na- 
tional Bank & Trust Co., New York. G. 
A. Eubank started him in life insurance 
at No. 100 William street, where he was 
an agency supervisor of the Aetna Life. 
Then he became district manager of the 
Equitable of Iowa at Syracuse. Return- 
ing to New York, he went with the Mul- 
ler agency. A. B. Fisk is in charge of 
new business with the Chatam-Phenix. 

Joseph I. Coles, formerly with the Con- 
necticut Mutual, succeeds Mr. McLaugh- 
lin with the Muller agency. 





NEW AETNA LIFE MANAGER 

Vice-President K. A. Lutker of the 
Aetna Life has just announced the ap- 
pointment of Martin L. Seltzer as gen- 
eral agent for the company at,its Des 
Moines agency, effective November 1. 
The appointment was made necessary by 
the recent death of A. C. Miller, gen- 
eral agent at Des Moines since 1926. 
Mr .Seltzer was previously a supervisor 
with the Des Moines agency and has had 
experience in the life insurance business 
as a producer, organizer and leader. 





JAMES S. GROSS DIES 

James S. Gross, a special agent of the 
Mutual Life of New York in St. Louis, 
died of pneumonia at the Missouri Bap- 
tist Hospital last week. He was seventy- 
eight years old and had spent his entire 
business life in the life insurance busi- 
ness. 
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Brokerage Managers 
(Continued from Page 3) 


courts would hold the adoption of such 
a method entirely constitutional. 

Another serious problem which con- 
fronts the drafters of legislation for ré- 
lief of old age want is the department 
of state government in which the added 
functions will repose. The New York 
State constitution as amended under the 
reorganization of the state government 
limits the number of state departments, 
and in order to add any new department 
an amendment to the constitution would 
be required, which must be passed by 
two legislatures and then have the ap- 
proval of the people. 

Such an activity to be successfully car- 
ried forward should be in charge of one 
responsible head, should not be hidden 
away as a bureau in any existing depart- 
ment nor should it be hampered by a set 
of officials whose sympathies might be 
entirely foreign to its work. The super- 
intendent of insurance would not wel- 
come the addition of such functions to 
his already overworked department and 
while the department of charities has 
been rechristened the Department of So- 
cial Welfare by the last legislature, the 
idea of charity as applied to old age 
want relief is not in harmony with the 
principles of social justice. The old age 
pensioner must not be considered in the 
light of charity but rather as the recip- 
ient of a debt paid by society. 

if it were constitutionally possible for 
the state to go into the business of pay- 
ing old age pensions it would be possible 
to work out a plan along sound actuarial 
lines under which such a system could 
be put into effect ten years from now 
and afford old age relief to the bene- 
ficiaries who would then become subject 
to the terms and conditions of the plan, 
but any plan which calls for compulsory 
membership or compulsory contributions, 
except through the medium of taxation 
would necessitate an amendment to the 
constitution. The problem of working 
out any kind of a plan that will not be 
a greater burden upon industry than it 
can afford, if New York State is to main- 
tain its commercial supremacy will be a 
difficult one. 


PENN MUTUAL’S LEADING MEN 





Ten Qualify in Million Dollar Class; El- 
liott Hall Group Leads Company’s 
General Agencies 


Ten Penn Mutual Life agents paid for 
$1,000,000 and over of business during the 
past convention year. The total business 
produced by this group of million dol- 
lar writers was $14,227.289. The mem- 
bers of this group are Thomas M. Scott 
of Philadelphia, Herman Kramer of Chi- 
cago, Felix D. Simon of Chicago, Wil- 
liam O. Cord of Cincinnati, J. Bispham 
Stokes of Philadelphia, Dana C. Clarke 
of New York, Walter.N. Hiller of Chi- 
cago, JT. William Clegg of Philadelphia, 
Tack Lauer of Cincinnati and Albert 
Hopkins of New York. 

T. Elliott Hall’s New York City agency 
led the Penn Mutual general agencies 
with a total production of $39,483,865. 
The other leading agencies were: second, 
Tohn A. Stevenson of Philadelphia; third, 
Stumes & Loeb of Chicago; fourth. Alex- 
ander E. Patterson of Chicago; and fifth, 
McWilliam & Hyde of New York. 





McNEILL HEADS NEW DEP’T 

Formation of a new business depart- 
ment, combining the functions formerly 
handled separately by the medical, un- 
derwriting and policy departments, has 
been brought about at Pilot Life, Greens- 
boro, N. C., to facilitate the transaction 
of new business. G. V. McNeill, for 
three years head of the policy depart- 
ment, becomes superintendent of the new 
business department. By this step, offi- 
cials believe, the routine work of han- 
dling new business will be removed from 
Dr. H. Frank Starr, medical director, 
and W: W. Alderman, chief underwriter, 


resulting in the expedition of issuing 
business. 











= >) >) 8%" the new business paid 
& 


for in The Northwest- 
ern Mutual Life Insurance Company of 
Milwaukee, Wisconsin, in 1928 was upon 


applications of members previously insured 
in the Company. 


Once a Policyholder— 


Always a Prospect 
THE POLICYHOLDERS COMPANY 





W, ee 
E SPREAD To PROTESS 


The Northwestern Mutual Life Insurance Co. 


Milwaukee, Wisconsin 
W. D. Van Dyke, President 


























Extra Years of Income 


Just as the thrifty depositor patronizes that savings-bank which 
offers the biggest interest rate commensurate with safety and service, 
so does the foresighted buyer of personal life insurance favor an 
institution assuring his ultimate beneficiary the most favorable return 


on policy proceeds left with the Company. 


If he reflects that the principal of $20,000. will pay an income of 
$100. a month for 59 months longer at 5% than at 414%,—this 


differential of practically $6,000. or 5 years’ additional income seems 
rather important. 


On dividends and moneys left with the Company under settlement 
options, The Guardian has been paying 5% (on a monthly basis, 
5.116%) for the past 5 years. Ask for Publication 298. 


THE GUARDIAN LIFE INSURANCE COMPANY 
of AMERICA 
“The Company that Guards and Serves” 
50 UNION SQUARE NEW YORK CITY 
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Am. College Booklet 


(Continued from Page 3) 


the college entrance examination board 
or State board, the American College of 
Life Underwriters will arrange to giye 
them at the time and place of the ex. 
aminations for the C. L. U. recognition, 
Notification of intention to take exam. 
inations in such subjects must be mailed 
to the Registrar of the American (Col- 
lege at least six weeks prior to the date 
of the examination together with a fee 
of five dollars ($5) for each subject ip 
which an examination is desired. 

The eligibility requirements as outlined 
were devised to meet the problem of un- 
derwriters who have not had the oppor- 
tunity of a high school education, but 
who are desirous of becoming chartered 
life underwriters. It was necessary to 
insist upon high school graduation as a 
prerequisite, if the college were to have 
any standing with American institutions 
of learning and if the C. L. U. recogni- 
tion were to enjoy the dignity of the 
C. P. A. and other professional designa- 
tions. On the other hand, the board of 
directors did not wish to bar those who 
are willing to make the necessary prep- 
aration equivalent to that required for 
high school graduation. The plan as 
stated above will enable persons in this 
situation to meet the high school pre- 
requisite through home study... The 
Home Study Department of Columbia 
University has already introduced courses 
to this end. Possibly other educational 
institutions may extend a similar service. 
The required subjects have been care- 
fully selected to conform to the best cd- 
lege standards and the list is as liberal 
and as flexible as is possible to make it. 
It is felt that the standards are of the 
highest, and yet of a character which will 
not discriminate against the ambitious 
underwriter who is willing to secure the 
education but is unable to return toa 
regular high school. 





PARTNERSHIP DECISION 





Board of Tax Appeals Refuses to Affirm 
Decision About Husband’s 
Tax Levy 

The Board of Tax Appeals at Wash- 
ington, D. C., has refused to affirm the 
action of the taxing authorities in levy- 
ing a tax against a husband on all in- 
come from a partnership in which he 
held a two-thirds interest, and in which 
his wife owned the remainder because, 
according to the board’s view, the wife 
was entitled to receive one-third of the 
partnership income as her sole and sepa 
rate property provided she held the prop- 
erty absolutely. 

It was the board’s finding that it did 
not matter that the wife had acquired 
the property by gift from her husband 
so long as she could show that she held 
title thereto. 

The case was that of Arthur Stryker 
vs. the Commissioner of Internal Rev- 
enue. 





Life Policy Proves To Be 
A Gilt Edge Investment 


Life insurance is not considered ptr 
marily an investment but often it turns 
out to be a very fine one. The Connect 
cut Mutual recently had a claim on 4 
business insurance policy on which they 
paid $40,000. The insured, who was 
killed in an automobile accident, had 
paid in premiums to the company less 
than $1,400, and the insurance had beet 
taken only three months before the a 
cident occurred. The face ammount © 
the policy was $20,000, but fortunately 
the double indemnity benefits were 
cluded. 





ADVERTISES AT COUNTY FAIR 

A Federal Life general manager, J- > 
Stafford of Oskaloosa, Ia., believes 1n a& 
vertising life insurance. He recently a 


ranged a fine display in his booth at = 
Mahaska County Fair and reports tha 
he is well pleased with the results. 








Nove! 


The | 
dency 0 
cial off 
presidet 
general 
Travele 
since tl 
Louis | 


fourte: 
nated 
ing by 
in. ch 
It is 
treasu 
has hi 
Tha 
ance | 
eclectic 
cal y 
onstra 
tation 





itions 
ogni- 
f the 
signa- 
ard of 
e who 


lumbia 
ourses 
itional 
ervice, 

care- 
st col- 
liberal 
ake it. 
of the 
ich will 
bitious 
ire the 
n toa 


N 
Affirm 


Wash- 
rm. the 
n levy- 
all in- 
hich he 
1 which 
because, 
he wile 
1 of the 
id sepa- 
ne prop- 


t it did 
acquired 
husband 
she held 


Stryker 
ial Rev- 


vestment 
red pri- 
it turns 
“onnectl- 
im on 4 
1ich they 
yho was 
ent, had 
any less 
had been 

the ac- 
nount oO 
rtunately 
were int 


ee ntly ar- 
‘th at the 
sorts that 
sults. 






November 8, 1929 













THE EASTERN 
UNDERWRITER 





L+—1 te —> 








Page 5 





Field Force Pleased By 
L. E. Zacher’s Election 


LETTERS OF CONGRATULATION 





New President of Travelers Entered 
Company’s Service As Secretary To 
President Sylvester Dunham 





The election to the Travelers presi- 
dency of L. Edmund Zacher, chief finan- 
cial officer of the company and _ vice- 
president, met with wide approval among 
veneral agents and managers of the 
Travelers. He is the fourth president 
since the organization of the company. 
Louis F. Butler had been president for 


L. EDMUND ZACHER 


fourteen years. Mr. Zacher was nomi- 
nated for president in the board meet- 
ing by James L. Howard, vice-president 
in charge of the life agency division. 
It is not known who will be elected 
treasurer to succeed Mr. Zacher. He 
has held that office since 1912. 

hat the confidence among the insur- 
ance people themselves in Mr. Zacher’s 
election has been reflected in the finan- 
cal world and general public was dem- 
onstrated by the strong advance in qua@- 
lations for Travelers stock following the 
news of his election. 

It was as personal secretary to Sylves- 
ter C. Dunham, then president, that Mr. 
Zacher began his career in the Travelers. 
Before that, as printed last week in The 
astern Underwriter, he had been in the 
banking business. He is fifty-one years 
old. His entire business life has been 
Spent in Hartford. His father was Louis 
H. Zacher and his uncle Judge Edmund 
Zacher of New Haven. 

Mr. Zacher was educated in the public 
‘chools of Hartford and was graduated 
‘rom the Hartford public high school in 
185. His first bank job was with the 
Charter Oak National Bank. He then 
Spent five years with the Farmers’ & 
Mechanics’ National Bank. Six years 
alter he became secretary to Mr. Dun- 
ee he was made assistant treasurer. He 
vas elected a director in 1915 and elect- 


ig °e-President of the Travelers in 


A Pen Picture of Mr. Zacher 
The. Hartford “Courant” printed this 
ben picture of Mr. Zacher: 
ae executive of the modern type, in- 
my ag delegate to other hands the 
vm ‘ managing details, Mr. Zacher 
wont € recipient of hundreds of con- 
“ae atory messages a few hours after 
ay uncement was made of his election 
, bess Presidency. Supplementing these, 
vt tade of well-wishers, including men 
ri ome who were with the Travel- 
ices en Mr. Zacher came to it and 
“we of business men of the city who 

€ not hesitated to call upon him for 

(Continued on Page 38) 


















MEN CALL IT 
GOLDEN 


There’s a certain rule of conduct 
which is so all-embracing and ideal 
in its meaning that it has become 


“Golden Rule.” In 


known as the 





brief it is: 


“Do unto others as you would 
have others do unto you.” 


It is a sentiment so noble many 
individuals have made 
their religion of it, and it 
would be an excellent thing 
for family providers to re- 
member it when they are 
insuring their lives. 


The 
Prudential — 


Insurance Company of America 
Home Office: Newark, New Jersey 


Epwarp D. Durritp, President 

















































Chance For Insurance 
In New News Talkies 


MAKING OF WILL IS SHOWN 





New York Theatre Devotes Entire Pro- 
gram to News, Some of Which Has 
Educational Angle 





A novelty in New York this week was 
the opening of The News Reel Theatre, 
entirely devoted to movietone news films. 
What interested insurance men was one 
of the films in which Judge Ben B. 
Lindsey of the Juvenile Court of Den- 
ver illustrated to the audience how he 
made his will. If such an educational 
topic can be presented as a news feature 
there is no reason why the idea cannot 
be elaborated to illustrate how an insur- 
ance agent sells a policy. Undoubtedly, 
there are endless possibilities to such 
themes. If propaganda is not used these 
news films will carry great weight to 
the public. On the other hand, if an 
attempt is disclosed of taking advantage 
of the movietone news reels to inject 
propaganda or advertising, the audiences, 
of course, will start walking out on the 
feature. It is believed, however, that 
the movietone people will be clever 
enough not to fall into such a trap and 
that, therefore, the public would wel- 
come the strictly educational features. 

The Judge Lindsey Reel 

In his movietone presentation Judge 
Lindsey addressed himself to the magis- 
trate he presumed would be listening, and 
after asserting that he was sound of 
mind, willed his entire personal estate to 
his wife. He thanked her for her as- 
sistance to him throughout life and stated 
that he could never have accomplished 
what he did without her help. He trust- 
ed his wife to take care of their six year 
old child, so felt no special provision was 
necessary for the child. Furthermore, 
he advised her to take care of what phil- 
anthropy the estate would allow, as he 
said it was not large enough to warrant 
the making of specified contributions. 
He finished his disertation in the talkie 
by announcing that he would now return 
to “the great unknown.” 

This extremely modern method of will 
making should prevent arguments which 
so often arise in the settling of an es- 
tate, as it would be hard to misinterpret 
the actual words spoken by a man when 
he was alive. Moreover, the fact that 
a public spirited and well known man 
such as Judge Lindsey has taken this 
method of will making seriously and 
wants to legalize it should pave the way 
for many educational angles. 





ENDORSES ECKER VIEWS 





Robert L. Jones of State Mutual Gets 
Out Circular About Investments and 
Comments on Market Situation 
“While stocks are crashing and million- 
aires are being ruined, isn’t it a great 
comfort for us in the Life Insurance 
business to know that the financial in- 
tegrity of our companies operating here 
in New York and under our New York 
Laws is not threatened in the slightest? 

“How comfortable it is for us to know 
that the security we sell is backed by 
the most conservative investments and 
that our companies are not involved in 
the least over the crash in common 
stocks. 

“Mr. Ecker, president of the Metro- 
politan, pointed out this situation very 
clearly in the able address he delivered 
at the National Convention in Wash- 
ington in September. 

“It may be that the smash in the 
market may interfere’ with business a 
little for paper profits have been wiped 
out, but our Life Insurance dollar, either 
as a claim or as a reserve, is just the 
same as it was some time ago. 

“Perhaps some of our hesitant clients 
may find the necessity for more _in- 
surance to make up the dent in their 
estates.” 
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THE EQUITABLE 
LIFE ASSURANCE SOCIETY 
OF THE 
UNITED STATES 
393 Seventh Avenue New York City 


Thomas I. Parkinson, President 
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Diefendorf Agency’s Unauthorized Story of {7 
Booklet On Taxation 100 Story Structure ] 


FACTS OF SHRINKING ESTATES STATUS OF METROPOLITAN PLAN 


gE 


tages of People Buying Inheritance Consideration; 32 Story Building 



































Tax Insurance First to Be Erected 
The Diefendorf Agency of the Mutual ! ‘ : bed! - - 
ia Seek celeste Oe The MUTUAL BENEFIT LIFE writes 
outline of inheritance and federal estate daily papers recently about the building * 
taxation and its application to life in- plans of the Metropolitan Life for the policy contracts that meet the needs of the 
surance. It is in simplified form. The block bounded by Madison and Fourth 5 : : : . 
document contains an interesting esti- avenues and Twenty-fourth and Twenty- people; assists its agents in presenting these 
ate estate shrinkage on estates in sites ip . x ‘ 
Oe York state caindtad From $100,000 ‘fifth streets. The New York “Times,” for contracts; and gives to policyholders a service 


up. Some of these figures follow: 








that satisfies. 


me Raxablet aber anos 2<od 3c sastinaccdwcneaeess $100,000 $400,000 $1,000,000 $5,000,000 
aera FAStatee EM ware Ano 6 6 dix. creo. onsen 919 orale wide 20 None* 1,440 6,800 78,500 
New York State Inheritance Tax...........sse0. 1,200 10,040 36,100 313,500 
Administration, Post-Mortem Expenses & Debts.. 14,570 47,720 124,300 683,500 
WOM UGXES Ge Se MUPECOS 50555 bce cvs cain bbewes 15,770 59,200 167,200 1,075,500 


; e a 

Diinnge of SMSUMRIRS ....ccscaceccsscccctcs. 15.77% 14.80% 16.72% 21.31% Th M t al B { t I if I C 
“'No Federal tax, as net taxable estate does not exceed the $100,000 exemption. e u U ene I e hsurance 0. 
These figures apply to the estate of 


a resident of this state who leaves his jnstance, printed a two-column tale on 
entire property to his wife, and whose 


property is located within New York Sunday based on the alleged fact that 
tate. If the property is left to remote the new building is to be one hundred Organized 1845 
heirs or if it is located in other states, stories tall; and a cut was printed as 


then the shrinkage will be greater. taken from “the architects’ drawing.” 
The Diefendorf agency sums up the 








Newark, New Jersey 














advantages of inheritance tax insurance Among other things the “Times” story 

So iRvers - said there would be movable stairways, HELPS RICHMOND BANKS | AMERICAN MEDICAL STARTS 

1. It supplies immediate funds to pay eating rooms underneath street level and When values were dropping heavily George Harding of Spokane, Wash., 
al the inheritance taxes that may be other novel features. during the recent stock market disturb- has been recently elected  secretary- 
imposed upon the estate. The Eastern Underwriter is informed @"°% Bradford H. Walker, president of 


iter : Heat RE treasurer of the new life insurance com- 
2. It prevents the forced sale of as- that any statement at this time concern- the Life Insurance Co. of Virginia, placed 


vite ; ae ae: ; ° * 9° : _ large deposits with several Richmond pany, the American Medical Life, with 
sgh galling sila tala tis regs occen ype gen: Sgt banking institutions. Under the caption, home offices in the Paulsen Medical and 
: = : ’ J _ “ ” ae ee Be ; : 

3. It automatically eliminates the deb- thorized and that many of the details Honor to Whom Honor Is Due,” the Dental Building, Spokane. Mr. Harding 


: ‘ : Z State-Planters Bank & Trust, one of the has been for more than twenty years 
it (tax) created by death. “ “4 : } : 3 A : wemty 7 

4 » : i : . in the “Times” article relate to matters }anks in which he placed deposits, ex- manager of the Paulsen Building. 

. It relieves the estate of the bur- — still under consideration. : pai : : 2 Priel 
Hniak pau h wa ts . FZ Leigh ‘ pressed its appreciation of his act in an November 15th is the date set to start 
a, POFINe TRE VaMES hy COntreree The only thing which is definitely de- a qvertisement in the Richmond newspa-__ the issuance of policies in the new com- 
with the assured to provide cash for cided is that a thirty-two story building pers n pany. ’ P 
these charges if he makes annual pay- will be erected on the easterly half of 2 aki 


ments (premiums) of about 3 or 31%2% the block in question as soon as possi- 
(at the middle ages). 


’ . ble. and under a form of construction 
5. It leaves the estate intact, there- 


: : . isp 66 
; : ? which will make possible such additional Th A al fV | K B d 
by preserving the integrity of the will. height as the petites + ms of the company e ppe 0 a ue hows ho oun ary, 
6. It pays taxes for the estate, and may Jater demand, within the limitations 

not from the estate. 7 of height which may then be prescribed 

7, It enables the administrator to Pav by law, which determination could only an 
the imposed taxes when due, thus avoid- be reached some years hence when the 


” penalties for tardy payment. remainder of the block is improved. 
. It allows the administrator to take 


: pat > r- 99 
alvantage of discounts allowed by many “ius es eee precy agp Quality speaks a Universal Tongue 


of the states for prompt payment, and ffice buildi 
. : : ’ : ildin 
Wantefore’ a somes of prot to the from the present home office bu g 




















hate of the Metropolitan Life at No. 1 Madi- 
’ a i son avenue. E 1 d M L 
WOLFSON AGENCY DINNER ngian tual Life Insur 
i OPENS SPRINGFIELD OFFICE New + ae ae Co. 


Company Officers Among Guests at Gen- 





A new office has been opened at 
eral Agent Wolfson’s Dinner at Springfield, Illinois, by the Western & Boston, Mass. 
_ Hotel Pennsylvania Southern Life and has been placed in Chartered 1835 
A dinner was given last week at the charge of J. N. Hartnett, formerly of 








Hotel Pennsylvania in New York City Peoria. 
by General Agent S. Samuel Wolfson of 
the Berkshire Life. Among the guests 
bresent were President Frederic H. 
Rhodes, Secretary Robert H. Davenno~. 
Harvey Weeks, assistant secretary of the 
Central Hanover Bank & Trust Co., and 
James Elton Bragg, of the Life Insur- 








Write - 


Be opening: repr ok the meri yonts Yanted for - : 

- fama told of his agency's work GFOHS WARE o / - J ne re The Lincoln National 
Ge pa een Sym Eugene Miboraah 22? he Imarance Compan 
gimeed by the company which, would Corvuihts. HoodRwer Oregon City Fe, 


close ¢ is Pe 2 as Fort Wayne, Ind. 
Yi Secretary Davenport told how the /i!armook GESREPE ites! iF : 36 

ome office would watch carefully for 

results in the contest. Mr. Weeks spoke 
the question of “Approach,” while 


Mr. Br : 
Brage discussed the value of con- 
S. 

















1851 BERKSHIRE LIFE INSURANCE COMPANY 1929 THE COLONIAL LIFE INSURANCE Co. 


In establishing connections with a life insurance company, the personal 
‘quation of its official family is of paramount importance to the prospective of America 
agent. The Berkshire Life Insurance Company of oe en pr aig 

as a well-earned reputation for a co-operative spirit between the Home ; > 
f ce and the Field Force that is of inestimable value to the success and Insurance in Force 
appiness of its representatives. 


"Ask any Berkshire Agent” Over ONE HUNDRED MILLION D OLLARS 


BERKSHIRE LIFE INSURANCE COMPANY 


‘ Incorporated 1851 Home Office: Jersey City, N. J. 
— Pittsfield, Massachusetts FRED. H. RHODES, President eres 
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FIRE LAWS 


limiting the capacity of the classroom 


) 


HAVE FORCED 


the New York UNIVERSITY 
Lire InsuRANCE TRAINING SCHOOL 


To Close Its Fall Enrollment 


IN ORDER that you may be sure 
of a place in the JANUARY Class 


WE SUGGEST that you file your 
Registration NOW. 





James Elton Bragg, 
Director. 























Prospective studerits may interview Mr. Bragg at Room 431, Com- 
merce Building, 4th and Wooster streets, any morning between 10 and 12 
o'clock; 


or 
Information may be secured from any member of the faculty (Ralph 


G. Engelsman, Leon Gilbert Simon or Horace Wilson) at the Sales Seminar 
at the Hotel Astor on November 12 
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J.C. Barnsley Associate 
Guardian Life Actuary 


JOINED THE COMPANY IN _ 1928 





New Company Official Is Graduate of 
Oxford; Came From England to 
Canadian Companv 





Joseph C. Barnsley has been appointed 
associate actuary of the Guardian Life. 
Born in England, Mr. Barnsley is a 
graduate of Oxford University. He is a 
fellow of the Actuarial Society of Am- 








JOSEPH C. BARNSLEY 


erica and an associate of the British In- 
stitute. In 1909 he came to Canada, be- 
ing with one of the Canadian life com- 
panies in an actuarial capacity. In 1914 
he went overseas with the Canadian 
forces. In 1923 he came to the United 
States to become affiliated with an Am- 
erican life company. 

In 1928 he was appointed assistant ac- 
tuary of the Guardian Life. 





PRUDENTIAL AD DEP’T CHANGE 





Arthur A. Fisk Made Manager and 
Frank J. Price, Jr., Associate Man- 
ager of Advertising Department 


The Prudential of Newark has made 
some changes in its advertising and pub- 
licity departments, Arthur A. Fisk, for 
the past five years manager of publica- 
tions becoming manager of the adver- 
using department and Frank J. Price, 
Jr, since 1925 publicity director for the 
company becoming associate manager of 
the advertising department. 

Mr. Fisk has been connected with the 
advertising and publications department 
of The Prudential for thirty years, the 
Past five years being in charge of the 
department, He was for many years 
Previous in newspaper work in New York 
and New Jersey. 

_ He. Price has had a wide experience 

"newspaper and public relations work. 
of Was at one time assistant city editor 

the New York “Tribune” and has 
Philad on newspapers in Washington. 
the toa and other cities. He joined 
oul upton A. Wilkinson organization, 
1g relations experts, and did pub- 
ty work for many organizations and 


Rrnany parts of the world including 
Ussia, 





Lee 


rent THROWS OUT MAYS CASE 
S <p States District Judge Faris in 
cS : Mo., on November 2 threw 
r “ court the indictment charging 
Life I President of the Continental 
7 anerance Co. and president of the 
nd National Bank with falsifying rec- 
Vioktee the bank and embezzlement in 
‘on of the National Banking act. 


Phister Insurance Co. 
Hancock General Agent 


WRITES ALL INSURANCE LINES 





Appointment of Special Interest to Fra- 
ternity; Defenderfer General Agent 
at Washington, D. C. 





The tendency of large life insurance 
companies in giving general agencies to 
large agencies writing general lines of 
insurance was again emphasized this 
week by the appointment of the Phister 
Insurance Co. of Kansas City to be gen- 
eral agents of the John Hancock. This 
agency represents some of the largest 
insurance companies in the country, in- 
cluding the Home in its fire representa- 
tion. In the casualty division it repre- 
sents the Standard Accident. In many 
respects the Phister agency is one of 
the most important in Missouri. 

Guy L. Foster, former general agent 
of the John Hancock in Kansas City, 
will remain in that agency until the 
first of the year when he will return 
to an agency in the East. 

On November 1 Arthur W. Defender- 
fer was appointed general agent of the 
John Hancock in Washington, D. C. 
For some years he has managed the 
Washington branch office of the E. J. 
Clark Agency, Baltimore. He is a large 
personal producer. The Washington 
branch office agency of the Baltimore 
agency will be maintained under the 
direct supervision of E. J. Clark. 





LIFE INSURANCE DAY SET 





Wednesday, January 22, To Be Cele- 
brated by Underwriters; Prominent 
Company Men on Committee 


Wednesday, January 22, 1930, has been 
selected as Life Insurance Day, to be ob- 
served in the National Thrift Week cele- 
bration. The executive committee of the 
Life Agency Officers Association at its 
Chicago meeting voted to sponsor the 
observance. A committee to direct the 
development of plans for Life Insurance 
Day was appointed at the meetings. 
James A. McLain, superintendent of 
Agencies of the Guardian Life, was 
chosen chairman, and H. H. Armstrong, 
vice-president of the Travelers; Frank 
L. Jones, vice-president of the Equitable 
Society; Frank H. Sykes, vice-president 
of the Fidelity Mutual, and Griffin M. 
Lovelace, vice-president of the New York 
Life, were appointed to membership. 

A national speakers committee is pro- 
posed to furnish speakers for talks be- 
fore local luncheon clubs and schools, etc. 
The co-operation of local life under- 
writers’ associations and trust compa- 
nies will be enlisted, and advertising copy 
for local newspaper use by them will be 
furnished. 

Canadian companies may be included 
in the movement, holding a Dominion- 
wide celebration. 





HEITZEBERG IN NEW POST 

Miles W.: Heitzeberg, formerly fourth 
vice-president of the Missouri State Life, 
on November 1 assumed his new duties 
as vice-president and treasurer of the 
Inter-Southern Life Insurance Co. at 
Louisville, Ky. Both companies are con- 
trolled by Rogers Caldwell and asso- 
ciates. 

Mr. Heitzeberg joined the Missouri 
State Life in 1926, shortly after con- 
trol of the company had passed from a 
group of St. Louisians headed by M. E. 
Singleton to the Caldwell interests. 





NEW TEXAS LIFE COMPANY 


The charter of the Mutual Life of 
Texas was approved this week. The 
home office is at Corpus Christi. The 
company has no capital stock and is to 
do a mutual, legal reserve life insurance 
business on the level premium basis. 
The directors are Murl Burt, W. D. 
Nolte, Tom C. Nye, W. L..Early, and D. 
T. Parker, all of Corpus Christi. 


‘sources of funds 


Aetna Life Opens New 
Agency In New York 


NATHAN GREENBAUM IN CHARGE 





New General Agent Has Been in Gen- 
eral Insurance Business; Located in 
42nd Street District 





The Aetna Life has opened a new gen- 
eral agency in New York in the Forty- 
second street district, with Nathan 
Greenbaum in charge as general agent. 
K. A. Luther, vice-president of the Aetna 
Life in announcing the appointment says 
that the great growth of the Aetna Life’s 
business in the New York district makes 
this additional general agency desirable. 

Mr. Greenbaum has been in the insur- 
ance business for the past fifteen years. 
Previous to joining the Aetna Life he 
had a general insurance agency in the 
down town New York section. In 1916 
he organized a general insurance agency 
of his own which has been successful. 
Mr. Greenbaum is a graduate of New 
York University Law School and is a 
member of the Republican Club of 
Brooklyn, Grand Street Boys’ Associa- 
tion, West End Society, Sanders Asso- 
ciation, Greater New York Tax Payers 
Association, New York Real Estate 
Board, and New York Fire Insurance 
Exchange. He is vice-president of the 
Greater New York Tax Payers’ Insur- 
ance Association. 





COMMISSIONERS’ CHAIRMEN 





Conway Heads Valuation of Securities’ 
Committee; Yenter, Laws and Leg- 
islation; Porter, Social Insurance 


President Dunham of the insurance 
commissioners has appointed the twenty- 
three standing committees and three 
special committees of the organization. 
Superintendent Conway is chairman of 
the committee on valuation of securi- 
ties; and is on the following commit- 
tees: workmen’s compensation, taxation, 
fidelity and surety: Chairmen of some 
of the committees follow: 

Accident and health, C. A. Lee, Ore- 
gon; actuarial bureau, Jackson Coch- 
rane, Colorado; assets of insurance com- 
panies, John E. Sullivan, New Hamp- 
shire; blanks, Henry A. Appleton, New 
York; examinations, Joseph Button, Vir- 
ginia; fidelity and surety, Clarence C. 
Wysong, Indiana; fire insurance, C. D. 
Livingston, Michigan; fraternal insur- 
ance, G. H. Thigpen, Alabama; laws and 
legislation, Ray Yenter, Iowa; rates of 
mortality and interest, Garfield W. 
Brown, Minnesota; reserves other than 
life, D. C. Lewis. South Dakota; social 
insurance, G. P. Porter, Montana; 
agents’ licenses. W. A. Tarver. Texas; 
taxation, Sam B. King, South Carolina; 
unauthorized insurance, R. C. Clark, 
Vermont; workmen’s compensation, M. 
L. Brown, Massachusetts. 





WRITES TO “TIMES” 





Correspondent Does Not Think Present 
Investment Laws Relating to Life 
Insurance Should Change 


George Boochever of New York city 
wrote a letter to the New York “Times” 
which that paper printed on Wednesday 
morning and which opposed the position 
taken by Superintendent Conway-relative 
to purchase of certain common stocks by 
life companies. He thought any change 
in the law, liberalizing the investment 
end by permitting life companies to buy 
such stocks would be detrimental. He 
thought among other things it would 
harm the mortgage market. 

Continuing he said: “The life compa- 
nies represent one of the important 
to build individual 
homes and apartments. If anything, 
they should encourage to invest a great- 
er percentage of their funds in what has, 
over a period of years, proved to be one 
of the soundest. of. investments: i. e., 
first mortgages in improved property.” 


William A. Bennett Dies 
At Washington Home 


COMPANY EXECUTIVE 45 YEARS 





Vice-President of Equitable Life of Dis- 
trict of Columbia Was Seventy-one 


Years Old 





* 

William A. Bennett, vice-president and 
general manager of agencies of the 
Equitable Life of the District of Co- 
lumbia, died at his home in Washing- 
ton on Tuesday after a short illness. He 
was seventy-one years old. 

Mr. Bennett had been connected with 
the life insurance business for almost 
forty-five years and went with the 
Equitable Life of Washington in 1887, 
after having conducted an agency for 
the Metropolitan Life at Washington 
for two years previous. He became 
manager of agencies for the Equitable 
in 1890 and also assumed the manage- 
ment of its Washington district at 
that time. Some years ago he was made 
vice-president of the company. He was 
also a member of the board of directors 
and the executive committee. 

Mr. Bennett was also vice-president 
of the Bank of Commerce and Savings 
of Washington, a director of the bank 
and a member of the executive commit- 
tee. He was a member of the Board of 
Trade; one of the charter members of 
the City Club of Washington and of the 
Piney Branch Citizens’ Association. He 
was a past grand master of the Shield 
of Honor and a member of the Odd Fel- 
lows. He was also a charter member 
of Mount Pleasant Lodge, F. A. A. M., 
No. 33; Lafayette Chapter, No. 5; De- 
Molay Commandery and Alma Temple, 
Nobles of the Mystic Shrine. Mr. Ben- 
nett was born in Tennessee in 1858. 





A. E. PATTERSON AGENCY 


It was announced at a luncheon of the 
Alexander E. Patterson agency of the 
Penn Mutual Life at the LaSalle Hotel 
in Chicago last week that for the eighth 
consecutive month the agency had pro- 
duced in excess of $1,000,000 of paid 
business. October closed with $1,163,000, 
a gain over the same month of last year 
of $510,000 or 83%. For the ten months, 
the agency is nearly $6,000,000 ahead of 
last year, and for the past twelve months 
it shows a gain of $7,700,000 or 112% 
over the corresponding previous year. 





CHICAGO UNDERWRITERS MEET 


S. T. Whatley, the new president of 
the National Association of Life Under- 
writers, was one of the guests of honor 
at the November meeting of the Chicago 
Life Underwriters’ Association held this 
week at the LaSalle Hotel. Mr. What- 
ley thanked the Chicago underwriters for 
their demonstration of good will in spon- 
soring his election, and especially re- 
quested the local association to continue 
the good work started recently in devel- 
oping its membership. 





MO. HEARING ON TWISTING 


At the request of interested agents 
Deputy Superintendent of Insurance 
Joseph Holland of Missouri on Wednes- 
day continued the Department’s hearing 
into cases of alleged twisting in St. 
Louis. While a joint committee of local 
agents and general agents and managers 
has furnished the Department a state- 
ment concerning existing conditions no 
formal charges have been made against 
any agent or agency. 





IVES & MYRICK FIGURES 


Ives & Myrick, Mutual Life managers 
in New York City, report a paid busi- 
ness for October of $3,149,450 as com- 
pared with $3,343,000 for October, 1928. 
Their paid-for production for the first 
ten months of the year has amounted to 
$40,473,957 as compared with $36,757,727 
for the corresponding period in 1928. 
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State Mutual Opens 
More Western States 


HOME OFFICE PARTY RETURNS 





Latest Appointments at Seattle and 
Portland Complete Plans for Agency 
Development on Coast 





The State Mutual Life of Worcester, 
Mass., has made two more general agen- 
cy appointments on the West Coast with 
offices now established in all the chief 
cities of the Pacific States. The group 
of home office executives which made the 
trip through the West and made the ap- 
pointments has returned to Worcester. 
This party was composed of President 


Chandler Bullock, Vice-President and 
Superintendent of Agencies Stephen 
Ireland, and Medical Director Dr. 


Charles D. Wheeler. The company now 
has agencies in Los Angeles, San Fran- 
cisco, Portland, and Seattle. These ap- 
pointments round out the plans the com- 
pany had for developing the West Coast 
states. 

The latest appointments are those of 
John H. Carson as general agent at Se- 
attle and Stuart R. Strong, general agent 
at Portland. Mr. Carson had consider- 
able selling experience in Texas, and 
went to Seattle a number of years ago 
to become assistant manager for Armour 
& Co. He went into life insurance as an 
agent for the Aetna Life and became as- 
sistant general agent. He is active in 
civic affairs in his city and also in the 
life underwriters’ association. 

Mr. Strong is a Yale graduate and for 
several years has been with the National 
Life of Vermont, recently as associate 


general agent. He has been awarded 
the C. L. U. degree. He is a native of 
Portland. 


KEANE-PATTERSON FIGURES 

The Keane-Patterson agency of the 
Massachusetts Mutual shows a gain of 
53% paid-for production over a similar 
period last year. The figures for the 
first ten months are 1928, $11,391,000; 
1929, $17,432,000. The comparative Oc- 
tober figures are 1928, $1,065,000; 1929, 
$1,681,765. 


GROUP FOR SHOE COMPANIES 
Two shoe companies, the Goodyear 
Shoe Co. and the Bedford Shoe Co. of 
Carlisle, Pa., have adopted a co-opera- 
tive group insurance program underwrit- 
ten by the Metropolitan Life. The pro- 
gram provides coverage for more than 
900 men and women with more than 
$900,000 life insurance supplemented by 
sick and non-occupational accident ben- 
efits. 


CEDAR RAPIDS LIFE CONVENTION 


The annual agency convention of the 
Cedar Rapids Life was held November 
1 in the Roosevelt Hotel, Cedar Rapids, 
Iowa, with agents from Iowa, Nebraska, 
Minnesota and South Dakota in atten- 
dance. 











for that purpose. 


be done about it? 


“That seems a fine thing. 


earning capacity 
longer. 
his education fund.” 


ANGELO PATRI says:— 


“The children must be educated, and father and mother have to provide 
The public schools help out until adolescence is reached, 
and then comes the specialized training, without which it is becoming harder 
and harder for beginners to enter the earning stage. 
money, in the homes where there are children, is usually scarce. 


“I would start the education fund when the first child is born. 
relatives usually make the child presents on christening days and birthdays 
and high occasions, and gift money ought to be used in some way that is to 
last. Why not in the education fund? In that way the money keeps growing, 
and by and by it will go toward the college course and so last forever. 


“But the basis of the fund must come from the family savings fund, and 
lately I have noticed various insurance companies advertising schemes for 
saving the education fund for the children. 


Money put in such fund is going to be there 
for the child even if you should die. 
secure, no matter what becomes of you. 


“Every year that a child spends in school adds proportionately to his 
and his earning and growing period lasts much 


It is that longer and richer life you give the child when you establish 





LiFe INSURANCE COMPANY 


OF BOSTON. MASSACHUSETTS 


(Copyright by Angelo Patri and reprinted by permission) 


That costs money, and 
What is to 


The 


That means the child’s education is 
That seems to me a wonderful idea. 




















WOODS AGENCY CELEBRATES 





Starts Fiftieth Amniversary Year of 
Pittsburgh Agency With Dinner; 
President Parkinson There 
Four hundred veterans of the Edward 
\. Woods agency of the Equitable So- 
ciety at Pittsburgh and their families 
celebrated the inauguration of the golden 
jubilee year of the agency at a dinner 
in the William Penn Hotel last week, 
presided over by William M. Duff, presi- 

dent of the E. A. Woods Co. 

Thomas I. Parkinson, president of the 
Equitable Society, was guest of honor. 
Gage E. Tarbell, senior director, and 
Harry T. Wright, Chicago, and Theo- 
dore M. Riehle, New York, association 
managers and million dollar producers of 
the Equitable, were present. A meeting 
of the entire agency, numbering five hun- 
dred underwriters, was held November 
2, at the William Penn Hotel; the dele- 
gation attending the Pitt-Ohio State 
football game in the afternoon. 





NEW NATIONAL LIFE TREASURER 





Actuary Clarence Moulton Appointed 
Temporarily ; Succeeds Paul Dilling- 
ham, Resigned Because of III Health 
Clarence E. Moulton, actuary of the 

National Life of Vermont, has been ap- 
pointed treasurer of the company tem- 
porarily as successor to Paul Dillingham, 
who has been forced to resign because 
of ill health. Mr. Dillingham, the son 
of the late U. S. Senator William P. 
Dillingham, succeeded the late William 
W. Russell last summer as treasurer. 
He has long been connected with the 
National Life and was before that for 
many years secretary to his father when 
he was senator. 

Mr. Moulton began his career with 
the National Life as a clerk in the treas- 
urer’s department in 1891 and in turn 
became assistant treasurer of the com- 
pany and in 1902 actuary. He is an as- 
sociate, Actuarial Society of America. 


Tax Statistics For 
1927 Shown in Report 


INDIVIDUAL 














INCOMES BIGGER AR 
Revenue Bureau’s Compilation Show; First 
Larger Incomes for That Year and 
Less for Corporations 
Tax statistics based on the tax re. Tr 
turns for 1927 have just been made ayail- trust 
able by the Internal Revenue Bureay write 
and they show that individuals had an will 
increased income that year and corpora J and 
tions experienced a decline. trust 
Individual returns filed for the year I the | 
numbered 4,101,547, of which 1,660,606 re- mode 
turns showed the maker to have re- I dling 
ceived no taxable income; that is, ex- prom 
emptions and credits left no sum sub- I cals, 
ject to tax. Corporations numbering At 
475,031 filed returns, but only 259,849 re. HR J. Cc 
ported taxable income. As_ compared §% Bank 
with the number of. returns filed in 1927 % the A 
for the year 1926, the number in 19% 9% (o, , 
showed a decrease of 36,545 or 0.80% will | 
among the individuals, while the number 
of corporations filing returns in 1927 was Hm ®X¢cu 
455,320, or 19,711 fewer than the number J of th 
filing returns in 1928. with 
Corporation income reported for 1927 HM ences 


amounted to $8,981,884,261 and the tax Mi jects 


thereon was $1,130,674,128. For compari. i Steph 
son, it was, shown that the corporation §% Trust 
income reported for 1926 was $9,673402- HB ofa’ 
889, on which there was a tax of $1,22- I office: 
797,243, showing a reduction in the tota J Trent 
tax of about $100,000,000 beeause of the Ma Tr 
loss in taxable income and the fact that i cross, 
a part of the tax paid in 1928 was at. J posit 
lower rate than that paid in 1927. Trust 

The Bureau’s figures showed individual J sion y 
net income in 1927 to have been $22,443; The 


090,553, and taxes paid on it in 1928 a MM byat 


$830,639,434, or an increase of $98,108: 


644, or 13.4% over the tax paid in 192% teau,” 





This increase resulted from an increas JM Trans 
in taxable income from. 1926 to 1927 oi MM Ralph 
$586,584,904, or 2.67%. Bar 
Statu 

COLER ADDRESSES ACTUARIES fm 9) 
Wendell Phillips Coler, secretary a" IJ Pylto 
actuary of the American Life Conve 9 on « 
tion, was one of the speakers at a met B® Tryst 


ing of the Actuaries’ Club of Indianape- banqu 


lis, Ind., held recently at the Columbia , 














Provident “Mutual 
Life Insurance Company of Philadelphia 


‘Founded 1865 











However Hard 


a Life Insurance Agent may work to produce business; 
his chances of success are better when he represents 
a fine old institution such as the 


Massachusetts Mutual 


Life Insurance Company 
Springfield, Massachusetts 


Organized 1851 


More Than a Billion and Three-Quarters of Insurance in Foree 


rf or 
Club. His subject was “Taxation of Lit i , he 
Insurance.” S. C. Kattell, actuary 0! princi; 
the Lincoln National Life of Fort Wayt i “Tryg, 
Ind., also spoke. Presi 
Presid 
KEFFER AGENCY FIGURES al Ba: 
R. H. Keffer, general agent of tht of the 
Aetna Life in New York City, has a Py G 
nounced that the agency paid for $3: n the 
116,600 during October as compared with 

$3,748,390 for October, 1928. The tot? Th 
business paid by this agency for tk be a 
year up to November 1 was $31,627," “ ry 
as compared to $27,990,482 for the. salt e 
period in 1928, an increase of $3,636,716 ae 
——"|& ‘teas 
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NJ. Trust Conference 
Program Announced 


A REPRESENTATIVE GATHERING 





First Meeting of Kind to Be Held in 
Newark, N. J., On November 
14 and 15 





Trust division officers from banks and 

trust companies as well as life under- 
writers from all parts of New Jersey 
will gather in Newark on November 14 
and 15 to attend the first New Jersey 
trust conference which will be held at 
the Robert Treat Hotel, at which time 
modern methods of acquiring and han- 
dling trust business will be discussed by 
prominent bankers and insurance offi- 
cials. 

At the first morning’s session William 
J. Couse, president of the New Jersey 
Bankers’ Association and president of 
the Asbury Park National Bank & Trust 
Co. will make the opening address. He 
will be followed by Reuben A. Lewis, 
executive manager of the trust division 


of the American Bankers’ Association 
with a talk on “Value of Trust Confer- 
ences.” Other speakers and their sub- 
jects at the session will be: Gilbert T. 
Stephenson, vice-president, Equitable 
Trust Co., Wilmington, Del-, “Obligations 
ofa Trust Man”; Carl A. Withers, trust 
oficer, First Mechanics National Bank, 
Trenton, “Planning for and Organizing 
a Trust Department”; Frank S. Nor- 
cross, vice-president, Camden Safe De- 
posit & Trust Co., “Analysis and Care of 
Trust Investments.” The morning ses- 
sion will be followed by a luncheon. 

The afternoon session will be opened 
bya talk on “Co-operating with the New 
Jersey Transfer Inheritance Tax Bu- 
reau,” by William D. Kelly, supervisor, 
Transfer Inheritance Tax Bureau, while 
Ralph E. Lum, president, New Jersey 
Bar Association, will speak on “Recent 
Statutes and Court Decisions of Interest 
to New Jersey Fiduciaries.” The session 
will be brought to a close by James A. 
Fulton, president, Home Life, with a talk 
on “Some Life Insurance Problems a 
Trust Officer Faces.” In the evening a 
banquet will be held at which ex-gover- 
nor of New Jersey Edward C. Stokes, 
a former insurance man, will be the 
principal speaker. His subject will be, 
Trust Problems as Seen by the Bank 
President.” Mr. Stokes at present is 
President of the First Mechanics Nation- 
al Bank of Trenton. Another speaker 
of the evening will be the Rev. W. War- 
ten Giles of East Orange, who will talk 
on the “Dawn of a Better Day.” 


Second Day Conference 


The second day of the conference will 
¢ held in the morning and will be de- 
Voted to the symposium, “The Most Nov- 
él and Interesting Trust I Have Han- 
led,” discussed by H. Douglas Davis, 
‘easurer and trust officer, Plainfield 
tust Co.; Charles H. Plenty, vice- 
bresident, Hackensack Trust Co.; Her- 
man M. Sypherd, vice-president, Guar- 
atee Trust Co., Atlantic City; Harvey 
. Hopkins, Newton Trust Co., Newton, 
Tt J.; George Letterhouse, Commercial 
Pee Co., Jersey City; Scott Branson, 
et Trust Co. Asbury Park, and 
~ ert J. Baisch, United States Trust 
ve Paterson, Leopold A. Chambliss, 
Sistant vice-president, Fidelity Union 
iho, Newark, will talk on the “Devel- 
will ~ of Trust Business.” The session 
rel e brought to a close with an ad- 
; Son “Will and Trust Clauses for 
yvctcal and Efficient Estate and Trust 
mee ata by J. Fisher Anderson, 
fon el, New Jersey Bankers’ Associa- 


bake film, “Vanishing Fortunes,” which 
“4 een made by the Phoenix Mutual 
slg used extensively by the com- 
vil Pa various talks and conventions, 
conf € shown several times during the 

‘rence. The conference is to be 


held under the auspices of the New Jer- 
sey Bankers Association, and Leslie G. 
McDouall of the Fidelity Union Trust 
Co., of Newark, is chairman of the com- 
mittee of trust matters, while Charles F. 
Ellery, assistant secretary and treasurer, 
Fidelity Union Trust Co., is chairman of 
the local committee. The registration fee 
will be $10 which will include everything 
—admittance to the meetings, luncheon 
and banquet. Attendance at the banquet 
only will cost $7.50. 

Invitations have been extended to the 
entire membership of the Newark Life 
Underwriters’ Association. 





MACKENZIE JOINS BANK OF N. Y. 

William Mackenzie, formerly life in- 
surance trust representative of the Sea- 
board National Bank in New York City 
and later of the Equitable Trust, follow- 
ing the consolidation of the two institu- 
tions has become associated with the 
Bank of New York & Trust as life in- 
surance trust representative. 





INSURANCE INVESTMENT AD 


Shortly after the stock market crash 
last week the Central Hanover Bank & 
Trust Co. ran an ad in the daily papers 
reading: “Central Hanover believes that 
life insurance should be your first in- 
vestment. Your underwriter will gladly 
explain.” 








back of every door bell. 


Independence Square 








THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATED 1899 


PROTECTS THE ENTIRE FAMILY 


Home Life Agents have a whole family of potential policyholders 
Policies are issued on both the ordinary 
and industrial plans from birth to sixty years next birthday. 


“THERE IS NO PLACE LIKE THE HOME” 
THERE IS NO COMPANY LIKE THE HOME 


Interested in Replies from Pennsylvania and Delaware. 


Philadelphia, Penna. 

















oO. J. ARNOLD MONTH 

October, dedicated to President O. J. 
Arnold by the agency organization of 
the Northwestern National Life, set a 
new October record with $5,872,005 in 
new business. Arnold Month business 
exceeded that of October, 1928, by more 
than a half million dollars and it was 


the thirteenth consecutive month in 
which new business has gone over $5,- 
000,000. 

“Birthday Week,” October 21 to 26, 
and President Arnold’s birthday, October 
29, were the high spots of the month. 


R. S. BARBER ANNIVERSARY 

Roland S. Barber, superintendent of 
the Stratford, Ont., district of The Pru- 
dential, entertained sixty members of his 
agency staff at dinner in that city on the 
occasion of his twentieth anniversary of 
service to The Prudential. Evander J. 
Maclver, assistant secretary of The Pru- 
dential, with offices at Newark, presented 
Mr. Barber. with a twenty year service 
medal while members of his staff gave 
him a tie pin. Managers of other agen- 
cies in southern Ontario were among the 
out-of-town guests. 





MISSOURI 
STATE 
LIFE 


Lhe Progresstve Company 

















N Thirteen Years, the Mis- 
souri State Life has grown 
from One Hundred Million Dol- 
lars of insurance in force to 
over One Billion Two Hundred 
Twenty Million... 
twenty-four years to reach the 
first hundred million. .. The 
Company to date in 1929 is 35% 
ahead of its paid-for production 
over the same period last year! 


It took 


HILLSMAN TAYLOR, PREsIDENT 


St. Louis, Missouri 











Admitted Assets Over 
$131,000,000.00 


Insurance in Force Over 


$1,220,000,000.00 
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Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Effickency 


Many successful 

Helpful agents are firm be- 
Tips On lievers in standard- 
What To Say ized sales talks. The 


following presenta- 
tion used by Elmer Baase of Buffalo, 
one of the Fidelity Mutual’s leading men, 
contains many ideas worthy of repetition. 

“My company is issuing a new special 
low rate life contract for men exactly 
in your circumstances. All I ask is two 
minutes of your time to tell you about 
it 

“Tsn’t it true the largest part of your 
income is derived from your own per- 
sonal effort? 

“Tf you were taken away, possibly 
only 10% of your income, more or less, 
would continue to your family. 

“The only way then for you to con- 
tinue an adequate amount of income to 
_ your dependents is through life insur- 
ance. 

“If you were to go on an extended 
business trip or take a trip to Europe or 
be away from home for even two weeks, 
you would certainly leave money for 
them to get along on while you were 
gone, wouldn’t you? 

“The special low rate policy I speak 
of is issued only to men who buy larger 
amounts of insurance for the purpose of 
creating an adequate estate; who are 
without physical defect and in preferred 
occupations. 

“T presume you have never been re- 
jected by a life insurance company. Do 
you know of any physical reason why 
you could not get life insurance? Have 
you had any serious illness in the last 
seven years? 

“If you will tell me how much money 
is needed per month to maintain your 
family upon the same standard of living 
they are accustomed to, deducting about 
one-third of what you now use, includ- 
ing yourself, I will show you how easy 
it is to be free from further financial 
worry. 

“Tf it takes $200 per month (exclud- 
ing luxuries), all you have to do is de- 
posit 2%4 or 3% on $50,000, leaving your 
dividends accumulate under this contract, 
and in old age the company will return 
all you have deposited and it hasn’t cost 
you anything. 

“The doctor will be in the office be- 
tween 12:00 and 1:00 today. Let him 
look you over.” 


* * * 
The younger agent 
Importance should by all means 
of the watch carefully the 


First Renewal first renewal, says the 


“Western & South- 


ern Field News.” It takes as much 
salesmanship oftentimes to conserve 
the business as it does to sell it. This 


is especially true of the man who car- 
ries only one policy, and that is the 
type the young man most often deals 
with. He is probably hard to sell and 
he doesn’t stay sold if he is not kept 
sold. 

The first renewal is the hardest to 
collect and should never be left to 
chance. The policyholder has not. yet 
acquired the habit of paying insurance 





premiums. He is not accustomed to re- 
gard it as one of his obligations. 

After the early period the policy has 
accumulated value and the insured real- 
izes that he has saved something. He is 
reluctant to let it go and will make 
some sacrifice to keep it. In fact he 
sees its value so clearly that he is will- 
ing to add to his life insurance holdings. 

Watch that first renewal, it is the time 
when the policy’s pulse is at the low- 
est ebb, it is the crisis. More poli- 
cies succumb to indifference at this pe- 
riod than any other time. Once past 
this crucial period, a policy has a fair 
chance of surviving to a mature age. 
The policyholders you keep are the pol- 
icyholders who keep you. 





PHILADELPHIA LIFE CAMPAIGN 





Company Offers Prizes For Individual 
Achievements in November; Octo- 
ber Campaign Successful 


Jackson Maloney, vice-president of the 
Philadelphia Life, in congratulating the 
company’s agents for their production in 
the October campaign, also announced 
some prizes as further incentive to the 
agents to keep up the good work in No- 
vember. He said that one of the big 
results of the campaign was unquestion- 
ably the business which agents had 
stirred up which had not as yet reached 
the application stage. 

Teams have been arranged in contests 
for November and the company offers 
the agents the following prizes for 
achievement: 

For being the leader of the team sub- 
mitting the greatest amount of written 
business for November............... 

For being the leading agent of the No- 
vember team by paying, on or before 
December 31st, for the largest amount 
of business written during November, 
provided at least $20,000 of same is 
DM BOF cokntekewscseupeee cee ks eae 

For being the leading producer in the 
branch office (provided there are three 
or more in paid-for business 

provided at least 

(this business to 

any policies written prior to 

November and in hand for. placing).. 
For 

November team in submitted business, 

provided at least $20,000 is submitted. 

For the agent of the 
October team by paying, on or before 
December 31st, for the largest amount 

written during October, 

provided at least $20,000 of same is 
paid for 


$25.00 


25.00 


agents) 
during November, 
$15,000 is paid for 
include 
15.00 
being the leading producer of the 


10.00 


being leading 


of business 


For qualifying for the 1930 Convention 
by January Ist 





$150.00 





BANKERS’ LIFE PRODUCTION 


The Bankers’ National Life of New 
Jersey, which was licensed to do busi- 
ness October 5, 1927, had twenty-five 
and one-half millions of life insurance in 
force October 5, 1929, an unusual record 
for the first two years of activity. 





Bankers Life salesmen. 


Advertising. 


Established 1879 





NINETY-FIVE THOUSAND PROSPECTS! 


In preparation for our Special October “Policy Holders’ 
Month” campaign, the Home Office of this Company mailed 
a total of 95,443 effective Direct Mail Advertising messages 
to as many prospects whose names were furnished by 


Bankers Life salesmen know the excellent results to be 
obtained through the use of Bankers Life Direct Mail 


BANKERS LIFE COMPANY 


Gerard S. Nollen, President 





Des Moines, Iowa 





Probably the ob- 
jection that the life 
agent runs into most 
is that frequent an- 


A Practical 
Answer To An 
Old Objection 


swer “I’m loaded— 
can’t afford any more.” A_ unique 
method of overcoming this objection 


which more often than not is raised to 
discourage further consideration from 
the agent rather than to frankly expose 
his financial instability, is suggested by 
the Mutual Benefit Life “Pelican.” It 
follows: 


Agent—If your salary were reduced 
$10 a month would you resign? 

_ Prospect—No (almost without excep- 
tion this will be the answer). 

Agent—If your rent was increased $10 
a month would you move? 

Prospect—No, it would cost me as 
much to move as I would save in a 
year in rent. r 

Agent—Then you really do have about 
$10 a month that you could use for 
additional insurance. 


Prospect—I never thought of it in that 
way.” 





The September issue of “Wilmington,” 
official publication of the Wilmington, 
Del., Chamber of Commerce, was almost 
entirely devoted to life insurance. 



















TO BROKERS 


GUARANTEED INCOME 
POLICY in any amounts 
without medical examination 
—worth your while to inquire 


For Particulars Phone 


CANADA LIFE ASSURANCE 
COMPANY 


W. H. JONES, Mgr. 


110 William Street 
New York City 
Beekman 5058-6691 








HAIGHT, DAVIS & HAIGHT, Inc 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 











“In This Way 
A 


size. 


degree of its service. 
its service broadens. 


34 Nassau Street 


DAVID F. HOUSTON 
President 





LIFE INSURANCE COMPANY may well measure its 
success by the good it performs rather than by great 
: Through eighty-six years THE MUTUAL LIFE 
INSURANCE COMPANY OF NEw YORK, the “first American Com- 
pany,” has measured its success by the scope, manner and 
In such a way it is measuring now as 


_ Issuance of contracts of all standard forms, substantial 
dividends, income settlement provisions, Disability and Double 
Indemnity Benefits, and prompt payments and practices for 
convenience of members are embraced in its present service. 


It welcomes as field representatives those who know that 
success is according to the natural law of compensation—that 
the best comes to those who give out the best of themselves. 


The Mutual Life Insurance Company 
of New York 





We Measure” 


New York, N. Y. 


GEORGE K. SARGENT 
2nd Vice-President 


an 
Manager of Agencies 
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Prominent Public Men 
On Presidents’ Program 


BUSINESS VISION IS THEME 





Program For Annual Meeting of Presi- 
dents’ Association in December 
Stresses Business Aid 





Among the speakers who will be heard 
at the annual meeting of the Association 
of Life Insurance Presidents at the Ho- 
tel Astor December 12 and 13 are promi- 
nent bankers, industrialists and educat- 
ors. Business vision and what it is do- 
ing for America will be in the forefront 
of the discussions. Many fields of na- 
tional activity that are helping to raise 
American social and economic standards 
will be represented among the speakers 
at the convention. Leaders in industry, 
banking, education, research, life insur- 
ance, agriculture and in the development 
of employes’ thrift and pension plans 
will discuss ways in which business may 
be expected further to aid the progress 
of the country. Guided by their respec- 
tive experiences and viewpoints, these 
gentlemen will speak to the general 
theme of the convention, “Advancing So- 
cial and Economic Standards Through 
Business Vision.” 

The program of the convention, as thus 
far developed is as follows: Theme: Ad- 
vancing Social and Economic Standards 
Through Business Vision. John R. 
Hardin, president, the Mutual Benefit 
Life, will be chairman. 

Some of the topics and speakers fol- 
low: 

“Vision in Industry and Business,” Irenee 
du Pont, vice-chairman of the board of direc- 
tors, E. I. du Pont de Nemours & Co., Wil- 
mington, Del.; member of the board of directors, 
the Equitable Life Assurance Society. 

“Stabilizing Life Through Life Insurance,” 
Frederick H. Ecker, president, Metropolitan Life. 

“Business Men,” Geofge I. Cochran, president, 
the Pacific Mutual Life. 

Address by Canadian Speaker (name and title 
to be announced later). 

“Modern Standards of Supervision,” Col. 
Howard P. Dunham, president, National Con- 
vention of Insurance Commissioners; Insurance 
Commissioner of Connecticut. 

“Broadening America’s Banking Policy to Meet 
New Economic Responsibilities,” Chellis A. Au- 
stin, president, the Equitable Trust, New York; 
director, the Prudential. 

_“Research—The Partner of Business _Fore- 
sight,” Dr. Max Mason, director of Division of 
Natural Sciences, Rockefeller Foundation. 

Executive session to elect officers and for the 
transaction of routine business. 

Committee meetings. 

“Pushing Back the Death Line,” Dr. Henry 
V. Cook, vice-president and medical director, 
Northwestern National Life. 

‘Life Insurance Habits of Americans,’ Ed- 
ward D. Duffield, the Prudential. ; 

The Business of Living,’’? John Grier Hibben, 
LL.D., L.H.D., president, Princeton University. 

Messages of Greetings From: ’ : 

American Life Convention; the Canadian Life 
Insurance Officers’ Association; the National As- 
sociation of Life Underwriters. 

; Some Influences of the Countryside,” Fran- 
tis David Farrell, B.S., Agr.D., president, Kan- 
sas State Agricultural College. 

Guiding Employe Thrift Plans,” Charles Proc- 
tor Cooper, vice-president, American Telephone 
& Telegraph Co. 

. Translating Vision Into Service,” George L. 
Williams, chairman of the board and vice-presi- 
dent, the Union Central Life. 

A New Vision in Salesmanship,’”’ Prof. Solo- 


mon S. Huebner, dean, American College of 
Life Underwriters. 


Results of Important Survey 

As indicated by the program, the re- 
sults of the original survey of life in- 
surance habits of Americans, begun last 
‘pring, will be presented by Edward D. 
Duffield, president of The Prudential. 
Facts have been obtained from primary 
Sources which will show the extent to 
which and the manner in which life in- 
surance is used by a representative cross- 
Section of the American people. Data 
ave been collected regarding incomes 
of thousands of recently deceased policy- 
olders, their total estates, the amount 
of.life insurance included, and the num- 
Ca of persons dependent upon them. 
abled with other already known facts, 
1S new information will make possible 
€ most comprehensive study of the 
Popular distribution of life insurance ever 
attempted in this country. 

reatest Field of Life Insurance Service 
; he analysis that will be made covers 
Cross-section of the American people 
pe 1S representative both as to income 
i raed and geographical distribution. It 
believed that with this information it 
wil not be necessary this year to de- 


pend solely upon per capita averages, 
ratio of premiums to estimated national 
income, and other like general figures 
to indicate present life insurance trends. 
These trends will be shown by concrete 
answers, made possible by this survey, 
to such fundamental questions, among 
many others, as: Is life insurance of 
greatest service to the very rich, the 
moderately well-to-do, or to those who 
depend solely upon their earnings and 
who have not accumulated property? 
From what group has come the largest 
contribution to the total volume of life 
insurance? What group or groups are 
under-insured as compared with other 
groups that are insured for relatively 
adequate amounts? As compared with 
married men, how do bachelors value 
life insurance? What beneficiaries are 
most frequently named in a life insur- 
ance policy? To what extent do the 
American people rely upon life insurance 
in the creation of their estates? 
Relationship of Insurance to Income 


Classifying these answers according to 
incomes of policyholders, it will be pos- 
sible to set standards respecting the re- 
lationship of the amount of life insur- 
ance and premiums to the incomes of 
policyholders—not theoretical standards, 
but standards of actual performance es- 
tablished by policyholders themselves. 
Comparison of these standards will in- 
dicate from what type of policyholders 
the greatest increase of life insurance 
may be expected in the near future. 

As a measure of popular appraisal of 
life insurance and its use compared with 
other plans of thrift, the facts to be 
presented will be not only of economic 
and social significance, but undoubtedly 
also will be the basis of other studies 
of interest to the business of life in- 
surance and particularly to the agency 
departments and field men. 

Unusual Uses of Policy Proceeds 

From yet another perspective, a pic- 
ture of life insurance service through 
the use of policy proceeds will be pre- 
sented to the convention by George L. 
Williams, chairman of the board and 
vice-president of the Union Central Life. 
The use of life insurance to meet unusu- 
al situations presented by the death of 
the insured has been broadly studied by 
Mr. Williams and he has collected a large 
amount of interesting data based upon 
actual cases in which life insurance has 
met some unusual emergency. Data have 
been contributed by more than twenty 
leading companies. 

The results of the growing use of life 
insurance for business purposes will be 
portrayed by cases in which the proceeds 
of life insurance policies have saved a 
business from insolvency or substantial 
loss. Other business uses will be dis- 
cussed such as the retirement of bonds 
or other capital obligations. 

From the personal viewpoint, the em- 
ployment of life insurance to carry out 
charitable bequests, to assure the edu- 
cation of children and other interesting, 
novel and special uses have been the 
subject of Mr. Williams’ inquiry and 
study. P 

The addresses of Mr. Williams and 
Mr. Duffield will furnish a comprehensive 
picture of the display of vision in the ap- 
plication of life insurance to modern eco- 
nomic problems. 


Reception Committee Named 


Canada, as well as all parts of the 
United States, is represented on the con- 
vention’s reception committee, which is 
as follows: 


Fred A. Howland, Montpelier, Vt., chairman; 
Thomas G. McConkey, Toronto, vice-chairman; 
Oswald J. Arnold, Minneapolis; Morgan B. 
Brainard, Hartford; William BroSmith, Hart- 
ford: Philip Burnet, Wilmington, Del.; Jesse 
R. Clark, Jr., Cincinnati; George I. Cochran, 
Los Angeles; Cornelius A. Craig, Nashville; Wal- 
ton L. Crocker, Boston; Edward D, Duffield, 
Newark; Frederick H. Ecker, New York; Er- 
nest J. Heppenheimer, Jersey City; David F. 
Houston, New York; Darwin P. Kingsley, New 
York; William A. Law, Philadelphia; Clarence 
B. Little, Bismarck, N. D.; Thomas B. Macaulay, 
Montreal, Que.; Henry M. Merriam, Springfield, 
Tll.; Henry Moir, New York; Gerard S. Nollen, 
Des Moines; Thomas I. Parkinson, New York; 
Sylvan B. Phillips, Portland, Me.; Julian Price, 
Greensboro, N. C.; William H. Sargeant, Spring- 
field, Mass.; Harry L. Seay, Dallas; Raymond 
W. Stevens, Chicago; Angus O. Swink, Rich- 
mond, Va.; Archibald A. Welch, Hartford; How- 
ard S. Wilson, Lincoln, Neb.; Herbert M. Wool- 
len, Indianapolis, 


* 
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LVew York Life 


Dyurectors 


The success of any Company is primarily a matter of 
management—that is, of MEN. Following is a list of 
Directors, New York Life Insurance Company, the most 
recently elected being Calvin Coolidge: 
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LAWRENCE F. ABBOTT 


Wey h sta Director Valentine & Co. 
JOHN E. ANDRUS 


Pe BN st cae Sorc ay herds Manufacturer 
OF tn ot care arged A edie a Textiles 
a ea eee Commission Dry Goods 
MORTIMER N. BUCKNER | Chairman of Board, New York 

Trust Co. 
THOMAS A. BUCKNER................... Vice-President 
NICHOLAS MURRAY BUTLER. Pres’t Columbia University 
CALVIN COOLIDGE. Former President of the United States 
GEORGE B. CORTELYOU...... Pres’t Consolidated Gas Co. 
WALTER W. HEAD.......... Pres’t State Bank of Chicago 
CHIAREES D. HIELES.. .............. Insurance Manager 
ALBA B. JOHNSON............. Retired, Philadelphia, Pa. 
PERCY H. JOHNSTON .. .Pres’t Chemical Bank & Trust Co. 
WILLARD V. KING Chairman Advisory Board, Irving 
Trust Co. 


ee Cre OO 8 oo is eet a alee Lawyer 
GERRISH H. MILLIKEN.......... Deering, Milken & Co. 
FRANK PRESBREY........ Frank Presbrey Co., Advertising 
JOHN J. PULLEYN...... Pres’t Emigrant Ind. Savings Bank 


FLEMING H. REVELL.... . Fleming H. Revell Co., Publishers 
{ Chairman of Executive Committee, 


GEORGE M. REYNOLDS | Continental 
Illinois Bank & Trust Co., Chicago 
HIRAM R. STEELE...... Steele, DeFriese & Steele, Lawyers 


JESSE ISIDORE STRAUS. President R. H. Macy & Co., Inc. 


RIDLEY WATTS { Ridley Watts & Co., Dry Goods 
Commission 
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DARWIN P. KINGSLEY 
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NEW YORK 
LIFE INSURANCE 
COMPANY 


MADISON SQUARE 
NEW YORK, N. Y. 


_President 
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Leaders To Attend 
New York Ass’n Dinner 


WILL FOLLOW ALL DAY SEMINAR 





National Association Trustees and Eight 
Past Presidents Included Among 
Guests; to Hear Prominent 
Speakers 





More than a thousand are expected to 
attend the dinner meeting of the Life 
Underwriters’ Association of New York 
city which will be held at the Astor, 
November 12, following the all day 
“Sales Seminar” to be held jointly by 
that organization and New York Uni- 
versity. The dinner promises to be an 
outstanding event, including three prom- 
inent speakers in Arthur W. Loasby, 
chairman of the board of the Equitable 
Trust Co.; Clay W. Hamlin, general 
agent of the Mutual Benefit at Buffalo, 
and Seaborn T. Whatley, the new presi- 
dent of the National Association. 


Many distinguished guests will attend 
the dinner including eight past presi- 
dents of the National Association, name- 
ly Ernest J. Clark, Lawrence Priddy, J. 
K. Voshell, Graham C. Wells, John W. 
Clegg, Frank L. Jones, Julian S. Myrick 
and Paul F. Clark. The entire board of 
trustees of the National Association, 
comprising Paul F. Clark of Boston, Wil- 
liam M. Furey of Pittsburgh, Jonathan 
K. Voshell of Baltimore, Edward Hamlin 
of Cleveland, John F. Cremen of Wash- 
ington, Julian S. Myrick of New York, 
and Robert Jones, will also be on 
hand at the speakers’ table. 

Arthur W. Loasby will speak on “The 
Characteristics of New York Estates,” 
announcing for the first time the results 
of an investigation and research made 
by his institution into the problem of es- 
tate depreciation prevention. Mr. What- 
ley will discuss the aims and ideals of 
the National Association, while Clay 
Hamlin will open the speaking program 
with an address on practical selling 
drawn from his own experience as a per- 
sonal producer. A further attraction is 
the famous Pullman Porters’ Quartette. 

The all day “Sales Seminar,” preceding 
the dinner, will be an even bigger affair 
than the annual sales congress, with a 
list of speakers known in life insurance 
circles all over the country. At the morn- 
ing session which opens at 9:30 a. m.,, 
James Elton Bragg, head of the New 
York University, life insurance training 
course, will preside and will introduce 
five speakers: John A. Stevenson, speak- 
ing on “Prospecting”; Ralph G. Engels- 
man, on “Placing”; Griffin M. Lovelace, 
on “Needs”; Horace H. Wilson on “Dip- 
so,” and Leon Gilbert Simon, who is 
chairman of the executive committee of 
the New York association, on “The Chal- 
lenge of the Future.” 

An open forum will feature the after- 
noon session, when sales problems will 
be considered from every angle. The 
speakers wll lead in the discussions, 
which will be open to ali in attendance. 





H. W. WANNEWETCH DEAD 


Vice-Presidents C. F. Williams and 
Clyde P. Johnson of the Western & 
Southern Life went to Baltimore this 
week to attend the funeral of H. W. 
Wannewetch, former vice-president of 
the company. Mr. Wannewetch was in 
poor health for some time. 


BURR WITH NEW ENGLAND 





Made Manager of Agency at 24 West 
Forty-third Street; Milton Sylves- 
ter to Handle Brokerage End 

Rodney Burr, one of the best known 
young life insurance men in New York, 
has been made manager of the agency 
of the New England Mutual Life at 25 


West Forty-third street. In co-operation 
with Stuart Warner, general agent, a 
unit of carefully selected producers will 
be built up. Milton Sylvester, formerly 
with the Mutual Life; has been placed 
in charge of the brokerage department 
of this agency. 

Mr. Burr began his insurance career 
with the Travelers in the group depart- 
ment in 1919. His first work was in the 
home office, where he spent a year. For 
six years altogether he remained with 
the group department. Coming on to 
New York City as an agent, he hit more 
than a million dollars of personal pro- 
duction three years in succession. He 
next went with the Penn Mutual as as- 
sociate general agent, being associated 
with the Alexander E. Patterson agency 
and then with the John A. Stevenson 
office. Later he joined the Ralph G. 
Engelsman agency of the Penn Mutual 
Life at No. 2 Park avenue in New York 
City as brokerage manager. 





CLARIS ADAMS GIVES DINNER 





Presents New American Life Conven- 
tion Officers to Executives of St. 
Louis Life Companies 
Claris Adams, retiring manager and 
general counsel of the American Life 
Convention, was host at a recent dinner 
to present his successor, Judge Byron 
K. Elliott of the Marion County, Ind., 
Superior Court, and Wendell Phillips 
Coler, secretary and actuary of the con- 
vention, to the executives of the St. 
Louis life insurance companies that are 
members of the American Life Conven- 
tion. The companies represented were 
the Missouri State Life, Continental Life, 
Central States Life, American National 
Assurance Co. and the St. Louis Mutu- 

al Life. 

Mr. Adams will leave for Detroit short- 
ly to assume his duties as vice-presi- 
dent of the American Life Co. of that 


city. 
t 





Beneficiary Letter 


(Continued from Page 1) 


surance in force in the State Mutual has in- 
creased to well over six hundred million dollars; 
that your Company is entering the Pacific Coast 
states for the purpose of transacting business; 
that four new agencies in addition to the Pa- 
cific Coast have been opened; that our mortality 
and expense items continue low; and especially 
that it is our desire now as throughout the his- 
tory of the Company to serve you, the policy- 
holder, to the greatest possible degree. No other 
interest will swerve your Company from that 
purpose. 

This year—nineteen twenty-nine—is the Com- 
pany’s eighty-fifth anniversary year. It is our 
desire as a special commemoration of that event 
to have the details of every policy in force ar- 
ranged so that they will give you and your bene- 
ficitaries the greatest possible return for the 
money you are saving with us. Some slight 
changes in the options you originally selected 
may be now advisable to most satisfactorily meet 
some alteration in your family circumstances. 
Will you not look over the inside pages of this 
letter that you may know some of the services 
to which your membership in this Company en- 
titles you? 

Let us help you in any way we can. Just 
send us the enclosed card with the notations of 
the attention you desire and we will do the 
rest. 

Cordially yours, 
Chandler Bullock, 
President. 


FRASER AGENCY FIGURES 

The Fraser agency of the Connecticut 
Mutual in New York City reports paid- 
for business in October of $2,076,800 with 
a total for the year of $24,005,870. This 
compared with $1,686,960 for October, 
1928, and $19,713,660 for the first ten 
months of 1928. 





MUTUAL BENEFIT APPOINTMENT 

George W. King has been appointed 
district manager of the Mutual Benefit 
Life at Charlotte, N. C., for Charlotte 
and vicinity. He has been an attorney 
in this city for the past few years. 


Dieser in its 
ideals. Faith in 


its promises. 
Pride in its 





performance. 
This sums up 
the attitude of 
Illinois Life 
men toward 
their company. 
Our field rep- 
resentatives are 
loyal workers. 


=> 


ILLINOIS 


LIFE 
INSURANCE CO. 


1212 
LAKE SHORE DRIVE 
CHICAGO 


Raymond W. Stevene 
President 




















THIS IS YOUR 
“THRIFT PLAN” 


There are other Thrift Plans but 
this is the only one that caters 
exclusively to life insurance 
agents. 


There are other Thrift Plans but 
only under this one are you per. 
mitted to place the business with 
your own company. 


There are other Thrift Plans but 
this is the only one that does not 
cut into your commissions and 
renewals. 


There are other Thrift Plans 
that’s why this one is in existence. 
This one is your only weapon of 
defense against the others. 


Use this Thrift Plan to meet the 
competition of the others; use 
it as a method of selling life in- 
surance; use it as a method of 
increasing your sales. 


You will be amazed to learn 
about the many’ ways the thrift 
plan helps you to sell life insur- 
ance. 


This is your THRIFT PLAN 


Use it! 


Call for further particulars at, 


Assured Thrift Service Inc. 
570 - 7th Ave., New York City 
Longacre 7611-7612 
If you wish to receive our interesting 


weekly bulletin send in your name an 
agency affiliations. 
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“IT’S A GOOD POLICY” 
MORE NEW POLICIES 


it Income Policies 
to the insu 


LOW COST PREFERRED RISK POLICY 
NEW OWNERSHIP, BENEFICIARY and | 
ASSIGNMENT PROVISIONS 


arly define contractual rights of all parties interested 
COMPLETELY REVISED PLAIN ENGLISH POLICY FORMS | 


the conscientious life underwriter. 
TION 


E FOR INFORMAT 


Philadelphia Life Insurance Co. 
111 North Broad Street, Philadelphia 
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GUARDIAN LIFE 








Established 1860 Under the Laws of the State of New York 








17-23 John Street, New York 
CORtlandt 8300 






THE 
JOHN C.MCNAMARA 
ORGANIZATION 





MANAGERS 


INSURANCE CO. ssctes 
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Home Office, 50 Union Square, New York City 
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Uptown 





420 Lexington Ave.—LEXington 6715 
245 Fifth Ave.—ASHland 1772 
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Don’t Let Details Deter You From Writing 
that Group Case! 


PERHAPS you know an employer who ought to 

be a good prospect for Group Life insurance. 
But perhaps you have hesitated to suggest it to him 
because you felt there were a lot of details in con- 
nection with the closing of a Group case, and you 
were too busy to burden yourself with these. 

Don’t let details deter you from securing this case. 
The Travelers is well equipped to lift them from your 
shoulders. In every Travelers branch office there 
are Group specialists who are ready to help you 


sell the Group idea to the employer, and secure 
the assent and signatures of the employees on 
contributory cases. 


Should the Company be one that has branches in 
various parts of the United States and Canada, 
this presents no problem for The Travelers. The 
Travelers also has branches in all the leading cities 


of both countries, and is prepared to give the same 


prompt and efficient service in Atlanta, Seattle, 
or Halifax that it does in New York or Chicago. 

Every employer who has fifty or more employees 
and who is not now insured, is a Group life prospect— 
and may now be thinking of adopting this plan. If 
you have any such prospects, ask for the services of a 
Travelers Group specialist. He will help you close 
the case, relieving you of all tiresome details. You, 
of course, will get full credit for the case. 
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SEEKS POST OFFICE AID AGAINST 
NON-AUTHORIZED INSURANCE 
So much insurance in non-authorized 

companies is being solicited in Canada 
that the superintendent of insurance, G. 
D. Finlayson, has issued a long warn- 
ing on the subject. The Department 
says the only way the public can be 
safeguarded is to buy insurance in li- 
censed companies. There are many such 
companies available, but the public is 
gullible, always looking for a bargain. 
As a further safeguard the Dominion 
Insurance Department has recommended 
to the Canadian Post Office Department 
that mailing privileges in Canada be 
withdrawn from insurance companies 
known to be soliciting business in Can- 
ada by mail without proper authority. It 
is gratified to know that several such 
orders have been issued. As long as the 
mails are the medium by which such 
insurance is solicited it is welcome in- 
formation that the mails will be closed 
to such solicitors. 

One of the most recent cases of so- 
licitation by mail is that of a life insur- 
ance company with head office in the 
United States which has addressed to 
Canadian editors of the daily and period- 
ical press a circular and literature so- 
liciting applications for policies of “legal 
reserve life insurance for a premium of 
only $4.13 quarter-yearly for each $1,000 
of insurance at the illustrative age of 
Ti 

There is nothing in the literature to 
indicate that the policy is other than 
whole life insurance, but when the policy 
comes through it is found that it pro- 
vides only Term Insurance with no value 
at expiry except such as may be pro- 
vided by the “dividends” accruing during 
its currency. As the company is re- 
ported to have had assets at December 
31, 1928, of less than $100,000, the pros- 
pect of dividends is not bright. The cost 
of the benefits provided by the policy 
is somewhat greater than that of similar 
policies being offered, upon proper rep- 
resentations, by licensed companies. 





MODERNIZING AUTOMOBILE 
INSURANCE 

A spirit of progressiveness dominates 
the entire report of the committee of 
fire company executives which has been 
working since April to reorganize auto- 
mobile underwriting in this country. Is- 
sued this week, the report recommends 
a wide variety of changes and reforms de- 
signed to furnish to the automobile own- 
ing public every possible insurance fa- 


cility. It clearly demonstrates the desire 
and ability of the insurance business to 
analyze fully the changing demands of 
business and to meet these readily and 
without equivocation. Traditions and 
customs of the past are swept aside 
where they are found wanting. 

The readiness and eagerness with 
which the business of insurance seeks 
to keep apace with modern developments 
is exemplified by the statement in the 
report to the effect that no matter how 
revolutionary a proposal for coverage 
may seem, if it is legitimate and can 
be underwritten it should be made avail- 
able to every car owner. 

In order that automobile underwriting 
companies ‘may be prepared to render 
full service, the committee report seeks 
a thorough renovation of underwriting 
and rating methods. Rates for risks 
written by fire companies are called too 
high and should be lowered, the report 
says. Rating methods would be simpli- 
fied, commissions in ordinary territory 
would be made uniform the country over, 
and control of the business would be 
centered in one national organization 
with branches located in several large 
cities. The difficult problems of how to 
more insurance and how 
to handle finance company accounts have 
been studied at length and several con- 
structive recommendations are included 
in the report. 

These proposals for a new National 
Automobile Underwriters’ Association 
are as yet merely such. There is to be 
a meeting of representatives of automo- 
bile writing stock fire companies early 
in December at which time this plan 
will be discussed pro and con at length. 
It is most likely that there will be sev- 
eral changes in details made. Neverthe- 
less the feeling persists that the funda- 
mental principles and ideals of these 
leaders of insurance who prepared the 
report will bring sweeping improvements 
and closer co-operation and harmony 
among underwriting companies in the 
near future. 


sell collision 





F. Highlands Burns, president, Mary- 
land Casualty, found a substantial volume 
of new business awaiting him upon his 
recent return from a vacation trip to 
England. This new production was the 
result of a “surprise” campaign conduct- 
ed in his honor during his absence. 


* * * 


Major George E. Lloyd, vice-presi- 
dent of Barber & Baldwin, aviation 
underwriters, has returned from a busi- 
ness trip to England. 




















ALBERT DODGE 





FRED A. HOWLAND 








Albert Dodge, president of the New 
York State Association of Insurance 
Agents, was the principal speaker at the 
district conference held by the Olean, 
N. Y., Insurance Club a few days ago. 
The attendance was 125. The subject 
of mutual insurance on school houses 
was discussed among other’ topics. 
Charles Hunter was general chairman. 

x *k x 


John Ashmead, who is officially an en- 
gineer for the Phoenix of Hartford 
group, has many other activities in the 
company. He is president of the Men’s 
Club, composed of employes, gets out a 
company paper for employes, edits “The 
Phoenix,” an interesting and instructive 
paper for the agents, and conducts a 
course of instruction for employes in the 
fundaments and technique of fire insur- 
ance and general lines. Mr. Ashmead 
was an engineer for the National Board 
of Fire Underwriters for ten years, pre- 
viously being an engineer connected with 
the New York Fire Department for a 
number of years. Among other activi- 
ties he was secretary of the Salvage 
Corps Officers Association and has been 
and still is a writer on engineering sub- 
jects for numerous publications. Coming 
up through the engineering department 
of the Phoenix group Mr. Ashmead has 
absorbed a multitude of varied activities 
at the home office and he still puts in a 
considerable part of his time in the field. 


Richmond E. Thompson, son of “Uncle 
George” Thompson, New York State 
Senator, has affiliated with The Mills- 
Muller Corp., Valley Stream, N. Y. Mr. 
Thompson is a director of the firm and 
secretary. He will be in charge of the 
life insurance department. He is a grad- 
uate of Huntington High School and 
holds the degree of A. B. as a graduate 
of Hamilton College. He is also a grad- 
uate of the New York University Life 
Insurance Course. He has been associ- 
ated with the New England Mutual Life 
for the past three years, and is also hold- 
er of the agreement of qualified service 
of the insurance trust department of the 
Equitable Trust of New York. Mr. Mills 
will continue to supervise the fire and 
casualty departments, and Mr. Muller 
will look after the firm’s real estate in- 
terests. 

ee ee 

Col. Francis R. Stoddard, surety ar- 
bitrator for New York City and Phila- 
delphia, is recovering satisfactorily from 
an appendicitis operation at the New 
York Hospital. 

* * 

Leroy A. Lincoln, first vice-president 
of the Metropolitan Life, has returned 
from the West. 


Fred A. Howland, president of the Na- 
tional Life of Vermont, was one of the 
insurance men present at the Dartmouth- 
Harvard football game at Cambridge and 
he was present not only as a graduate 
of Dartmouth but also as a trustee. After 
the game he stopped off at Hanover for 
a trustees’ meeting. ' 

ce 


Benjamin Rush, president of the In- 
surance Co. of North America; John 0. 
Pratt, vice-president of that company; 
and Sidney E. Hutchinson, well known 
Philadelphia broker, are three of the di- 
rectors of the new Pennsylvania divi- 
sion of the Association Against the Pro- 
hibition Amendment, of which board 
Robert K. Cassatt, Philadelphia banker, 
is chairman. In a statement, Mr. Cas- 
satt said: “We propose to unite the hun- 
dreds of thousands of Pennsylvanians 
who reject national prohibition as un- 
sound in principle and harmful in prac- 
tice in an organized protest which will 
make the voice of Pennsylvania heard 
in Congress on this subject and also will 
obtain direct political action here in the 
state itself.” 

ee, wee 


Paul W. Rhodes, general agent for the 
Berkshire Life for western Masachu- 
setts with headquarters at Pittsfield, 
Mass., is a son of President Frederic H. 
Rhodes of the company. He might have 
gone into the Home Office under his 
father, but preferred to go “on his own 
in the field. A general agent for only 
one year, his production this first year 
has amounted to $2,500,000 paid business 
in what is considered a rather difficult 
territory because it contains no metro 
politan centers. in which to write large 
individual cases. Paul Rhodes is mat 
ried, has two children, and is twenty 
eight years old. 

, ee ee 


NBC radio stations Tuesday 11 
“Safety—and the Other Fellow. 
was one of the accident prevention 
of the second universal safety series P& 
ing broadcasted by the National Safety 
Council in conjunction with the Nation@ 
Broadcasting Co. 
ee 


Dr. Jonathan C. Day, genera! agent ‘ 
Richmond, Va., for the Manhattan Lie 
of New York, is back at his desk A 
lowing a speaking tour of the state 4 
the interest of Dr. Jolin Garland Por 
lard, candidate for governor on the Dem 
ocratic ticket. 
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Think Milligan Will Be Elected 
It is the &eneral opinion among fire 
insurance executives that Edward Mil- 
ligan, president of the Phoenix of Hart- 
ford, will be the next president of the 
Eastern Underwriters Association. 
ee 


























Rogers Caldwell & Co.’s Comments 
On Wall Street Situation 

Following the tobogganing of the 
stocks insurance men turned to the fi- 
-nancial advertising pages of the daily 
papers to see how the investment houses 
were changing their copy to meet the 
situation. It made interesting reading. 
The general impression of the invest- 
ment houses is that now is the time 
to buy as the market is full of bargains; 
that the country is fundamentally sound 
and high-grade securities are as good as 
ever. Probably as interesting comment 
as any was the advertisement in the 
Sunday papers of Rogers Caldwell & Co., 
New York and Nashville. Incidentally, 
Rogers Caldwell & Co., who feature 
Southern securities, control a large num- 
ber of insurance companies. These in- 
clude the Missouri State Life, the South- 
ern Surety and the Southern Fire. In 
the “Times” on Sunday appeared an ad 
of about one-third of a page, bearing 
the caption, “Just As Many People Em- 
ployed; Just As Many Wheels Turning; 
Just As Many Dollars.” 

The text of the advertising copy fol- 
lows : 

“All that has happened in the past few 
weeks in the securities market has been 
the clipping off of some billions of dol- 
lars in paper profits. Their reduction has 
i no way lessened the intrinsic value 
behind many of these securities. 

“Taken as a whole, there are just as 
many dollars in this country today as 
there were a month ago. There are just 
as many people employed, just as many 
wheels of industry are turning, just as 
much freight is being moved, and the 
- reserves are larger than they were 

en. 

“It is the opinion of this company that 
our country is on a sounder basis than 
ever before. The great natural resources 
of this country are being made use of 
More efficiently than any time in history. 

he population is increasing and with 
this increase comes an increased demand 
for all commodities. 

The banking position is sound and 
Secure. A large percentage of the world’s 
Supply of gold is held by the United 
States. There is no scarcity of funds 
or any legitimate business enterprise. 
‘i All of these facts go far towards in- 
and the present condition of the 

nited States. In the opinion of the 
soundest bankers and financiers, there 
'$ NO cause for pessimism at this time. 
aac decline in security prices 
fees “¥ regarded as a corrective ac- 
ea - indicates in no way any gen- 
seePression in business. 
ak = 1s no doubt but that many is- 
sted % bonds .and sound investment 
aaa are now in a position where they 
Present unusually attractive invest- 





















































ments at their present price. Bonds are 
selling at low levels that may not pre- 
vail again for years. Many high grade 
stocks may now be purchased at prices 
below their actual value and at prices 
which represent only 8 to 10 times their 
current earnings. It is through this sec- 
tion of the investment market that many 
fortunes will be built in the years to 
come.” 
* * * 


Some Other Investment House 


Comments 

G. E. Barrett & Co., New York, Bos- 
ton, Philadelphia, Chicago, San Fran- 
cisco: “The true index of wealth is not 
market value of principal, but income 
therefrom. The investor who has so 
indexed his wealth is not concerned by 
market fluctuations.” 

Peabody, Smith & Co., Inc., New York, 
Chicago, Newark and Pittsburgh: “The 
basic factors of security, income and 
marketability are again guiding the se- 
lection of investments.” 

Hoagland, Allum & Co., New York and 


Chicago: “One thing now stands forth 
clearly—that realism in investment 
means conservatism. Those investors 


who built their fortunes upon time-test- 
ed principles have survived. Those in- 
vestment houses which, during all the 
romantic optimism of the last few years, 
held unflinchingly to their long estab- 
lished principles have been fully justi- 
fied. The fundamentals of investment, 
like the fundamentals of life, remain al- 
ways the same, regardless of seeming 
changes upon the surface. Among these 
fundamentals, that of safety has been 
and will be the dominant.” 

Fred F. French Investing Co., New 
York: “Paper profits are a myth. A 
decline in the stock market and many 
fortunes in paper profits are wiped out. 
A further break and the ticker spells 
ruin for many who are caught in an 
overbought position and are forced to 
sell. Over and over again the tragedy 
of financial disaster overtakes those who 
are lured into unwarranted speculation 
by the desire to get rich quick. Yet 
sound business continues to earn and 
pay profits in spite of market fluctua- 
tions.” 

Clarence Hodson & Co., New York: 
“Have you been following the crowd in 
investment matters? Many of them 
have disregarded every rule of invest- 
ment safety—and have suffered. Now, 
more than ever, the old-fashioned idea 
of safety must be acknowledged as an 
essential of sound investment. Most 
people can still derive the greatest com- 
fort from the thought of a sound invest- 
ment that will stay good over the years.” 

* 





Pins Are Important 

You may think the subject of pins in 
an office is a small matter, but that is 
not necessarily so. Take the case of 
one large company. In the old days pins 
cost the company good money because 
clerks handling daily thousands of docu- 
ments fastened together with pins fre- 
quently tore their fingers, often seriously, 





‘ with some cases of blood poisoning re- 


sulting sometimes in damages against the 
company under the compensation law. 

The company remedied this situation 
by prohibiting the use of pins for fasten- 
ing documents together. This turned out 
to be a sensible ruling which has saved 
the company a lot of trouble. 

“However, as we receive from other 
companies documents fastened with pins, 
I thought you might like to issue a cau- 
tion on the practice,” says a representa- 
tive of the anti-pin company. “Some 
other large companies have made the 
same ruling. Why not publish something 
about it? The idea is to warn compa- 
nies who have not yet seen the point— 
of the pin, I mean—but may any day 
be confronted by heavy damages for 
blood poisoning. Anyway, why expose 
clerks even to minor scratches or in- 
juries when fasteners other than pins are 
really better for practical use ?” 

* 


Blume a Re-Insurance Factor 
Joseph S. Blume, New York broker, is 
becoming a prominent figure in reinsur- 
ance and merger of companies. 
ee at 


Guaranteed Mortgages 
Frank A. Bach, second vice-president 
of the Fidelity & Deposit, has built up 
a scintillating reputation in the surety 
field by reason of the adamant position 
he took in turning the cold shoulder to 
the mortgage guarantee business. 
* * 


A Rumor Resented 


One of the big insurance companies is 
decidedly peeved at another company 
with a lot of money but not much field 
organization, because Company No. 2 has 
given currency to a report that it is out 
to buy Company No. 1. Says the presi- 
dent of Company No. 1: “I would like 
to see the color of their money. It is 
true that they want to buy us, but that 
does not give them permission to say 
that we want to sell. Building up pres- 
tige at our expense is the way it looks 
to me.” 

oe ie 
David Lawrence Talks Insurance 
On the Radio 

Every Sunday night David Lawrence, 
editor of the “United ‘States Daily,” talks 
about economics, public affairs and other 
substantial topics to a vast radio au- 
dience. His subject Sunday night was 
insurance. After telling how important 
insurance is in the economic life of the 
nation Mr. Lawrence took up supervi- 
sion, praising it highly. He declared that 
supervision is welcomed by policyhold- 
ers and the companies, while the state 
is glad to do its duty in this phase of 
protecting the people of the common- 
wealth. He declared that insurance has 
really forty-nine supervisions and the 
supervision is excellent and conscien- 
tious. He also gave high praise to the 
associations in the insurance business. 

* 


Drop Rate Adviser 

Charles T. Fertig, a local agent in 
Colorado who has also been tied up with 
the Colorado insurance department, is 
no longer fire insurance rate adviser of 
the department as the state has abol- 
ished the position. Governor Adams, in 
approving Commissioner Cochrane’s plan 
to abolish the office notified him: 

“In this connection we wish to advise 
that you have our consent and approval 
to dispense with the services of any em- 
ploye, or to abolish any position in your 
department wherein the services or posi- 
tion are neither necessary nor needed 
for the proper administration of the de- 
partment.” 

SE ae 
McGraw & Hill Editors Visit 
Insurance Companies 

The group of editors from the various 
McGraw-Hill magazines, making a tour 
of New England by bus, were dined at 
the Hotel Bond in Hartford. They were 
addressed by the Mayor, the Governor 
and other celebrities. A large number 
of insurance executives were present and 
the place occupied by Hartford in the 


insurance world was described to the 
guests by Clarence T. Hubbard, assis- 
tant secretary of the Automobile Insur- 
ance Company. The following day the 
editors were taken on a tour through 
the insurance companies as well as the 
manufacturing plants of the city. 

It is reported that the McGraw-Hill 
interests have been looking over the 
insurance field, with the thought of buy- 
ing or starting an insurance paper, but 
the trip to Hartford was an incident to 
the tour of the editors the aim of which 


-is to obtain first hand knowledge of 


conditions in that section of the country. 
a ee 
3,500 Active Trust Divisions In 
American Banks 

The growth of the trust divisions in 
the banking system of America was 
covered in a recent talk made by John 
G. Lonsdale, president of the Mercantile- 
Commerce Bank & Trust Co. of St. 
Louis, and also president of the Ameri- 
can Bankers Association. Latest com- 
pilations indicate that there are some- 
thing like 3,500 active trust departments 
in America, with more than 3,000 officers 
devoting their entire attention to the 
handling of this business. Thirty years 
ago there were only 165 active trust 
departments in the American banks. 

The first written record of a trust 
provision is found in the oldest will, 
that of an Egyptian named Uah and 
dated 2548 B. C.,, making it nearly 4,500 
years old. And the first company char- 
tered with power to perform trust duties 
was established in 1822, just 107 years 
ago. 

* * * 
Prudential of England to Back Huge 
British Auto Campaign 

The British automobile industry’s big- 
gest individual effort to recapture its 
pre-war position in overseas markets has 
been assured of the essential financial 
backing, the source of which is an earn- 
est of the confidence felt in the outcome. 
A recent amalgamation of British auto- 
mobile manufacturers, the Hillman-Hum- 
ber-Commer combine, has designed and 
started producing two models—a_six- 
cylinder and a straight eight, which will, 
it is claimed, rival the best foreign cars 
of the type now sold abroad. 

In co-operation with them, a large 
London firm of distributors, Messrs. 
Rootes, Ltd., have been reorganizing and 
increasing their agencies abroad for the 
sale and after-sale service of these and 
other cars. 

It was officially announced yesterday 
that as the outcome of conferences which 
have been going on for some time be- 
tween Messrs. Rootes and Sir George 
May, of the Prudential of Great Brit- 
ain; Sir Gilbert Carnsey, the accountant, 
and Sir Ernest Roney, the city solicitor, 
the Prudential company has agreed to 
furnish £1,000,000 to assist this bold cam- 
paign to capture for Britain a larger 
share in the car markets of the world. 
The scheme is to be launched immedi- 
ately. 

a se 
Chicago Hospitality 

Jens Smith, Pacific Mutual manager 
in Chicago, has advised Pacific Mutual 
representatives who go to Chicago un- 
accompanied by their wives, that he will 
be glad to secure reservations for them 
at the Union League Club. 

* * * 


Colonial Life’s Car Ads. 

The Colonial Life is one of the few 
insurance companies to advertise with 
posters in the roof of railroad cars. 
These cards are on the Hudson Tube 
trains, which run to Jersey City, where 
the company has its home office. 

* * ox 


Winsted Agents Elect 

Judge Frank W. Seymour of Carring- 
ton & Seymour has been elected presi- 
dent of the Winsted (Conn.) Board of 
Insurance Underwriters. Other officers 
are: vice-president, Frank B. Wheeler of 
the Frank B. Wheeler Agency, and sec- 
retary, Theodore Vaill of the Clark & 
Vaill Insurance Agency, Inc. 
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President Of Svea On 
Visit To This Country 


DISTINGUISHED MAN IN SWEDEN 


Holds Degrees of Masters of Jurispru- 
dence and of Philosophy and Was 
Once A Judge 


Theodor Wijkander, president of the 
Sweden, 
Mr. Wij- 


kander is a graduate of the University 


Svea, a distinguished man in 


is visiting the United States. 


of Lund, a college founded four hun- 


dred years ago. He won the degrees of 
master of jurisprudence and master of 
philosophy and was a judge in Swedish 
courts as well as being an insurance man 
and a bank director. 

Upon leaving the university he became 
a lawyer in Gothenburg, the home office 
city of the Svea. He became one of the 
best lawyers in the city. For a time 
he was counsel for one of the banks and 
he also was counsel for the Svea. In 
1909 he was made branch manager of 
the Svea’s life insurance division. His 
duties with the company increased and 
in 1916 he became vice-president, his 
election to the presidency taking place 
in January, 1920. 

The Svea does business in many parts 
of the world, having been established in 
1866. It has been in the United States 
since 1884, the Christiana General and 
the Hudson Insurance Co. being under 
the same management in this country. 
J. M. Wennstrom is United States man- 


ager of the Svea and Christiana Gen- 
eral. 
Workingmen Hanvy 
In a talk with The Eastern Under- 


writer, Mr. Wijkander said that  busi- 
ness conditions in Sweden are splendid, 
the country making fine progress in 
many directions. Not the least interest- 
ing thing there which impresses foreign- 
ers is the good relations between capi- 
tal and labor. One reason for this is 
that the laboring men of the country are 
in a very happy situation, their wages 
being the second highest in Europe. Un- 
employment is small, and while there is 
some social insurance in Sweden, in- 
cluding old age pensions and sickness 
insurance, there is no dole system such 
as caused so many complications in Eng- 
land. 

An anomalous: situation in Sweden is 
the high fire insurance loss ratio and 
extremely low rates, a combination which 
has not prevented well managed compa- 
nies from making a profit. Mr. Wij- 
kander said that it is true that rates 
in Sweden are very low from the Am- 
erican viewpoint. A building which would 
rate for thirty or forty cents over here 
would command a rate of only four or 
five cents over there. Asked how under 
the circumstances the Svea could have 
such a successful record as it has in 
Sweden, he said that one reason is the 
fact that there is not much moral haz- 
ard. Furthermore, in Sweden there is 
not the jury system, cases being decided 
by a judge and only after exhaustive 
and very fair hearings. Thus, the in- 
surance. company always gets a square 
deal in cases where there is litigation. 

\sked how young men are trained to 
become insurance men, Mr. Wijkander 
said that the Svea takes them after they 
have left high school or business col- 
lege. There are some insurance lectures 
given at Gothenburg but not many of 
the young men can afford to take the 
time and undergo the expense of going 
to Stockholm for scientific insurance 
training in a school. “We regard our 
own company as a pretty good school,” 
he said. “The young men start in the 


lower positions where the work is sim- 
ple enough and as they get more ex- 
perience and training they fit into the 
better positions.” 


T. McCall Frazier New 
Virginia Commissioner 


SUCCEEDS COL. JOSEPH BUTTON 


Was Manager of Campaign for Newly 
Elected Gov. Pollard; Appointment 
Comes as a Surprise 


T. McCall Frazier of Bluefield, Va., 
has been appointed Commissioner of In- 
surance and Banking for Virginia, suc- 
Button, 


For seven years he was secre- 


ceeding Colonel Joseph re- 
signed. 
tary to George C. Peery, newly ap- 
pointed member of the State Corpora- 
tion Commission, when Peery was rep- 
resenting the Ninth Virginia District in 
Congress. In recent months he came 
into state-wide prominence by success- 
fully managing the candidacy of Dr. 
John Garland Pollard for Governor in 
both the Democratic primary and in the 
subsequent general election. 

Previously Mr. Frazier served as 
chairman of the Ninth District Demo- 
cratic Committee. His appointment came 
as a distinct surprise in the insurance 
circles throughout the state as there had 
been no intimation that he was even 
being considered for the post. 

Mr. Frazier is an alumnus of Roanoke 
College and the University of Virginia, 
where he pursued the study of law for a 
time. He is thirty-five and possessed of 
a strong vigorous personality. Myson E. 
Bristow, deputy commissioner of insur- 
ance and banking. remains in charge of 
the banking division of the department 
as heretofore. It was generallv believed 
that he would be made commissioner. 


BOSTON BOARD NOMINEES 
The nominating committee of the Bos- 
ton Board of Fire Underwriters has filed 
the following slate of officers and com- 
mittees to be voted on at their annual 
meeting on November 12: President, 
Tohn H. Eddy; vice-president, Samuel B. 
Reed; secretary, James Davis: treasurer, 
Tames Davis; manager, William H. 
Winkley; assistant manager, Isaac Os- 
good. Advisory committee—for three 
years, Glens Falls Insurance Co.; Fire- 
mens Insurance Co. and William Gil- 
mour. Executive committee—H. T. Hu- 
gard, H. F. Jordan, H. A. Kneeland, A. 
W. Burke and = Alfred Davenport. 
3rokers committee—F. A. Adams, G. T. 
Vedeler and G. W. Lockwood. Hand 

book committee—Gerald Henderson. 











BATTERSON RE-ELECTED 
Walter E. Batterson, former assistant 
secretary of the Travelers Fire, was re- 
elected mayor of Hartford, Conn., on 
Tuesday by a plurality of 930 votes over 
his Democratic opponent. Mr. Batter- 
son received 22,356 votes and John F. 


Gaffey polled 21,426. ; 
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NEW YORK FIELD CLUB MEETS 


Western Group Holds First Fall Meet- 
ing and Bridge Party at Pittsford; 
To Meet Weekly Hereafter 
The first fall meeting and bridge party 
of the Western New York Field Club 
was held at the Oak Hill Country Club, 
East avenue, Pittsford, N. Y., on No- 
vember 2. There were thirty members 
and two guests present—Joe Commer- 
ford, field supervisor of the Automobile 
of Hartford, and Grover Darrow of the 
National Board of Fire Underwriters. 
Many prizes were awarded. The win- 
ners were: W. R. Sommerville, Fire As- 
sociation; Edward A. Spaulding, Great 
American; Harry O. Agar, Continental, 

and Edward C. Ehrlich, Royal 

Future weekly meetings will be held at 
the Chamber of Commerce in Rochester. 
The officers of the club are: Oscar J. 
Siebert, National Liberty, president: Ar- 
thur M. Paddon, National of Hartford, 
vice-president; B. Harrison Hegner, Al- 
liance, secretary-treasurer, and Ralph W. 
Lester, Globe & Rutgers, chairman ex- 
ecutive committee. 








Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 





United States Fire Branch: 80 John Street, New York 


J. A. KELSEY, General Agent 


GEORGE Z. DAY, Ass’t General Agent 





U. S.—Statement December 31, 1928 


ASSETS 
PREMIUM RESERVES 
OTHER LIABILITIES 
NET SURPLUS 


$10,841,544 
2,396,058 
910,250 
7,535,236 


J. A. McCLELLAND’S NEW POST 


Elected Vice-President of the National 
Union and Will Have Charge of the 
Loss Department 


J. A. McClelland has been elected sec 
ond vice-president of the National Unio 
Fire of Pittsburgh at a meeting of the 
board of directors held last week. He 
recently was associated with the Under: 
writers’ Adjusting Co. as branch mana- 
ger at St. Louis, and had previous & 
adjuster for the 
Western department of the Fidelity: 
Phenix. He is well-known in Wester! 
territory, having served the North Brit- 
ish & Mercantile, Springfield Fire & Ma- 
rine and the Fidelity-Phenix as fieldmat 
in various states. In his new connectio! 
Mr. McClelland will have supervision 
the loss department of the National 
Union. 


perience as general 


MEXICO BANS STRIKE COVERS 
Eleven Companies Ordered to Ceast 
Selling These Risks as Reactions 

Are Unfavorable Abroad 


The Mexican Department of Indt 
Commerce and Labor has ordered eleve! 
foreign insurance companies to ce 
selling insurance on risks involving TeV" 
lutions and strikes, on the ground tha 
the agents spread alarming rumor 
which injure Mexico’s reputation abrow 

This is one of the first instances © 
where the eagerness of agents [0 vat 
certain well recognized special lines 
fire insurance has created an unfavora’™ 
reaction with a national government. ie 
insurance salesman naturally has t0 - 
a prospect about past losses and poten 
tial hazards if he is to create a deman" 
for business. The Mexican Governme? 
evidently feels too much stress 18 ome 
placed on the “fear” arguments of sal 
manship. 


ist. 
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Report On New Automobile Underwriting Ass’n 


The committee of fire insurance com- 
pany executives appointed last April to 
study the question of reorganizing the 
National Automobile Underwriters’ Con- 
ference this week released for publica- 
tion its complete report including the 
recommendations and the proposed con- 
stitution and contract of membership in 
the new association, which will be called 
the National Automobile Underwriters’ 
Association. Outstanding among the 
recommendations is the proposal to have 
nationalized control of automobile un- 
derwriting by fire companies in this 
country, replacing the present system of 
practically independent regional confer- 
ences with a limited amount of control 
yested in the national conference. 

Among the aims of the proposed asso- 
ciation are closer and greater co-ordina- 
tion in automobile underwriting, creation 
of greater elasticity and comprehensive- 
ness in forms of coverage, opportunity 
for greater latitude in underwriting and 
for greater co-operation between differ- 
ent types of stock companies and com- 
panies not members of the existing or- 
ganizations, 

It is recommended by the committee 
among other things that a single national 
association be formed with a minimum 
membership of practically all companies 
writing $1,000,000 or more annually in au- 
tomobile premiums and that there be two 
grades of membership, active and asso- 
ciate, the active members being stock 
companies writing auto risks through 
agents or branch offices and the asso- 
ciate members being stock companies or- 
ganized to handle coverage on financed 
cars or whose underwriting is confined 
to financed automobiles, as far as auto- 
mobile insurance is concerned. 

It is also proposed that there be a staff 
committee composed of salaried officials 
of the organization who shall be with- 
out company affiliations. 

Changes in Underwriting Proposed 

There are several proposals for 
changes in underwriting methods, the 
committee having reached the conclusion 
that the present unsatisfactory conditions 
have resulted from too high rate levels. 
lt is recommended by the committee, 
therefore, that the whole rating structure 
be simplified both as to method of rate 
presentation and by reducing the number 
of territorial schedules resulting in a 
smaller manual, and that the National 
Association require all member compan- 
les to report their experience by classes 
of hazards and by various classifications. 

Concerning lines written by both fire 
and casualty companies it is held imper- 
ative that a split of control over colli- 
sion and property damage rates, rules 
and forms be effected so that the fire 
companies gain complete control over 
collision risks and the casualty companies 
have entire jurisdiction over property 
damage risks. Another proposal is that 
the amount of liability for collision in- 
surance should be concurrent with that 
‘or fire and theft, being a physical haz- 
ard, and that the premiums applicable 
thereto should be developed upon a rate 
asis rather than as a flat premium ir- 
féspective of amount of coverage. In 
Presenting these collision proposals the 
committee calls attention to the fact that 
of 25,000,000 cars in use in this country 
a 21%4% are insured against col- 

n, 

. IS suggested, too, that any and all 
ioe “a coverage which can be justifted 
in the standpoint of sound underwrit- 
aa though they may be considered 
‘ad utionary, be made quickly available 
‘a use by the membership at a proper 
cd The committee states that any 
rae to be successful must inter- 
pe classes of stock insurance carriers, 
aa 2€ In a position to afford latitude 
whoa underwriting and must also be in 
ing ws t0 Sive quick service in develop- 

g and tating new forms of coverage. 

Wide Range of Finance Proposals 


With Tespect to that much discussed 


Recommendations for Reorganization of Present Confer- 
ence Call for Nationalized Control of All Factors; Report 
Makes Specific Proposals on Simplifying Rating Structure, 
Collision Coverage, Writing of Finance Risks and Com- 


missions 


problem of how to handle the large fi- 
nance accounts of credit companies and 
automobile dealers, the committee rec- 
ommends that an associate member be 
permitted to write finance business under 
the following conditions: There shall be 
no obligations as to rates and forms; 
commissions payable to the producer 
shall not exceed 10%, with no commis- 
sions going to any agents not actually 
producing business, except in such states 
as have resident agency laws, where 
commissions of not over 24%4% shall be 
paid; that where active members write 
finance business they shall do it at man- 
ual rates, with commissions not to ex- 
ceed 25%. 

These recommendations as to finance 
business permit its writing through a 
company engaged only in that business, 
through a company in a group which may 
have an agency system for the handling 
of other lines but for automobile insur- 
ance is specially designated to handle 
finance risks only, by a finance insurance 
company specially formed by one or 
more active members to qualify as an 
associate member without an agency 
plant and by an active member provided 
the business be written at manual rates 
and under commission rules specifically 
stipulated. 

With respect to acquisition costs the 
committee recommends that after the 
new association has been approved a spe- 
cial committee be appointed to present a 
program covering acquisition cost and 
agency qualifications, based upon the 
principle that in ordinary territory the 
same commission rate should apply from 
one end of the country to the other and 
that the excepted cities be listed and 
whatever rates of commission are de- 
cided upon therefor be limited to a spe- 
cified area. It is also recommended that 
contingent commissions be not extended 
in those territories where they are not 
generally recognized as a part of the 
compensation and that contingent com- 
missions be computed on an earned pre- 
mium basis. The committee recommen- 
dations are that in ordinary . territory 
they do not exceed 25% and in excepted 
cities the maximum be 30%. Bona fide 
general agents are to be limited to an 
overriding commission of 10% on busi- 
ness in ordinary territory and. 5% on 
business in excepted cities and 5% on 
finance business. 

Full consideration of the report will 


be given at a mecting of automobile 
writing fire companies to be held in New 
York City early next month. The gen- 
eral opinion now seems to be that the 
report will be accepted without major al- 
terations, with the possible exception of 
the recommendations dealing with finance 
business. However, as the committee has 
offered several solutions of this vexing 
problem, this part of the report may also 
be approved essentially as it is. 
Membership of the Committee 

Those who prepared the report and 
were members of the committee include 
the following: Guy E. Beardsley, chair- 
man, vice-president of the Aetna (Fire); 
R. P. Barbour, U. S. manager of the 
Northern of London; R. M. Bissell, pres- 
ident of the Hartford Fire; Paul L. Haid, 
president of the America Fore Compan- 
ies; E. S. Inglis, vice-president of the 
American Equitable of the Corroon & 
Reynolds group; Wilfred Kurth, presi- 
dent of the Home; J. B. Levison, presi- 
dent of the Fireman’s Fund; Frank B. 
Martin, assistant U. S. manager of the 
Yorkshire; J. Lester Parsons, president 
of the United States Fire; E. G. Pieper 
president of the P-hode Island; C. F 
Shallcross, U. S. manager of the North 
British & Mercantile, and L. L. Short, 
president of the General Exchange In- 
surance Corporation of the General Mo- 
tors Corporation. 

Following is the complete report: 

I. Conditions Facing Automobile Under- 
writing Companies 

In considering present conditions in 
automobile underwriting, we cannot over- 
look: 

1. That the business itself has been 
unusually profitable resulting in rate cut- 
ting and payment of excess commissions; 

2. That present rate schedules are too 
numerous and complicated; 

3. That there is a demand for greater 
elasticity and breadth in forms of pro- 
tection offered the public; 

4. That the automobile is peculiarly 
susceptible to nation-wide treatment in 
its underwriting, which treatment is all 
the more necessary because it is a roving 
piece of property; 

5. That automobile manufacturing is 
now the world’s largest single industry 
and that a single, direct and constant 
point of contact with the industry as a 
whole is necessary and desirable; 

6. That fully 50% of present new car 








THE YORKSHIRE GROUP 


The Yorkshire Insurance Co., Ltd. 
London & Provincial 
Marine & General Insurance Co., Ltd. 
Seaboard Fire & Marine Insurance Co. 
and 
The Yorkshire Indemnity Co. of N.Y. 





‘It is my job and my pleasure to give imme- 
diate attention to the problems presented to me by 
agents—and to suggest to them new thoughts for 
increased premium income which might otherwise 
escape their attention—The Yorkshire Group in 
this way supplements the very good work of its 


Field Force with an unusual Personal service.” 


HOW TO WRITE RIGHT? 


° ° 
WW WrighTon 
Field Correspondent 


HOME OFFICE: 
12 Gold Street, 
New York, N. Y. 


WRITE TO WRIGHTEM! 








output is financed thereby creating a 
wholesale insurance problem, and that 
77% of such output now lists at $1300 
or under; 

7. That the lack of strong and effec- 
tive handling of automobile underwriting 
has an adverse effect on fire and other 
lines; 

8 That there is increasing tendency 
toward state regulation of automobile 
business—at least partially because com- 
panies have not themselves effectually 
dealt therewith; 

9. That automobile underwriting par- 
takes of certain features of the marine 
business, certain of the fire and certain 
of the casualty—the bulk being at the 
present time conducted by the two latter 
types—but is now of sufficient magni- 
tude, history and individuality to stand 
upon its own basis, totaling considerably 
over $100,000,000 for hazards written by 
fire companies. 


Il. Statement of Aims for Proposed 
Association 


In our opinion, the proposal to reor- 
ganize automobile underwriting can suc- 
ceed only through a breadth of view, 
making membership in any new associa- 
tion of interest and benefit to practically 
all companies. We have therefore estab- 
lished the following primary purposes of 
such an organization: 

Closer and greater co-ordination in auto 
mobile underwriting affairs—which are peculiar- 
ly nationwide in scope—between present region- 
al territories, in order to eliminate independent 
action by one territory without proper consid- 
eration of the effect of such action elsewhere. 

2. Creation of greater elasticity and compre- 
hensiveness in forms of coverage offered; 

3. Opportunity for greater latitude in auto- 
mobile underwriting. 

Opportunity for greater co-operation be- 
tween differing types of stock companies and 
companies not members of existing organiza- 
tions, through accomplishment of the preceding 


aims, 
III. Recommendations 


A. Organization and Administration— 
Proposal for single National organiza- 
tion to be known as the “National Auto- 
mobile Underwriters’ Association” and 
Method of Organization. 
We recommend: 

(a) That a single National association be 
organized with headquarters in New York and 
with branch offices and local Advisory Commit 
tees, such Committees to have representation on 
the National Board of Directors, but full au- 
thority to be vested in 
tion; 

(b) That its membership be sufficiently com- 
prehensive to safeguard the agencies of its mem- 
ber companies; 

(c) That the membership include as a mini- 
mum number substantially all companies writing 
$1,000,000 or more in automobile premiums; and 

(1) All companies affiliated with, owned or 
controlled by, operated in the same interest 
or under any direct, mutual or joint manage- 
ment, where one of such companies makes 
application; and 

2) Those companies only recently organ- 
ized which may be considered as potential 
future factors in automobile underwriting; 
and 

(3) All other companies as well whose in 
terest can be enlisted. 

(d) That there be two grades of membership, 
Active and Associate: 

Active—stock companies in good standing 
which are insuring motor vehicles and con- 
ducting their underwriting affairs through 
Agency or Branch Office systems. 

Associate—stock companies in good stand- 
ing, organized to handle insurance on financed 
cars or whose automobile underwriting is con- 
fined to financed automobiles, even though 
maintaining agency systems for other insur- 
ance lines. 





the National Associa- 


Four Branch Offices ” 


(e) That there be four branch offices of the 
National Association, one each in Atlanta, Chi- 
cago, New York and San Francisco but that 
in the interests of economy the affairs of the 
New York office be administered in conjunction 
with the National Association’s office; 

(f) That each branch office have an Ad- 
visory Committee consisting of not less than 
seven nor more than fifteen members, to be 
elected annually by accredited representatives of 
members of the National Association at a meet- 
ing to be called for that purpose at the place 
where the branch office is located; 

(g) That there be a Board of Directors elect- 
ed annually by the Association, consisting of 
the President, Vice-President and Treasurer, the 
Chairman of the four Advisory Committees, and 
eight members elected by the Association from 
the representatives as provided for under Ar- 


(Continued on Page 30) 
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Changing Business 
Never Will Remove 
Agents, Says Goodwin 


TALKS TO CALIFORNIA AGENTS 


Officer of National Ass’n Vigorously 
Condemns Branch Office and Non- 
Policy Writing Agent 


Although elected chairman of the ex- 
ecutive ccmmittee of the National As- 
sociation, of Insurance Agents less than 
two months ago, Percy H. Goodwin of 
San Diego, Calif., is already making his 
name and personality known the country 
over. He is doing this in no uncertain 
manner through vigorous, frank, straight- 
from-the-shoulder talks he is making 
before various meetings of local agents’ 
associations. Discarding all generalities, 
Mr. Goodwin is going direct to the 
center of those practises of the insur- 
ance business with which the National 
Association disagrees and is presenting 
the agents’ viewpoint in words unmis- 
takingly clear. 

While Mr. Goodwin has been a mem- 
ber of the National Association’s ex- 
ecutive committee for several years, 
little was known of him in the Eastern 
states until he appeared at agents’ meet- 
ings following the Detroit convention of 
the National Association. He made his 
debut as a leading speaker at the annual 
meeting of the New Jersey agents’ as- 
sociation at Jersey City in September. 
He went over big there. Now he has 
returned to his home state of California 
and his addresses at meetings there are 
attracting wide attention. 

Speaking this week before the gather- 
ing of the California Association of In- 
surance Agents at Oakland Mr. Goodwin 
asked himself the question whether the 
changing business conditions will doom 
the American agency system. “No, 
never!” he declared. “With the con- 
tinued growth of the out state and 
national’ associations, the American 
agency system will prevail and the pre- 
miums will continue to flow to our com- 
panies to build their surpluses and pay 
their dividends, produced by the service- 
giving, policy writing agents.” 

Hits Branch Offices 

Mr. Goodwin then went directly into 
an analysis of the leading problems be- 
ing considered by the National Associa- 
tion. Branch offices he said never can 
produce business as econnomically as 
agents can and business placed by such 
offices will not remain on the books as 
readily as that obtained by local agents. 
He does not believe the branch office 
system ever will prove a permanent, 
widespread factor in insurance produc- 
tion. With regard to the non-policy 
writing agents Mr. Goodwin said: “We 
are now militant and the non-policy 
writing agent should and must go.” 

Qualification of local agents Mr. Good- 
win said must come and he favors state 
laws to bring this about. He urges 
agents to bend every effort towards that 
end. 

On that vital subject of commissions 
Mr. Goodwin: said that as production 
conditions vary in different states and 
different localities there can be no broad 
statement made as to their fairness 
everywhere. He asked agents to fight 
for a fair return and to give full service 
for that which they receive, but not to 
seek excessive commissions as that will 
surely lead to governmental interference. 

He characterized the insurance press 
as “a college of insurance education” and 
urged every agent to read more than one 
such insurance trade journal. 

Following are some of the principal 
arguments voiced by Mr. Goodwin in 
his talk this week: 

Branch Office a Delightful Dream 


“Branch offices cannot produce and 
never will produce premiums at the same 
cost as the agents do, nor will the busi- 
ness stay on the books of the branch 
office company like it stays with the 























Oe Outstanding Agent 




















BE LOOMS up head and shoulders out of the ruck 

—an insurance expert, not a “policy peddler.” I lanning 
his campaigns like a successful general, he builds the groundwork 
of his sales before he leaves his office. ae > > > 
Much of the time that others spend dreaming, or going aimlessly 
from door to door, or being a “curbstone” agent, he devotes to 
intelligent systematization, He heeps at his fingertips the vital 
statistics, and studies ways and means of presenting his knowl 


edge where it will do the most good—to his client and to himself. 
When he does make a call, he means business. > > 


This is the type of the agent in whom this company reposes the 


utmost confidence. He helps to build our business and his own. 
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company when placed there by a local 
agent. 

“Their business turnover will be tre. 
mendous and turnover in insurance pol. 
icies costs money; their premiums will 
be subject to severe fluctuations. The 
few advocates of branch offices think 
it a delightful dream now but they yill 
learn what it costs a service-giving agent 
to produce business. They will not giye 
the service that you give, they will not 
have the friendships and atmosphere oj 
the local agent and they will not help 
out the chamber of commerce, com: 
munity chest or service committees 
When the local committtees come around 
they crawl in their shell and refer the 
matter to the home office. 

“When a loss occurs the proper kind 
of a service-giving agent is there at once, 
a third party, the referee, to see that his 
assured gets all due him under his con- 
tract and that the company is also pro- 
tected. Is the $250 per month employe 
of the branch office company, his daily 
bread furnished by this particular com- 
pany, going to stop looking for new 
business and busy himself to any great 
extent in the loss, possibily against his 
employer’s financial interest? I should 
say not. There are so many ways to o- 
pose the branch office system that if 
every member of the National Associa 
tion would give his local association 
thirty minutes’ time a week, discuss the 
subject with his brother agents and act 
upon the decision made, we would soon 
have one less trouble. 

“A few branch offices may get by, 
slipping it over on their competitors 
taking advantage of the loyal and c- 
operating agency companies but let 50% 
of the companies go on the branch office 
system and it would be another story. 
Why do we fight the branch office com- 
panies? ‘Because of the danger of ten- 
porary chaos in the business, additional 
cost to ourselves in securing business 
against the system and because of ou 
loyalty to the loyal companies and be- 
cause it is an attempt to break down the 
present agency system that has mate 
the producing end of insurance what tt 
is today. 

Non-policy Writing Agents 

“The feeder of the branch offce; the 
saturation point of premium greed; the 
red ink balance on the service-giving, 
policy writing agents’ ledger of the fir 
insurance account; the blot on the co 
operating company’s defense sheet (be- 
cause they admit there is no defense) 
the politician’s opportunity; and a wor 
deful bait for the fish, called advers 
legislation; the type of agent that your 
company and my company is_ actually 
paying an excess commission to from 
10 to 15%. We have remained passivt 
and let this system grow. Why | #0 
not just know—maybe our lack of 0" 
ganization, maybe other morc seri0ls 
problems, maybe the desire not to of 
pose our otherwise co-operating colt 
panies; but regardless of the reason " 
has grown; but we are no longer pass 
we are now militant and the non-polit! 
writing agent should and must go. 

“The legal profession has its legisli 
tive qualification protection ; every brant 
of the medical profession; the ho 
doctor, even the corn doctor has to prot’ 
that he is able to cut a corn; the tt 
estate salesman has to pass 2 hard ex 
amination before he can sell real estat’ 
but the insurance agent who sells the 
insurance that is necessary for the & 
istence of our prosperous nation net” 
ng qualification, no knowledge no exam 
ination, no legislative protection. 

“No, even the garbage collector @ 
his daily round can be and has bee" 
licensed insurance agent. 

“This makes ma think of a sign! a 
a few years ago in Orange county. © 
the outskirts of Santa Ana, on a © 

ri ap Fae size 
ner, a small unpainted building, 1m °" 
about 6x8 feet—one window an¢ alone’ 
side the single window a door, the Du" 
ing just about large enough for 4 I 
desk and a couple of chairs. Lean 


(Continued on Page 34) 
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TO OUR AGENTS 


The “America Fore” Companies have stood the acid test 
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“America Fore” Companies have ample assets. conserva- 
tively valued, with a policyholders surplus that is outstand- 
ing in the insurance world. 
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Our investments are in high-grade securities that are 
intrinsically worth more than present market prices, and 
our liquid. condition enables us to buy additional high- 
grade securities that are selling far below intrinsic value 
in these markets. 


Our investment income during the present year will be 


>e what tt P e ’ ; P 
=a considerably in excess of last year's income, and busi- 
pra ness conditions in the underwriting branch of the business 
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have been very gratifying. 
























of the fire 
sheet Whether it be a conflagration, earthquake, or drastic re- 
nd a adjustment of security values, the “America Fore” policies 
that ye are always worth one hundred cents on the dollar. 
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ia ne AMERICAN EAGLE FIRE INSURANCE COMPANY OF NEW YORK 
i FIRST AMERICAN FIRE INSURANCE COMPANY OF NEW YORK 
a MARYLAND INSURANCE COMPANY OF DELAWARE 
winty. 0 | ERNEST STURM, Chairman of the Board 
= 2 yo ““AMERICA FORE” PAUL L. HAID, President : 
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Facn month the 4Atna Fire Group publishes “The Messenger.” In this magazine 
the agent finds no preaching or inspirational pep articles. Banalities are care- 
fully avoided. Lines are discussed by men who know. Selling plans which have 
proved successful are relayed to the field force. In short, the sole aim of the an 
Messenger is to help the man in the field put more business ori his books. 


May we send you a sampie copy? men¢ 


AETNA INSURANCE COMPANY 
THE WORLD FIRE AND MARINE INSURANCE CO. any 
THE CENTURY INDEMNITY COMPANY h 


HARTFORD, CONNECTICUT mye 
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INDEPENDENCE FIRE CAPITAL 





$1,000,000 Capital Restored by Issue of 
100,000 New Shares of Stock 
of $5 Par Value 


The Independence Fire of the Corroon 
& Keynolds, Inc., group has completed 
ug nuancial reorganizauon and the ad- 
quonal tunds have been paid into the 
company $ treasury. ‘lhe change in finan- 
cal structure was accomplisned by 1in- 
creasing the surplus of the company by 
yWU,0UU through a reduction of the cap- 
nal irom $1,00U,0UU to $500,000. This was 
brought about by reducing the par value 
of ne company s 1U0,0UU shares of stock 
irom $1U to $9. immediately after this 
\wu,uuUU new Snares were issued ot a par 
yalue of $9 each, restoring the company s 
capital to $1,0UU,000. Stockholders of 
record September Z) were given the right 
lo subscripe at par for one new share of 
tne par value ot $5 tor each share held. 

tne company's statement as of June 30 
last, atter giving ettect to the additional 
tunds paid into the company’s treasury, 
snows a capital ot $1,000,000, net surplus 
ot $1,046,168. 





MAY INSURE WIFE’S PROPERTY 
Though title to a homestead is held by 
his wite with whom he is living, a hus- 
band has an insurable interest in_ the 
nomestead, and theretore a policy of fire 
surance issued to the wife which pro- 
vides that additional insurance may not 
be taken out in another company may 
not be avoided on the ground that an- 
other poucy on the homestead has been 
issued by another company in favor of 
ine husband, the Supreme Court of Min- 
nesota has held. Owners of different in- 
terests in the Same property may insure 
their interests, the court stated. The 
court also held that a husband and wife 
cach have an insurance interest in the 
household furniture used in the home re- 
gardless ot how the title thereto was 
acquired or who may be the separate 
owner. Judgment against the insurance 
company on the wite’s policy was af- 
irmed on the appeal. 





J. 0. SMITH PROMOTED 

J.O. Smith has been appointed agency 
superintendent of the America Fore 
Group tor the southwestern department, 
with headquarters at Dallas. He is a 
uative of San Antonio and a graduate of 
st. Mary’s College in that.city. He was 
with the Trezevant & Coehran General 
Agency from 1915 to 1918 and since then 
has been with the T. A. Manning Gen- 
tral Agency, the Dallas and Atlanta, Ga., 
€partments of the Fireman’s Fund, the 
London Assurance as field man in Texas 
and since 1926 has been special agent of 
the Fidelity-Phenix for the north Texas 
territory. 





MEETING ON FILM HAZARDS 
Che committee on hazardous chemicals 
and explosives of the National Fire Pro- 
‘ection Association will meet in New 
ork on November 21 instead of on No- 
vember 14 to consider the regulations on 
photographic and X-ray nitro-cellulose 
ulm, on motion picture film, and on py- 
Toxylin plastics, with a view to recom- 
mending any changes which seem desir- 
able in the light of recent experience. 





TO VOTE ON STOCK SPLIT 


_ Stockholders of the Phoenix of Hart- 


i will meet on November 25 to act 
me a recommendation of the directors 
nine the amendment to the com- 
ys charter permitting reduction in 
Pye value of the capital shares and, 
°° to authorize a reduction in 
the tom $100 to $10, thus increasing 
. Number of shares from 60,000 to 
00,000, 





. NEW FINE ARTS POLICY 

ba he Hartford Fire has issued a new 

me arts policy, especially designed to 
“t collections in private homes as 


Wel! . 7 
vell as in art museums. It is an all- 


Tisk Contract. 


HARTFORD FIRE CAPITAL 





To Be Increased from $10,000,000 to 
$12,000,000; Par Value To Be Re- 
duced to $10 a Share 

Directors of the Hartford Fire have 
voted to recommend to the stockholders 
that the capital stock of the company 
be increased from $10,000,000 to $12,000,- 
000 and that the stock be split ten shares 
for one, thus reducing the par value from 
$100 to $10. Stockholders will meet on 
December 10 to vote on this recommen- 
dation. The new capital will be pay- 
able in full January 31, 1930. 

The rights at the current market will 
be worth about $125 each on $100 par or 
$12.50 on $10 par. The Hartford Fire 
had a surplus on June 30 of $32,275,125, 
compared with $28,046,087 as of Decem- 
ber 31, 1928. Total assets on June 30 
were $96,601,428, an increase of $4,000,000 
for the first half of the current year. 





REORGANIZE LOCAL BOARD 
Agents of Lynchburg, Va., are reor- 
ganizing their local board which disin- 
tegrated about seven years ago. Decision 
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CAPITAL PAID IN 
NET SURPLUS 


F, D. Layton, President 


Assistant 











National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement, January 1, 1929 


RESERVE FOR ALL LIABILITIES. . 


CONTINGENT RESERVE FUND... 


Vice-Presidents ’ 
R. M. Anderson, G. F. Cowee, C. C. Hewitt, C. L. Miller, C. B. Roulet 
F. B. Seymour, Secretary and Treasurer 
Secretaries 
R. C. Alton, L. C. Breed, H. B. Collamore 
Secretaries 
W. C. Browne, W. W. Corry, W. H. 





¥ 3,000,000.00 
26,805,114.51 
16,597,595.55 
1,500,000.00 
46,402,714.06 
21,097,599.55 
S. T. Maxwell, Vice-President 


Hinsdale, W. O. Minter, “S. W. Prince 











to get together and adopt a new consti- 
tution and by-laws was reached follow- 
ing a recent visit to that city of T. Gar- 
nett Tabb of Richmond, new president 
of the Virginia Association of Insurance 
Agents. Upward of twenty-five of the 
leading agents in the city assembled to 
hear Mr. Tabb point out the many ad- 
vantages accruing from concerted effort 
and organization and they decided then 
and there to revive their board and put 
it on an effective working basis. To this 
end an organization committee was ap- 
pointed with A. R. Carrington as chair- 
man and DuVal Scott as secretary. 
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And Then 
—the Deluge! 


walls, and ceilings. 


Leakage Insurance. 



























































N spite of their great usefulness, sprinklers 
sometimes go off at the wrong moment 
and bring a deluge of water down upon 

valuable stock or equipment damaging floors, 


Sprinkler leaks may be due to stoppage in 
pipes, faulty valves, freezing or similar causes. 
With the approach of the cold weather, the 
sprinkler leakage danger increases. The time 
is ripe to push Sprinkler Leakage Insurance. : 
Sprinkler leakage experts in our central office 
will gladly assist you in any phase of Sprinkler 


HARMONIA 


Fire Insurance Company 
Wilfred Kurth, Pres. 


NEW YORK OFFICE 
59 MAIDEN LANE 








In spite of their great 
usefulness sprinklers some- 
times go off at the wrong 
moment. 















































































































































RECEIVE FINAL CERTIFICATES 





Nineteen Students of Insurance Society 
of New York Complete Prescribed 
Courses of Study 
Nineteen students of the Insurance 
Society of New York have received the 
final certificate of the Insurance Institute 
of America on the completion of their 
prescribed course of study. They are: 
J. Arthur Bantel, London & Lanca- 
shire; George E. Decker, Aetna Life; 
Nicholas Disbrow, New York Underwrit- 
ers; Daniel J. Duane, Metropolitan Life; 
Ellis A. Anander, Johns-Manville Cor- 
poration; James Ferrara, Home; John 
H. Flicker, Niagara Fire; Frank Lang- 
hammer, Aetna Fire; Maurice D. Line, 

Northern Assurance. 


David Macdonald, Atlas Assurance; 
Sherwood Maggin, National Surety; 
Lester Powley, New York Life; H. 


Walter Ravold, with Arthur Brindley & 
Co.; Walter J. Reinsdorf, Johnson & 
Higgins; John Riddell, Norwich Union 
Indemnity; William T. Spiegelberg, Liv- 


erpool & London & Globe; E. Dale 
Stewart, National Surety; George A. 


Trayes, North British & Mercantile, and 
Gordon C. Waters, Royal. 


DANA AND JONES RETIRE 


Upon their own suggestion Gorham 
Dana and Milton F. Jones have resigned 
as joint managers of the New England 
division of the Eastern Underwriters 
Inspection Bureau at Boston and have 
been succeeded by W. D. Milne. Mr. 
Dana and Mr. Jones will continue to 
serve the bureau as consulting engineers. 
Mr. Milne is forty-four years of age and 
has been with the Inspection Bureau for 
many years. For the last year he has 
been superintendent of inspections of the 
New England division. He is a graduate 
of the Massachusetts Insitute of Tech- 
nology. Mr. Dana joined the Under- 
writers’ Bureau of New England in 1894 
and Mr. Jones went with the New Eng- 
land Bureau of United Inspections in 
the same year. They became joint man- 
agers of the consolidated bureau last 
year. 





FIELD CHANGES 

William Steel is now covering the sub- 
urban New York field for the Security 
of New Haven. Formerly he was with 
the Northern of London. Carl Stroebel 
is now traveling exclusively in the New 
Jersey field for the Security. Formerly 
he also covered the Suburban. W. L. 
3ennett, who has been with the North- 
ern for seventeen years, is that com- 
pany’s special agent for the Suburban 
field now. 


WITH UNDERWRITERS TRUST CO. 


Allan M. Perkins, who has been asso- 
ciated with the Guaranty Company of 
New York, has been elected .vice-presi- 
dent of the Underwriters Trust Co., ac- 
cording to an announcement Wednesday 
by Horatio N. Kelsey, president. The 
Underwriters Trust Co. will begin busi- 
ness in the near future at 111 John 
street. 








COMPULSORY WINDSTORM 
Unconfirmed reports from Germany 
are to the effect that the Hamburg Fire 
Society will receive a license for com- 
pulsory windstorm insurance for the ter- 
ritory of the city and Free State of 
Hamburg. 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
JANUARY 1, 1929, STATEMENTS 


NEAL BASSETT, President JOHN KAY, Vice-President and freasurer 
‘A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 








ORGANIZED 1855 


FIREMEN’S INSURANCE COMPANY 


OF NEWARK, N. J. 
SURPLUS 


ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 
$56,065,676.33 $19,562,549.89 $13,500,000.00  — $23,003,126.44 — $36,503,126.44 





HENRY M. GRATZ, President EAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V.- ~~, bey T. BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pree’t 
AN 1853 


THE GIRARD F. & M. INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 6,036,606.60  $ 2,834,467.72 1,000,000.00 $ 2,202,138.34  $ 3,202,138.34 





NEAL BASSETT, President JOHN KAY, Vice-Pres’t and Treasurer 
A. H. HASSINGER, Vice-Pres’t WELLS T. BASSETT, Vice-Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 
ORGANIZED 1854 


MECHANICS INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 4,881,357.40  $ 2,770,413.44  $ 600,000.00 $ 1,510,943.96  $ 2,110,943.96 — 





NEAL gag President JOHN KAY, Vice-Pres’t and Treasurer 
a  E HASSINGER, Vice-Pres’t WELLS T. ae Vice-Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 
1866 


NATION AL-BEN FRANKLIN FIRE INS. CO. 
OF PITTSBURGH, PA 


$ 5,021,040.53 $ 2,502,743.59 §$ 1,000,000.00 $ 1,518,296.84  $ 2,518,296.84 





A. H. TRIMBLE, President BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. a tis T ~~ [rari V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


SUPERIOR FIRE INSURANCE CO. 


OF PITTSBURGH, PA. 


$ 4,837,239.59  $ 2,492,228.84 $§ 1,000,000.00 $ 1,345,010.75 $ 2,345,010.75 





W. E. WOLLAEGER, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. ooo sate ts pcan V.-Pres’'t ARCHIBALD KEMP, 2d V.-Pres’t 


CONCORDIA FIRE INSURANCE CO. 


OF MILWAUKEE, WIS 


$ 5,359,804.52 $ 2,486,092.08 $ 1,000,000.00  $ 1,873,712.44  §$ 2,873,712.44 





CHARLES L. JACKMAN, President EAL BASSETT, Vice-Pres’t 
JOHN KAY, V. -Pres’'t A. H. HASSINGER, V. ~~, ae te BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


CAPITAL FIRE INSURANCE CO. 


OF CONCORD, N. 


$ 666,598.88  $ 196.08 $ 300,000. 00. — $ 366,402.80  $ 666,402.80 





NEAL BASSETT, Chairman of Board 
3: SCOFIELD ROWE, President WM. BURTON, Vice-Pres’t 
E. J. DONEGAN, ist V.-Pres’t & Gen’l Counsel J. C. HEYER, Vice-Pres’t WM. P. STANTON. Vice-Pres’t 


ORGANIZED 1874 


METROPOLITAN CASUALTY INSURANCE CO. 


OF NEW YORK, N 


$15,452,308.70 $10,173,698.43  $ 1,500,000. 00. $ 3,778,610.27 $ 5,278,610.27 


EASTERN DEPARTMENT 
10 Park Place 
Newark, New Jersey: 
WESTERN DEPARTMENT CANADIAN DEPARTMENT PACIFIC DEPARTMENT 
844 Rush Street, 461-467 Bay Street, 60 Sansome Street 
Chicago, Illinois Toronto, Canada San Francisco, California 
aaa MASSIE & RENWICK, Limited, w, W. & E. G. POTTER, Manages 


H. R. M. SMITH Managers ac'e Minune 
JAMES SMITH FRED. W. SULLIVAN JOHN R COONEY 























November 8, 1929 


Plane Tine Hazards 
Reduced to Minimum 


GOVERNMENT ISSUES REPORT 





Experiments of Army and Navy Over 
Period of Years Show Good Con- 


struction and Equipment 





Investigations of the Army and Navy 
conducted over a period of years have 
resulted in the conclusion that the fire 
hazards in airplanes, as pertain to equip- 
ment and construction methods, have 
been largely eliminated. The Army has 
found that there are few fires in minor 
crashes because equipment has been de- 
veloped by which they are extinguished 
within a short time before serious dam- 
age is done, it is stated. Fires are hard 
to prevent in crashes of a more serious 
nature, but in such cases the plane is 
usually beyond repair, due to the effects 
of the crash alone. 

One of the biggest problems in studies 
toward the elimination of the fire dan- 
ger has been that of the construction of 
the gasoline tank and its covering so that 
the danger is made as small as possible, 
it was said at Washington last week. 
Many experiments have been conducted, 
among them tests in which old planes 
were stripped of their wings and run 
down an incline under power against a 
concrete wafl. As a result it was found 
that in many cases the fire started from 
the exhaust pipe. This has been reme- 
died by using multiple exhaust pipes, 
running from each exhaust pipe, rather 
than have one large one, which mini- 
mizes this danger, according to the state- 
ments. 

A fabric has been developed, two or 
more layers, which is stretched under 
tension over the gasoline tank, the fa- 
bric closes over it closing out the air 
and smothering the fire that otherwise 
might have grown into serious propor- 
tions, it was said. 

The danger resulting from bullets 
puncturing the gasoline tank has been 
minimized by the same means. The use 
of steel construction to a large extent 
in the Army’s fighting planes has also 
made the danger from fires less, it was 
brought out. 


Short Circuit Hazards 

There is always danger of short cir- 
cuits in the ignition system of the air- 
plane, but where this is a cause of fires 
the pilot is able to pull out the trans- 
mitter box or the power plug, to stop 
it, it was said, 

Lightning as a cause of fires is a 
small degree of danger, according to the 
statements. The chances of this causing 
a fire is roughly, one in a million or two 
million. Many tests have been conduct- 
ed which prove this to be true, it was 
explained. 

The problem of the Army has been 
one of the prevention of fires rather than 
that of stopping them after they have 
started. It is impossible for the airplane 
to carry around enough fire-fighting ap- 
Paratus to put out all fires that may de- 
velop, it was said. It is necessary to 
Stop the fire before it has a chance to 
get started, 

One source of fire danger which has 
Not proved easy to eliminate is that of 
those Starting around the gas pipes. This 
hazard has been made as low as possible 
Y placing in the airplane a small fire 
&Xtinguisher which operates under pres- 
Sure and which is controlled by a small 
nob easily accessible to the pilot, it was 
announced. By pulling this knob a spray 
of carbon dioxide under 150 pounds pres- 
sure per square inch is sent around the 
Pipe, which makes it a fairly effective 


Means of combatting the fire, it was ex- 
plained, 


Confining Gasoline in Ruptured Tanks 
Prisad Army has found, through many 

periments, that the largest cause of 
a Is that of gasoline being thrown on 
Sy part of the engine when the gaso- 
: tank is ruptured, as in crashes or in 
ombat. The fabric covering, however, 
























has greatly minimized this danger, it was 
declared. 

The work of the Naval Bureau of 
Aeronautics in this direction has been 
chiefly concerned with securing better 
fire-fighting apparatus, fireproof mate- 
rials, and also better installation of en- 
gines and piping, it was stated at the 
Navy Department. 

Tests which have been conducted at 
the aeronautical engine laboratory of the 
naval aircraft factory have resulted in 
the development of a satisfactory type 
of liquid carbon dioxide extinguisher 
which works under pressure, according 
to the Navy Department. Investigations 
and experiments of extinguishing appa- 
ratus have been made of both the man- 
ual and automatic types, and it has been 
shown that even the best types are none 
too effective and much work still re- 
mains to be done. 





DEFENDS KENTUCKY RATES 





Actuarial Bureau Head Denies Unjust 
Discrimination in Favor of Ohio 
and Indiana Assureds 
Alleged discrimination against Ken- 
tucky policyholders by fire insurance 
companies, aS compared with rates in 
Ohio and Indiana, has been brought to 
the attention of the Kentucky State 
Progress Commission by Ira E. Yelton, 
president of the Chamber of Commerce 

of Butler. 

The complaint, filed with the Kentucky 
Department of Fire Prevention and 
Rates, was forwarded to G. H. Parker 
of Louisville, Ky., manager of the Ken- 
tucky Actuarial Bureau, who made an 
exhaustive report of the reasons for the 
alleged discrimination, citing the average 
rates and the losses paid over a 10 year 
period in the states of Ohio, Indiana and 
Kentucky. 

The key to the Kentucky situation, ac- 
cording to Mr. Parker, is in the hands 
of Kentuckians themselves, who should 
see that certain municipal taxes are 
eliminated, state taxes reduced, negli- 
gent communities educated to remove ex- 
isting hazards and state legislation pro- 
cured to permit territorial classification, 
so that the careful communities may not 
be penalized for the losses incurred by 
the careless communities, all of which 
are reflected in the state-wide rate, the 
actuarial bureau head states. Legislation 
to correct the latter defect was proposed 
at the last session of the General As- 
sembly, the bureau manager says, but 
failed to pass. 





END AGENCY PARTNERSHIP 


Kenneth H. Bair and Albert E. Mc- 
Closkey, well-known local agents of 
Greensburg, Pa., and Pittsburgh, have 
terminated their partnership of Bair & 
McCloskey. This action was taken in 
the interest of economy and a co-opera- 
tive arrangement has been made for giv- 
ing service to the clients of both offices 
in the two cities. Mr. Bair takes charge 
of the Greensburg office and will conduct 
it under the name of K. H. Bair & Co. 
Mr. McCloskey will head the Pittsburgh 
office. 





CONN. AGENTS TO MEET 


The Connecticut Association of Insur- 
ance Agents will hold its annual meet- 
ing next Thursday, November 14, at the 
Hotel Taft in New Haven. The meeting 
will begin at 11 a. m. President Frank 
M. Brodie of Waterbury will preside, and 
E. J. Cole, Fall River, representing the 
National Association’s executive commit- 
tee, will be a speaker. 





HOME NAMES TRANSFER AGENT 
The Home of New York, which here- 
tofore has handled the transfer of its 
stock itself, has now appointed the Title 
Guarantee & Trust Co. as transfer agent. 
The Chemical Bank & Trust Co. con- 
tinues as registrar. With the splitting 
of the present stock and the issue of 
$6,000,000 additional, the Home will soon 
have 2,400,000 shares outstanding and the 
work of handling transfers would be too 
much of a task at the home office. 











Agents serving a 
discriminating clientele 
may rely upon 
NORWICH UNION 
financial strength and 
experience acquired through 
more than a century of 
successful world-wide 
operations 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 


75 Maiden Lane, New York 
HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 


of New York 


Incorporated 1806 
HART DARLINGTON, President 


75 Maiden Lane, New York 
The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 
H. P. JACKSON, President 


In NORWICH UNION there is strength 


COMPANIES 
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/ OR a considerable period, 


protection of a Franklin policy. 





OF PHILADELPHIA 


THE FRANKLIN FIRE INSURANCE COPE 
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Carpenter's Hall enjoyed the unfailing 





yearsOna! 


—and still going strong 


MONG Philadelphia’s many proud edifices of 
historic significance is Carpenter’s Hall—the 
meeting-place of the First Continental Con: 

gress. It was here that America was launched on her magnificent 
career. For such a patriotic shrine, only the best of stock fire insurance 
is appropriate. 






WILFRED KURTH, Pres. 


‘The FRANKLIN FIRE INSURANCE CO. 


of Philadelphia 
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Transportation Risk Possibilities 


Congestion of Traffic on All Types of Carriers and Increasing 
Multiplicity of Hazards Render This Form of Insurance An 


Essential One for Agents 


It is estimated that transportation in- 
surance carries an average premium 
country-over of around $1,000. It is said 
of this particular line of insurance that 
there is hardly an agent, regardless of 
where he is located, that is without pros- 
pects. When we consider the perils cov- 
cred against on which the transportation 
agent assumes no liability, we can think 
of many catastrophes which present am- 
ple argument for the necessity of this 
form of insurance. 

For instance, the flood which menaced 
the Mississippi Valley awakened a tre- 
mendous interest in transportation insur- 
ance because of the freight cars which 
were washed away, laden with merchan- 
dise. This loss would not have been 
covered by railroad or express companies 
as it is classified as an act of God. It is 
quite a common occurrence for a freight 
train to be derailed on account of wash- 
outs and landslides. There has been liti- 
gation in an assured’s attempt to recover 
from the carrier, but the Supreme Court 
has held that the carrier was not negli- 
gent because the loss was occasioned by 
an act of God. The same thing is true 
of tornadoes. 

Hard to Prove Negligence 

While these losses might appear to be 
somewhat remote, yet they do happen, 
and not without bringing about a very 
sizable loss to the shipper. Then, there 
are times when the carrier is liable as 
a warehouse man only. In that event 
he is responsible for gross negligence 
only, which is usually difficult to prove. 

By insuring with a company to the 
full value and accepting the released bill 
of lading from the carrier, the assured 
can usually save money. This is due to 
insurance rates being less than those of 
the carrier for: assuming liability to full 
value. 

The financial status of public truckmen 
is another important factor, as most of 
these carriers could not stand a loss of 
any sizable amount. We pay losses with- 
in thirty days of receipt of proper proofs. 
It usually takes several months to collect 
from the carriers, even though their lia- 
bility has been clearly established. The 
assured is relieved of nearly all detail 


to Develop Thoroughly 


in the collection of claim from the car- 
rier. Our well organized claim depart- 
ment can handle these as it does all 
others to much better advantage than 
the average shipper. 

Sample Sales Approach 

This is an idea of how an agent should 
approach a_ prospective purchaser of 
transportation insurance: 

“Among the many business problems 
which confront you as president of the 
concern is the safe transportation 
of your finished product to your cus- 
tomers. For short hauls you probably 
find your own trucks satisfactory. When 
great distances are involved, you rely 
upon express and railroad companies to 
transport your goods. As you know, 
your truck shipments are subject to 
many perils. The brakes sometimes give 
way at critical moments, allowing the 
heavy trucks to become unmanageable, 
causing collision and upset. 

“Truck drivers are apt to become care- 
less, taking unnecessary chances, which 
frequently lead to disaster. On the less 
traveled roads there is always the danger 
of a hold-up man stealing the truck and 
its load. The contents of your truck 
oftentimes are worth more than the 
truck itself and you are never without 
insurance, we presume, on your truck. 
In congested centers the huge volume 
of traffic increases the danger of col- 
lisions. A smoldering cigarette careless- 
ly thrown into the truck may cause a 
serious fire, destroying the goods. While 
crossing ferries, truck-loads of merchan- 
dise are exposed to dangers of inland 
waters such as sinking, stranding and 
water damage. 

“You are responsible for your goods 
until delivered to the customer’s door: 
therefore, transportation insurance will 
relieve you of worry over any financial 
loss in the attempted delivery. If your 
goods should be lost or damaged en 
route it might make a big hole in the 
company’s profits to replace them. Trans- 
portation insurance takes care of all the 
conceivable catastrophes which might be- 
fall your shipment on its journey.” 


This sales production article is republished 
from the Travelers’ “Protection.” 











YONKERS AGENCY 50 YEARS OLD 
The well-known Yonkers, N. Y., local 
agency of Bellows and Warren has com- 
pleted a half century of service to the 
public, and the headquarters of the firm 
is still in Getty Square where the office 
first opened fifty years ago. At that 
time John Bellows and George F. War- 
ten entered the fire insurance and real 
estate game. In 1879 when the Aetna 
(Fire) established this agency Yonkers 
was a city of only about 17,000 persons. 
Today it numbers more than 120,000 and 
along with this growth the Bellow and 
Warren agency has kept pace. The suc- 
cess of the partnership has been due in 
no small measure to William F. Poole 
who joined the agency about eleven 
years after it was organized. Mr. War- 
Ten retired from active service in 1928 
and the agency is now run by Mr. Bel- 
lows and Mr. Poole. 





: BOSTON AGENCIES MERGE 

The L. W. Kingman, Inc., agency of 
Boston has been merged with Dewick 
\ Flanders, Inc., also of Boston, and 
the combined business will be carried on 
wnder the name of Dewick & Flanders, 
ne, at 44 Broad street. Mr. Kingman 
as become a director of the firm and 
va act as superintendent of agencies. 
aoe F, Troy and John F. McHale, 
pe of the Kingman agency, have be- 
ie respectively assistant manager and 
ar Special agent. The members of the 
Patan Frank A. Dewick, Wallace F. 
i ers, B. W. Pepper, Walter B. But- 
ger and James T. Watt. 


MASS. BROKERS ASS’N MEETS 
The annual meeting of the Insurance 


Brokers Association of Massachusetts 
held in Boston this week resulted in the 
election of the following offices and 
council: president, John E. “Masters; 


first vice-president, Thomas Ashley; sec- 
ond vice-president, Collins Graham; 
third vice-president, Louis K. Snvder; 
secretary-treasurer, Philip J. McKeon. 
Council: H. D. Broderic. Frederick S. 
Chapman. Willard E. Cherrv, Albert 
Cross, William J.. Fielding, Harvev FE. 
Frost, N..S. Albaum. Richard S. Paul, 
Thos. P. L’Estrange. Edward M. Peters, 
Everett S. Litchfield, Robert E. Stone. 
Adolph Sandberg, Lawrence B. Page and 
George M. Neily. 





MUST REPAY COMMISSIONS 


A judgment against an agent by an in- 
surance company for unearned commis- 
sions on premiums of cancelled policies 
has been affirmed by the Kentucky Court 
of Apneals. In the contract for the 
agency, the oninion explains. it was ex- 
presslv provided that such unearned 
commissions on premiums should be re- 
turned to the company unon the cancel- 
lation of the policies The insurance 
comnanv had cancelled all of its policies 
in the district of the agencv. and the 
agent had contended that the agency 
agreement did not provide for such a 
general cancellation. The court held the 


company had a right to withdraw from 
the agency at any time. 
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To Hold Conference On 
Spontaneous Heating 


AT WASHINGTON NOV. 14-15 


Important Meeting Will Be Addressed 
by Leaders in Insurance, Industry 
and Agriculture 


There will be a conference next Thurs- 
day and Friday, November 14 and 15, at 
the Hotel Raleigh in Washington, D. C., 
on spontaneous heating and ignition of 
agricultural and industrial products. It 
is called by the National Fire Protection 
\ssociation in co-operation with the 
United States Departments of Agricul- 
ture and Commerce. 

This important meeting will be ad- 
dressed by a Jarge number of experts 
including insurance men and representa- 
tives of industries interested in this ques- 
ton. Among the insurance men who 
will give talks are C. A. Ludlum, vice- 
president of the Home; A. H. Nuckolls, 
Underwriters’ Laboratories, Chicago; N. 
|. Thompson, Factory Mutual Laborato- 
ries, Boston; H. E. Newell, National 
Board of Fire Underwriters, New York; 
Samuel 1). McComb, head of the Marine 
Office of America, and Franklin H. 
Wentworth, managing director of the 


NBR. A. 


The complete program for this con- 
vention follows: 

Purpose of Conference and Interest of Na- 
tional Fire Protection Association.—Frank C. 
Jordan, president National Fire Protection As- 
sociation, 

Spontaneous Heating and Ignition as a Prob- 
lem of Agriculture—Hon. R. W. Dunlap, as- 
sistant Secretary of Agriculture. 

Spontaneous Heating and Ignition as a Prob- 
lem of Commerce.—Dr. H. C. Dickinson, Bu- 
reau of Standards, U. S. Department of Com- 
merce, 

The Interest of Business in the Prevention 
of Losses Due to Spontaneous Ignition.—C. A. 


Ludlum, director, Chamber of Commerce of the’ 


United States of America. 

Reports of Research on Spontancous Hcating 
(a) Dr. L. H. James—Bacteriological Re- 
search, U. S. Department of Agriculture, Bu- 
teau of Chemistry and Soils. 

(b) Dr. E. J. Hoffman—Chemical Research, 
U.S. Department of Agriculture, Bureau of 
Chemistry and Soils. 

(c) S. H. Ingberg—U. S. Department of 
Commerce, Bureau of Standards. 

(4) A. H. Nuckolls—Underwriters’ Labora- 
tories, Chicago. 

(e) N. J. Thompson 
ratories, Boston. 

(f) FE. P. Heaton—Fire Marshal, Province 
of Ontario, Toronto. 

(g) H. E. Newell—National Board of Fire 
Underwriters, New York. 

(h) Charles P. BeistlR—Bureau of Explo- 





Factory Mutual Labo- 


Ses, American Railway Association, New 
York, 
(i) Informal reports on research in sponta- 


neous heating by the representatives of other 
organizations that have done work in this field. 
The Problem from the Viewpoint of Specific 
Interests 
An open discussion, in which all present will 
have opportunity to participate. The speakers 
listed below will start the discussion of each 
tem, after which others interested will speak : 
(a) The Storage of Farm Products.—Dr. 
Henry G, Knight, Chief, Bureau of Chemistry 
and Soils, U. S. Department of Agriculture; 
David J. Price, Chairman N. F, P. A. Com- 
mittee on Farm Fire Protection. 
(b) The Manufacturing Industries—C. W. 
Mowry, Manager, Inspection Department, As- 
“elated Factory Mutual Fire Insurance Com- 
Panies, 
‘n Feed and Cereal Storage—Eugene Arms, 
“utual Fire Prevention Bureau, Chicago; C. J. 
Alger, Corn Products Refining Co., Chicago. 
nk a Railroads—Earl Moore, Canadian 
Fire P ailway, Montreal; President, Railway 
Totection Association. 
pe. Marine Transportation—S. D. McComb, 
Preilaee Marine Committee, National Fire 
on Association, New York. 


(f) Hemp and Other Combustible Fibers— 


R. P. Strong, Chairman, N. F. P. A. Com- 
mittee on Storage of Combustible Fibers, New 
Orleans. 

(g) The Paint and Varnish Industry—-H. A. 
Gardner, American Paint and Varnish Manu- 
facturers’ Association. 

(h) Animal and Vegetable Oils. 

(i)  Sawdust—Dr. F. C. Sherrard, Forest 
Products Laboratory, Madison, Wis. 

(j) Commercial Fertilizer—C. J. Brand, 
Secretary, National Fertilizer Association. 

(k) Sugar Storage. 

(1) Other Industries. 

(m) Fire Fighting—George J. Richardson, 
International Association of Fire Fighters; 
Representative, International Association of 
Fire Chiefs. 

Facilities for Research Afforded by Fellow- 
ships in Government Departments.—Dr. W. W. 
Skinner, Bureau of Chemistry and Soils, U. S. 
Department of Agriculture. 

Program for Future. Activities.—Shall a per- 
manent organization be formed to correlate fu- 
ture research?—Franklin H. Wentworth, Man- 
aging Director, National Fire Protection Asso- 
ciation. 

(Action will be taken by the conference to 
form some sort of permanent organization if 
this is deemed advisable.) 











Fire Reinsurance ‘Treaties 


Baltica Insurance Co., Ltd. (Denmark) 
Eagle Fire Insurance Company (New Jersey) 


Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 




















J. F. KERLEY DEAD SEEKS MORE LOCAL BOARDS 
John F. Kerley, member of the firm ed 
of Kerley Bros., general fire and cas- W.H. Bennett Tells Pennsylvania Agents 
ualty underwriters of Syracuse, N. Y., They Should Take Advantage of 
died in Tupper Lake, N. Y., where he Qualification Rules 


had been receiving treatment for an ill- 
ness of two years’ duration. He was 
fifty-one years of age. His brother, Eu- 
gene A. Kerley, who survives, was his 
partner in the insurance business which 
they developed to one of large propor- 


Agents’ qualification requirements, ef- 
fective local boards and state associations 
of local agents are most effective means 
of overcoming almost any obstacles that 
may arise in the paths of local agents, 
| Secretary-Counsel Walter H. Bennett of 
tions. the National Association of Insurance 
Agents said Wednesday evening at a 
joint dinner meeting of the local board 
of northeastern Pennsylvania at Wilkes- 
Barre. The qualified local agent, he de- 
clared, is never going to be displaced by 
any new development. 

Mr. Bennett congratulated the Penn- 
sylvania local agents upon having in that 
state an effective plan of agency quali- 








loss of $10,000,000. 





WILMINGTON 
NORTH CAROLINA 





Paris, Texas 


HE fire which practically destroyed 
Paris, Texas, in 1916, started in a of the provisions of the Texas anti-trust 
frame warehouse. 

wind, it spread over an area of 264 acres missioners prohibiting any company from 
destroying 1440 buildings with a property 





fication which has the co-operation of 
the state insurance commissioner. He 
urged the formation of more local boards 
in order that the message of insurance 
may be placed constantly before the pub- 
lic by agents who are united among 
themselves. 

“We are in the midst of growing finan- 
cial influence in insurance of pools to 
handle various classe of insurance,” said 
Mr. Bennett, “and new demands from 
the public that mean new forms of serv- 
ice on the part of the agent. To meet 
whatever just demands may be placed 
upon the American agent is primarily a 
study for agents’ organizations to which 
we must give intelligent attention. 

“Whatever changes should be brought 
about in insurance are obviously the 
work of those who are within and not 
without organizations.” 





TEXAS RATES STILL 20% 


The decision handed down last week 
by the Supreme Court of Texas holding 
that fire insurance companies cannot 
come to an agreement on commissions 
they all shall pay their agents because 


Aided 1} : . statute does not affect the present order 
ide vy a strong of the Texas Board of Insurance Com- 
paying more than 20%. In the first case 
two companies were accused of banding 
together to limit commissions in violation 
of the state laws. In the latter the state’s 
own insurance body, which makes the 


Funds obtained through sound stock fj = fire rates, has ordered the companies to 
fire insurance have played a large part in the 
upbuilding of the fine, new Paris which now this limitation order it was not this case 
‘stands on the site of the old city. 


limit their commissions. While some of 
the local Texas companies are contesting 


which was decided last week. It will be 
several weeks yet before there is any 
court decision on the legal right of the 
Texas Board to fix commission rates. 





DINNER TO DAVID STEWART 


] he CAROLINA David Stewart, who resigned on No- 


vember 1 from Hall & Henshaw to be- 


INSURANCE COMPANY come associated with the Glens Falls as 


a local underwriter in the New York of- 


Wilfred Kurth, Pres. fice, was given a surprise dinner last 


week by the office staff of Hall & Hen- 
shaw. <A. D. Dowrie was _ toastmaster 
and S. J. Savage made a talk on behalf 
of the firm, presenting Mr. Stewart with 
a fine wrist watch. 





NEW YORK OFFICE 
$9 MAIDEN LANE 








THOMAS WITH GREAT EASTERN 


George F. Thomas has been appointed 
special agent of the Great Eastern Fire 
of White Plains, N. Y. He has been for 
four years with the General Adjustment 
Bureau in eastern territory offices. 
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Auto Comm. Report 
(Continued from Page 19) 


Section 1 of the 
rotation provision. 
provided in the 
Board of Directors shall be charged with the 
general administration of the Association's af- 
fairs including the adoption of forms and en- 
forcement of penalties. 

While the accompanying Constitution contains 
no specific provision therefor, we recommend 
that a representative of Associate members be 
selected annually, who shall be privileged to sit 
with the Board but without power to vote. 


Salaried Staff Committee 


Staff Committee com- 


ticle V, 
two-year 
strictions 


Constitution, with a 
Subject to the re- 
Constitution, the 


(h) That there be a 
posed of salaried officials of the organization 
who shall be without company affiliations, this 
Committee to be composed of the Manager 
of the National Association, the Branch Secre- 
taries for each of the local Branch Offices as 
above provided for, the Association’s Counset 
and its Actuary; 

(i) That, except in so far as may be incon- 
sistent with the statutory provisions of the 
several states and territories of the United 
States, each member (whether Active or Asso- 
ciate) shall agree that it will cause al lcompa- 
nies which are now, or may hereafter be owned 
or controlled by, affiliated with, or operated in 
the same interest or under any direct, mutual 
or joint management of it (provided they write 
forms of insurance pertaining to motor. ve- 
hicles), to make application forthwith for the 
grade of membership in the Association for 
which said company or companies qualify under 
Article 111, Section 1, as required by the Con- 
stitution; and shall further agree for itself and 
for all companies and underwriters’ agencies 
controlled by it to observe all the provisions 
of the Association’s Constitution and its rules 
and regulations both in letter and spirit, in so 
far as applicable to the grade of membership as- 
sumed; to accept, be bound by, and carry out 
the decisions, rules, orders, and awards of the 
Soard of Directors, in so far as applicable to 
the grade of membérship assumed; subject only 
to such right of appeal as may be provided for 
by the Constitution; 

(j) That, with right of 
membership, all grievances 
Board of Directors in the following manner: 

(1) The Board of Directors shall consider 
all charges respecting infractions and evasions 
of the rules and regulations of the proposed 
organization; 

(2) The Board of Directors shall investi 
gate all supported violations and all supposed 
violations even though not supported by spe- 
cific charges; 


appeal to the full 
be handled by the 


Penalties 


Board of Directors 
orders of 
of wilful 
monetary 
offense ; 
(4) In the event the violation or alleged 
violation occurs within the territory of a 
branch office, the conditions surrounding such 
violation or alleged violation shall be investi- 
gated by the Branch Advisory Committee 
provided for in the Constitution and its re- 
port and recommendations shall be placed be- 
fore the Board of Directors for action; 
(5) Upon conviction of a violation of the 
Association’s rules, the Board of Directors 
shall circularize to the membership the name 
of the offending company, the circumstances 
of the violation and the penalty imposed. 
(k) That, where advisable, stamping bureaus 
for automobile business be established, pro- 
vided they can be arranged without inordinate 
expense. We suggest for that purpose the pos- 
sibility of an automobile clerk in existing fire 
stamping offices; 

(1) That the Pacific 


(3) The 
appropriate 
ishment 
clude a 
for each 


shall make 
reparation for, or pun- 
infractions, which shall in- 


fine not exceeding $1,000 


Coast Automobile Un- 
derwriters Conference, which holds all of the 
stock of the National Automobile Club other 
than qualifying shares of directors, transfer its 
share to the present directors of the Club as 
trustees, or to a small corporation organized 
for the purpose; 


National Auto Club 


in order that no future stockholder’s 
may be incurred, the name of the Na- 
tional Automobile Club be changed to the Na- 
tional Automobile Club, Ltd. 

(If this is done, under a recent change in 
the California law, no stockholder’s liability on 
the part of the stockholders of the Club will 
exist as to liabilities incurred after the change 
of name. (Civil Code Sec. 332a) (Cal. State 
1929, Chan. 418) and section 3 of Article XII 
of the California Constitution as amended No 
vember 6, 1928, authorizing use of word “Lim 
ited” in connection with the name of corpora 
tion, in which case stockholder’s liability is 
eliminated.) 

The proposed reorganization on a nationwide 
basis reauires adjustment of the Nationel Avto- 
mobile Club’s future conduct. This Clwb has 
been an adjunct of the Pacific Coast Confer- 
ence’s work, and its controlling stock has been 
held bv that Conference 

The National Automobile Cleh has no liahil. 
ties other than current liabilities, obligations 
upon leases and nnexpired membership. The 
Pacific Coast Conference under California Jaw 
would remain subject to any stockholder’s liabil- 
ity incurred for those vurposes rvntil the ex- 
piration of three years after such liabilities were 
incurred when the liability expires by limita- 
tion. This recommendation is made after con- 
sultation with Counsel familiar with Pacific 
Coast legal requirements. 

In future handling of the Club’s 
consideration should be given 


Further, 
liability 


affairs due 
to the compa- 








Germanic Fire 


Insurance Company 
of NewYork 


Chanin Building New York City 





Statement as of June 30, 1929 


-$1,000,000.00 Surplus. .. $1,506,406.86 

Surplus to Policyholders. . . $2,506,406.86 . 

Gain in Assets—First Six Months Operation 
$218,000.00 


Capital . 





Opportunities for Progressive Agents in Profitable Cities and Towns 




















nies who in the past have contributed to its 


establishment and support. 
ae ° sa: are subject to the hazards of all such continu- 
B. Revision in Underwriting Methods Oo forte oties. 


We believe some. of the present un- 2. That a rating method be developed which 
satisfactory conditions have resulted builds up the rate, starting first with that 
from too high rate levels. The loss ratios part of the premium which it is necessary to 

ae: Peas em we collect to cover liability for losses incurred, 
of most companies support this Opinion. adding thereto such other factors as must be 
Rate cutting and payment of excess included in the premium—taxes, overhead, su- 
commissions almost always result where  Pervision and Bureau expenses; acquisition 

: eas 3 costs; and a reasonable profit. 

rates are too high but fixing rate levels 
so that a reasonable profit can be made 
only by careful underwriting tends to 
eliminate those conditions. Having this 
in mind and also the absolute need for thereby resulting in greater accuracy in 
accurate and complete statistics in sup- rate determination. 
port of rating programs, we recommend 3. That the National 

1. That the whole rating structure be sim- quire all member companies to report their 
plified both (1) as to method of rate presen- experience by classes of hazards and by va- 
tation; and (2) by reducing the number of rious classifications. _ 
territorial schedules resulting in a _ smaller ke Phat for the first 
manual. tion—until necessary r 

There are now more than fifty schedules ap- ings can be developed—there be _ established 
plying throughout the United States. Some two age groups for all hazards, new and old, 
vary by only a few dollars and the number detined as follows: ; 
thereof should be materially reduced. In ad- (a) New Car—A new car is one purchased 
dition to these very slight differences, this new from a dealer, distributor, factory and/or 
reduction is abundantly justified by the fact a car which has never been operated by a 
that the automobile is a roving piece of prop- purchaser or which has been in 


erty and in many instances where several sched- 
ules are maintained, the automobiles affected 


The provision for two grades of mem- 
bership, Active and Associate, permits 
greater pooling of statistical experience 


Association shall re- 


year of the organiza- 
experience on such group- 








Great American 
Insurance Company 


New Dork 


INCORPORATED -1872 


Choose 
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Compa»* 
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Company 


meme” roo gal 1,1929 


$15, 000,000.00 


eseRvE FOR ALLY OTHER LIABILITIES 


24,.465,534.40 


NET SURPLUS 


27,7 29,318.71 
67.194,853.1 1 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$42,729,3 18.7 1 


LOSSES PAID POLICY HOLDERS 


$204,088,888.03 


HOME OFFICE 
ONE LIBERTY STREET, NEW YORK CITY 


WESTERN DEPARTMENT 
310 South Michigan Avenue, Chicago, IIl. 
GC. R. STREET, Vice-President 
PACIFIC DEPARTMENT 
233 Sansome Street, San Francisco, Cal. 
CLIFFORD CONLY, Manager. 
MARINE DEPARTMENT 
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Glens Falls Plan 


(Continued from Page 1) 


Falls has had a great deal of experience 
in connection with stock offerings t 
agents some other companies have con. 
sulted the Glens Falls officers and jy 
instances the plans of other companies 
have been based on Glens Falls forms 
and information which has been gladly 
furnished. Mr. Buddy said that his 
company has assisted in every way any 
other company which wished to examine 
the results of its stock offering operat. 
tions. 






























The Plan 

In June the Glens Falls declared 4 
stock dividend of 159 which increased 
the capital from $4,000,000 to $5,000,00 
The company set aside 10% of the ney 
stock to be sold to agents and employes 
The par value of the stock is $10 and it 
was offered under the plan at $50 4 
share. The market price at the time 
was about $65 a share. The sale of 
40,000 of new stock would add $2,000,00) 
distributed as follows: deducting $600,00) 
for the stock dividend and $400,000 for 
additional new capital leaves $1,000, 
added to surplus. At the close of busi- 
ness last year the Glens Falls had net 
surplus in excess of $5,500,000 and a con- 
tingency reserve of $1,500,000. 








of the original 
months. 
(b) Used Car—A 


falling under the 


purchaser for less than six 
used car is 
definition 


one not 
of a new car; 
Collision and Property Damage Division 

5. As an absolutely imperative requirement, 
that a split of control over collision and prop- 
erty damage rates, rules, and forms, be ef. 
fected as between fire and casualty companies, 
the fire companies assuming control over the 
collision (in view of their very much larger 
volume) and the casualty companies, supervi- 
sion over the property damage (inasmuch as 
property damage is a third-party liability and 
a very large. percentage of that coverage is 
written with public liability cover). 

. That attention be given to proper pricing 
of the collision hazard with due regard to its 
salability. 

_7. That the amount of liability for col: 
lision should be concurrent .with that for fire 
and theft—being a physical hazard—and that 
the premiums applicable thereto be developed 
upon a rate basis rather than as a flat pre 
mium irrespective of amount of coverage. 
_8. That additional forms be adopted pro 
viding for a percentage participation (or an 
equivalent thereof) on the part of the assured 
A principal fault in past collision underwrit- 
ing has been the inelasticity of coverage a: 
forded. 


Collision Underwriting 

In presenting these recommendations 
on collision, we would very forcefully 
bring to your attention that there are 
more than 25,000,000 automobiles regis: 
tered in the United States at the present 
time and that of these 25,000,000 not 
over 21%4% are insured against collision. 
by all classes of companies whose figures 
have been available—fire, casualty an! 
mutual companies irrespective of their 
organization affiliations. Collision insur 
ance therefore offers a field for large 
development. We submit that rates 
based upon a total experience represent 
ing but 2!%4% of the potential insurance 
are not at all conclusive and that a 
effort must be made properly to price 
the insurance on that hazard in order 
to make it attractive and to develop é 
sufficient spread upon which to hast 
prover premium charges. Our invest 

gations have shown that the predomr 
nant reason given by automohile owt 
ers for failure to carry collision instr 
ance is its cost. We have also found 
that all automobile clubs and organizé 
tions of similar type which have bee" 
successful in their insurance efforts, hav’ 
built up a larger volume at lower pt 
miums and so far as we are able ' 
ascertain. with much more satisfacte” 
results. The reason is obvious—the S& 
lection of the business is with them 
rather than with the stock companies 
maintaining higher premiums. 

9. Forms (We believe it unnecessary to lis 
in this report the various types of coverage ad 
which we have given attention. We se 
studied practically all available forms now,” 
fered for automobile insurance, whether Con 
ference or otherwise.) 

That any and all types 
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Agents’ Ass’n Names 
Standing Committees 


VICE - PRESIDENTS APPOINTED 


Mississippi Valley and Rocky Mountain 
States’ Post Filled; Association 
Personnel Completed 


The standing committees of the Na- 
tional Association of Insurance Agents 
have been appointed, and they will have 
supervision of their respective duties un- 
til the end of the fiscal year on August 
31, 1930. Also two regional vice-presi- 
dents, who were not named when the 
annual convention was held at Detroit, 
have now been appointed. They are Bert 
Mitchner, Hutchinson, Kan., regional 
vice-president for the Mississippi Valley 
states, and Max Schayer, Denver, Colo., 
regional vice-president for the Rocky 
Mountain States. 


Following are the 
standing committees : 
Finance Committee ; 

Wm. B. Calhoun, chairman, Milwaukee, Wis. ; 
Fred B. Ayer, Cleveland, Ohio; Col. E 
Goodwyn, Emporia, Va. 

Membership Committee 
E. M. Sparlin, chairman, Rochester, N. Y.; 
Chas. W. Varney, Rochester, N. H.; Sam Ruf- 
fin, Raleigh, N. C.; Albert R. Menard, Macon, 
Ga; J. W. Kirkpatrick, Muncie, Ind.; Fred J. 
Lewis, Milwaukee, Wis.; Frank ‘T. Priest, 
Wichita, Kan.; M. E. Williams, McAlester, 
Okla; P. S. W. Ramsden, Oakland, Cal. 

Legislative Committee 
Fred M. Burton, chairman, Galveston, Tex. ; 
Geo, J. Lieber, Detroit, Mich.;. Frank L. Gard- 
ner, Poughkeepsie, N. Y.; F. J. Budelier, Rock 
Island, Ill.; Col. Walker Taylor, Wilmington, 
N.0€;; R. Li: Patterson, Taft, Cal; H. E. 
Briggs, Seattle, Wash.; James W. Cook, Provi- 
dence, R. 1.; E. B. Dunning, Duluth, Minn. ; 
(. A, Payne, Jacksonville, Fla. 

Grievance Committee 
Harry R. Manchester, chairman, Cleveland, 
0.; J. Podoloff, New Haven, Conn.; John Ash- 
craft, Greenwood, Miss.; J. Henry Johnson, 
Kansas City, Mo.; J. D. Dux, Sioux Falls, S. 
D.; Sam Ruffin, Raleigh, N. C.; Robert W. 
Troxell, Springfield, Ill.; Harry L. Goodshall, 
Atlantic City, N. J. 

Fire Prevention and Conservation 

J. W. Stickney, chairman, Indianapolis, Ind. ; 
Rosse Case, Marion, Kan.; Frank ‘T. B. Martin, 


members of the 





Omaha, Neb.; James T. Catlin, Jr., Danville, 
Va; Albert Bird, Wilmington, Del.; Sam B. 
Moxley, Shelbyville, Ky.; McAlister Carson, 


Charlotte, N. C.; George F,. T. Trask, Keene, 
N. H.; A. C. Mason, Rutland, Vermont; T. L. 
Rogers, Little Falls, N. Y. 

é Public Relations and Education 

Earl E. Fisk, chairman, Green Bay, Wis.; 
W. E. Harrington, Atlanta, Ga.; C. R. Mor- 
gan, Charleston, W. Va.; Fred R. Smith, Hav- 
erhill, Mass.; P. S. W. Ramsden, Oakland, Cal. 
: Casualty and Surety 

E. J. Cole, chairman, Fall River, Mass. ; 
Henry P. Moses, Sumter, S. C.; F. G. Noxsel, 
buffalo, N. Y.; A. S. Galland, Wilkes-Barre, 
Pa; Stewart Maunsell, New Orleans, La.; T. 
Anglin White, Birmingham, Ala.; Ivan E. Lang, 
Waterville, Maine. 

Better Business Methods 

i; Stewart Pearce, chairman, Tulsa, Okla. ; 
We Ee. Harrington, Atlanta, Ga.; Gilbert T. 
Amsden, Rochester, N. Y. 


HELD AS ARSON SUSPECT 

An ex-convict, Charles Cinquinano, a 
lather, was arrested last»week in New 
York charged with starting a fire in a 
partly complete apartment house at Am- 
sterdam avenue and 183rd street in which 
aworkman was killed. He was held for 
‘ragnment on a charge of homicide. 
-l€ prisoner has denied responsibility 
lor the fire. Under examination he ad- 
mitted friendship with the organizer of 
the Plasterers’ Information Bureau and 
the United Lathing Co. and said he had 
een employed on a building at Jerome 
“se and 165th street, which was 
eet by fire as it was nearing comple- 
on, District Attorney John E. McGee- 
wes IS investigating both the information 
ri fat and the lathing company in con- 
“ction with charges of racketeering in 





ry building trades. Cinquinano was sen- 
Pic to Sing Sing in 1922 for man- 
Slaughter, 





COMMERCE CHAMBER BULLETIN 
Vane surance department of the 
Yestard States Chamber of Commerce 
tin - ay issued a fire prevention bulle- 
cal § the requirements for adequate lo- 
to te departments. This bulletin, sent 
ice, chambers of commerce, outlines 
May ee cring sticks by which towns 
res ‘i whether their fire departments 
UMcient to operate effectively. 
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AGENTS PRESENT GOLD MEDALS 


Twelve Company Officials and Agents 
Honored for Service to Fire In- 
surance in California 
Several leading fire company execu- 
tives and local agents in California were 
presented with solid gold medals this 
week “For Exceptional Service to the 
Fire Insurance Business, 1929” by the 
California Association of Insurance 
Agents at the annual convention at Oak- 
land. Percy H. Goodwin, chairman of 
the executive committee of the National 
Association, and a resident of San Diego, 
Calif., presented the medals. Following 

are the names of those honored: 
Vice-President E. T. Cairns of the 
Fireman’s Fund; Vice-President D. W. 
Pierce, Pacific American Fire; Pacific 
Coast Manager Clifford Conly, Great 
American and Phoenix groups; Thomas 
N. Anderson, Liverpool & London & 
Globe; Alfred L. Merritt, America Fore, 
and A. J. Chapman of the Chapman 


Company of San Francisco, represent- 
ing the general agents. 

Nye B. Swett, Fresno, president of the 
California Association; Past Presidents 
H. J. Thielen, Sacramento, and Harry 
R. Scroeber, Oakland; Secretary-Treas- 
urer P. S. W. Ramsden, Oakland; 
Eugene Battles, Los Angeles, and C. N. 
McSherry, Watsonville. 

The California Association accorded 
this honor to these twelve men in recog- 
nition of their work in bringing about 
harmony in fire insurance now in Cali- 
fornia. 


ELECTRICAL CODE READY 

The new edition of the National Elec- 
trical code will be issued this month by 
the ‘electrical committee of the National 
Fire Protection Association and will be 
called the 1930 edition. As published by 
the National Board of Fire Underwriters, 
it will bear the announcement, “Effective 
January 1, 1930.” 
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REPLY TO N. B. REPORT 


Officials in Broklyn Admit and Deny 
Critical Statements on Inspect- 
tion of Risks 
Reactions to the report of the Nation- 
al Board of Fire Underwriters on fire 
hazards in New York city are both fa- 
vorable and critical. Over in Brooklyn 
Edward Vaczy, deputy commissioner of 
the Department, ad- 
mitted that there was some ground for 


Tenement House 


He said the 
work of the inspectors in his department 
was considerably handicapped due to the 
small staff and the great amount of ter- 
ritory to be covered. 

“There are 68,00 apartment houses, 
housing 1,300,000 persons in the two 
boroughs and our entire inspection force 
consists of ninety-five men. They are 
kept so busy investigating complaints 
that they have no time to make even 
annual inspections of the buildings in 
their territory. 

“However, we expect to find conditions 
somewhat impfoved by the first of next 
year when a separate Queens office is 
opened under its own commissioner and 
with a new staff. We need about twice 
as many inspectors as we now have to 
even attempt to investigate thoroughly 
all possible fire hazards.” 

Thomas P. Flanagan, Superintendent 
of the Bureau of Buildings in Brooklyn, 
challenges the accuracy of that part of 
the Board’s report which said the in- 
spection force of his bureau was inad- 
equate to compel complete observance 
on the part of builders of the city or- 
dinances regarding fire hazards. 

“We have an adequate and efficient 
inspection force,” he said, “and no vio- 
lations either in old buildings or those in 
process of construction are overlooked. 
We have 110 field inspectors who cover 
every district in Brooklyn. If the com- 
mittee that made the report can point 
out where our inspectors are at fault, 
we will be only too pleased to investigate 
the matter thoroughly.” 


the criticism in the report. 





BOSTON STUDENTS HONORED 
Having Passed Insitute Courses With 
Honors They Receive Their 
Certificates 
Five students in the fire insurance 
classes of The Insurance Library As- 
sociation of Boston who took the exam- 
inations of the Insurance Institute of 
America, Inc., in April have received 
their final certificates indicating that 
they have completed the three years’ 
work and have become associate mem- 
bers of the Insurance Institute of Ameri- 
ca, Inc. They are Raymond C. Daly, 
Hinckley & Woods, Boston, completing 
the course with nine honors and twelve 
passes in the senior year; LeRoy A. Da- 
vison, Employers’ Liability, Boston, com- 
pleting the course with eleven honors 
and ten passes (cum laude); Clifford A. 
Peterson, Worcester, Mass., Merchants 
& Farmers, completing the course with 
eleven honors and ten passes (cum 
laude); Edward John Solari, Fireman’s 
Fund, completing the course with sixteen 


honors and five passes (magna cum 
laude); and Ellsworth Baker Tolman, 
Eastern Underwriters’ Inspection Bu- 


reau, completing the course with nine 
honors and twelve passes in tho senior 
year. 


SUSSEX FIRE STATE AGENTS 
Thaddeus Beggs has been appointed 
state agent for Ohio and Michigan for 
the Sussex Fire of New Jersey. He will 
have his headquarters in Cleveland. For 
the last three years Mr. Beggs has been 
state agent in Ohio for the Central Fire 
of Baltimore and previous to that was 
state agent of the Springfield Fire & 
Marine. Joseph A. Cloud, who has been 
handling Ohio in connection with Ken- 
tucky and Tennessee, will continue to 
supervise the two last named states and 
also Indiana. He will continue to main- 
tain his headquarters in Cincinnati. 
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Automobile Committee Report 


(Continued from Page 30) 


can be justified from the standpoint of sound 
underwriting, even though they may be con- 
sidered revolutionary, be made quickly avail- 
able for use by the membership at a proper 
price. 

In presenting this recommendation we 
emphasize that any organization to be 
successful must interest all classes of 
stock insurance carriers, must be in po- 
sition to afford latitude in their under- 
writing, and must also be in position to 
give quick service in developing and 
rating new forms of coverage. 

Finance Business 
presenting our formal recommenda- 
handling finance business, we must 
emphasize certain economic conditions which 
stock companies have not caused but which 
they cannot now control: 

(a) According to latest available reports 
from the National Association of Finance 
Companies, at least 50% of a new car out- 
put is sold on the deferred payment plan. 
[he insurance thereon must be written on a 
wholesale basis. Stock companies are there- 
for faced with the question of wholesale and 
retail automobile insurance just as has de- 
veloped in the fire business on chain stores, 
etc. 

(b) Either the insurancé companies them- 

selves must adjust their methods to meet 
economic conditions or retire from the pic- 
ture. We have concrete evidence that there 
are companies who are willing to meet these 
conditions and that the financing and manu- 
facturing interests themselves have laid plans 
to form their own companies .if the stock 
companies do not meet their needs. 
(c) This problem must be met right now. 
If not properly dealt with, stock companies 
must suffer an increasing loss of automobile 
business, particularly on new cars, and will 
eventually feel the effects in their fire under- 
writing as well. Once the business is lost, 
it probably will never be regained. 

Any plan for handling finance busi- 
ness must satisfactorily meet the needs 
of finance companies, both large and 
small; must commend itself to insur- 
ance companies which now have finance 
business on their books; and must at 
the same time afford to the Association’s 
membership a method by which both 
Active and Associate members may com- 
pete on a sane basis for finance business. 

How Finance Risks Are Handled 
Present conditions show that the 

business is being handled by two classes 
of companies: 

(1) Those organized by manufac- 
turers for the purpose of handling 
finance business and operated without 
an agency system in the commonly ac- 
cepted meaning of that term; 

(2) Those with agency plants to 
whom commissions may or may not 
be paid. 

The plan of organization previously 
recommended provides for two grades of 
membership—Active and Associate. Of 
the two classes of companies handling 
finance business, the first class is eli- 
gible only for Associate membership; 
the second class, on. the other hand may 
be eligible either for Active or Asso- 
ciate membership, depending upon its 
method of operation. It is conceivable 
that a group of Active members— 
whether under the same or several man- 
agements—might conclude to write 
finance business through a single chan- 
nel by designating a company—formed 
for the purpose or already in operation 
for other lines of business—to engage 
only in finance business so far as auto- 
mobile is concerned: Such group of 
companies would then pool all their 
finance writings in that company. It is 
even conceivable that where there are 
but two companies under the same man- 
agement, one might be designated to 
handle only finance business. Under 
these conditions such a company, even 
though it has an agency plant for han- 
dling fire and other lines, must be placed 
on a parity with the Associate member 
organized for the single purpose of han- 
dling finance business and which does 
not have an agency system. 

It is conceivable, furthermore, that an 
Active member may wish to write 
finance business through its regular 
agency plant. 

The problem facing us, therefore, has 
been to harmonize these three interests, 
namely: 


Before 
tions tor 


1. The 
company, 

2. The insurance company engaged 
in other lines but, for automobile, 
writing finance business only, 

3. The insurance company writing 
both finance and other lines of auto- 
mobile insurance. 


purely finance insurance 


Finance Recommendations 


We therefore recommend: 

1. That an Associate member be permitted 
to write finance business under the following 
conditions : 

(a) There shall be no obligations as to 
rates and forms; 

b) Commissions payable thereon to the 
producer shall not exceed 10%, but no com- 
mission shall be paid to any local agent who 
does not actually produce the business, ex- 
cept that in states with resident agency laws, 
a commission may be paid to a single agent 
in that state, not to exceed 21%4%, unless 
otherwise required by statute. 


2. That where Active members write finance 
business: 


a. It shall be written at manual rates; 
b. Commissions thereon shall not exceed 

25% but, aside therefrom, reimbursement for 

expenses in the handling of such business 

not exceeding 10% may be permitted. 

The above recommendations permit the 
handling of finance business as follows: 

1. Through an insurance company en- 
gaged only in that business; 

2. Through a company in a group 
which may have an agency system for 
the handling of other lines, but for auto- 
mobile business is specially designated 
to handle finance business only; 

3. By a finance insurance company 
specially formed by one or more Active 
members to qualify as an _ Associate 
member without an agency plant; and 

4. By an Active member provided the 
business be written at manual rates,and 
under commission rules specifically stipu- 
lated. 

C. Acquisition Costs 


In our opinion, no program for re- 
organization can be satisfactory or suc- 
cessful unless acquisition costs are prop- 
erly regulated. We recommend that 
after this body of companies has ap- 
proved this proposed organization, a spe- 
cial committee be appointed to present 
a program covering acquisition cost and 
agency qualifications, based upon the 
following principles: 

1. That in ordinary territory the same com- 
mission rate should apply from one end of the 
country to the other; 


2. That excepted cities be listed and what- 


ever rates of commission are decided upon 
therefor, be limited to a specified area; 

3. That the practice of contingent commis- 
sions be not extended in those territories where 
they are not generally recognized as a part of 
the compensation; and that contingent commis- 
sions be computed on an earned premium basis; 

4. That commissions (except on _ finance 
business, as elsewhere provided) do not ex- 
ceed 25% in ordinary territory and 30% in 
excepted cities; 

c 


5. That bona fide General Agents shall be 
limited to an overriding commission of 10% 
on business in ordinary territory and 5% on 
business in excepted cities and 5% on finance 
business. 

D. Miscellaneous Recommendations 

We recommend: 

1. That the governing fire bodies be 
asked to enforce upon their members 
the rules of this organization; 

2. That the respective fire governing 
organizations be requested to permit 
companies members of the proposed 
automobile Association to enter, for au- 
tomobile business only, any agencies 
listed as cleared under the definitions of 
such organizations; 

3. That companies joining the pro- 
posed Association be required to con- 
form to its rules immediately as to rates, 
forms, commissions, etc., except that, 
with the approval of the Board of Di- 
rectors, legal and contingent contracts 
may be allowed to run to termination 
but where such period exceeds six 
months, such contracts shall be laid be- 
fore the Board of Directors and the lat- 
ter, at its discretion, may extend them 
to not exceeding one year with the dis- 
tinct understanding that in the interim 
between the joining of the organization 
and the final adjustment of such con- 


tracts, no new contracts shall be ar- 
ranged which are not in accord with the 
organization’s requirements: 

4. That after the new Association has 
been organized and more pressing mat- 
ters handled, serious study of loss ad- 
justment conditions be made through 
proper channels determined by the 
Board of Directors. 

We have given considerable study to 
automobile loss adjustment conditions. 
We feel that they might be materially 
improved by united action in connection 
therewith. The scheme adopted by the 
National Board for handling fire losses 


through a nationwide organization may 


have some merit for automobile claims 
although we are not prepared as yet to 
recommend it. 

In conclusion, we bespeak your most 
careful study of this report. Stock com- 
panies face a crisis in automobile under- 
writing. There is the utmost need for 
breadth of vision, for co-operation, and 
for straight thinking upon the part of 
chief executives. This proposed Asso- 
ciation will be of no great benefit unless 
there is sincere desire and willingness to 
support it on the part of those respons- 
ible for the conduct of their company af- 
fairs. If there is no association of ef- 
fort along the lines indicated, indepen- 
dent and individual company action can 
be the only result, with distinct loss both 
in profits and companies’ prestige, to say 
nothing of the immeasurable effect upon 
fire and other lines of removing super- 
vision over automobile. 





SECURITY MAN WINS PRIZE 


Passes Institute Examinations With 
Average of 95.6% 

Donald V. Chidsey, of the office staff 
of the Security of New Haven, has 
passed the Insurance Institute of 
America, Inc., fire examinations, senior 
branch, with the highest standing in the 
country. His average is 95.6 which en- 
titles him to the Hardy Prize of twenty- 
five dollars. 

Mr. Chidsey has been connected with 
the Security since his graduation from 
New Haven High School in 1925. He is 
an assistant examiner and is active in 
the work of the Security Insurance Club, 
an organization of employes for the 
advancement of insurance education. His 
high record comes as a result of steady 
application and real effort. 
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FIRE REINSURANCE 


SKANDINAVIA 


INSURANCE COMPANY 
OF COPENHAGEN 


UNITED STATES BRANCH 





Statement January 1, 1929 


Premium Reserve — .- 984,726.38 
Reserve for Unpaid Losses . , , . - 180,739.23 
All Other Liabilities . . . ; . . - 60,000.00 
NET SURPLUS 1,002,131.75 

TOTAL ASSETS . , ‘ - $2,227,597.36 





SUMNER BALLARD, United States Manager 
| 80 John Street, New York 
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Court Orders Insurer 
to Submit Inventory 


REVERSES USUAL PROCEDURE 





Also Orders Evidence of Charge of Over- 
valuation in Advance of Trial on 
Assured’s Suit 





The Court of New York 
State last week directed a fire insurance 


Supreme 


company, which was defending a claim, 
to set forth an inventory of the property 
covered and also to substantiate in ad- 
vance of trial charges that the assured 
had his property that 
damaged. This is entirely contrary to 
the general procedure with respect to 
inventories for heretofore the burden 
of submitting an inventory has rested 
wholly upon the shoulders of the assured. 
The defendant insurer has served notice 
of appeal from tne order of the Appel- 
late Division of the New York Supreme 
Court. 

The case is that of the Standard 
Wood Pipe Co. of Canada, Lt., et al, 
plaintiffs, against the Republic Agency, 
Inc., as attorney-in-fact for Lloyds, New 
York, defendant. Justice Aaron J. Levy 
rendered the opinion in the case. 

A loss occured at Hepbertville, Quebec, 
Canada, causing a loss in excess of 
$86,000. The insurers claim in their de- 
fense in the action, that the assured 
“swore to an overvaluation of the pro- 
perty alleged to have been damaged by 
. the alleged fire in violation of the terms 
and conditions of the indemnity con- 
tract.” 

Upon application of Alex Davis, of the 
firm of Goldstein & Goldstein, attorneys 
for the plaintiffs, the Supreme Court 
directed the insurers .to substantiate 
this defense long in advance of the trial 
and to submit proof of the “overval- 
uation”. The Court also directed the 
defendant insurance companies to set 
forth an inventory of the “property 
covered by the insurance or indemnity 
contract” in dispute. 

The insurance companies, represented 
by McKelvey & Kennedy, their attor- 
neys, strongly opposed the application 
in Court, claiming that to grant the 
same “will work an injustice to the 
defendants”, and that to do so “would 
disclose completely the evidence upon 
which the defendants rely.” Heretofore 
the burden of submitting an inventory 
has rested solely upon the assured and 
not upon the insurance companies. This 
decision will be far reaching in its effect 
upon fire insurance companies in actions 
brought under the standard form policy. 


overvalued was 


DOYLE WITH ROSS AGENCY 

Frank Doyle, who has been with 
©’Brien & O’Brien in New York, has 
joined the F. H. Ross Agency of 100 
William street. He was at one time with 
the Continental and later at the counter 
for the Andrews & Evans agency: in 
Brooklyn. He will be active in the un- 
derwriting, production and service work 
of the Ross Agency. 

MAINE AGENTS MEET 

The Maine Association of Insurance 
Agents held its annual convention yester- 
day at Portland. E. J. Cole, Fall River, 
Mass., a member of the National Associ- 
ation’s executive committee, and C. W. 
Varney, Rochester, N. H., New England 
regional vice-president of the National 
Association, spoke at this meeting. 








Commissioner Taggart of Pennsylvania 
Tells Companies All Public Adjusters 
Must Be Licensed 


Acting upon the complaint that some 
firms and individuals in Pennsylvania 
have been acting as public fire insur- 
ance adjusters without complying to the 
law governing such activities, Insurance 
Commissioner Matthew H. Taggart has 
issued a warning to the insurance com- 
panies that this nractice is a misdemean- 
or and cannot be encouraged by compa- 
nies without penalty therefor. Commis- 
sioner Taggart said that his department 
expects to publish in the quarterly brok- 
ers’ bulletin a list of licensed and bonded 
public adjusters and he asks the compa- 
nies to bring to the attention of the de- 
partment any cases of unlicensed adjust- 
ers attempting to transact business in 
Pennsylvania. 


P. H. Goodwin’s ‘l'alk 
(Continued from Page 20) 


against the side of the building was 
stacked a little wood, coal and a few 
sacks. A painted sign on the outside of 
the building stated the owner’s business 
“WOOD—COAL—INSURANCE AND 
ALL KINDS OF FERTILIZER.” The 
sign of a very prominent insurance com- 
pany was in the window. 

“T favor agency qualification laws and 
I again advise you to bend every effort 
to write on the statute books of the state 
of California a proper Agency Qualifica- 
tion law for the protection of yourself 
and your business and for the protection 
of those who follow you and to do this 
regardless of any opposition, company or 
otherwise. If you cannot get that law 
which should be given to you without 
opposition or a dissenting vote, then 
play politics, go into politics but get your 
qualification law. 

American Bar Code 

“The lawyers who make up the mem- 
bership of the American Bar Association 
probably guard the qualifications of 
their membership more closely than 

















STORE FOR RENT 


Corner store and basement in fine building in insur- 
ance district. Block from City Hall. 


Rahmann Realty Corp., New York City 








does any other profession or any other 
trade or business organization but what 
did the Insurance Committee of the 
American Bar Association attempt to 
do to the insurance agents of this coun- 
try? This committee created an Insur- 
ance Code which was to be a model for 
all states to adopt. This code very clear- 
ly leaves out any mention of a qualifica- 
tion law, resident agent law or licensing 
law. There was a reason for this over- 
sight and we in the official ranks of 
our Association think we know the reason 
for this oversight and who was back of 
the reason. 

“We do not for one moment, however, 
think that the membership of the Ameri- 
can Bar Association would contenance 
the oversight or the reason for the over- 
sight. Your National Association ex- 
ecutive officers see their duty and we 
feel sure that before this legislation 
passes Congress the code will be prop- 
erly and satisfactorily amended, but at 
the proper time we count on the help of 
each and every member of the National 
Association in this matter. 


Asks Fair Commissions 


“The National Association does not 
attempt to enter into general commission 
matters. We believe that a matter to 
be handled by the agents and companies 
together. The right of contract. We 
realize that conditions vary in the differ- 
ent states and different localities in each 
state. Agency expenses vary, conditions 
are different. What would be a proper 
commission in one place might be too 
high or too low in another. Our own 
agency members could never agree on 
the subject even in the same city. 

“But there is a danger ahead. The 
public will and should stand only for a 
fair wage for the service rendered. 














agents. 











NEWARK FIRE INSURANCE COMPANY 


Newark, N. J. 


Incorporated 1811 
A Company with a continuous 
and unblemished record of over 
a Century in protecting the 
interests of policyholders and 


Agents Wanted Where Not 
Represented 

















Some companies in their greed for busi- 
ness or because they cannot secure busi- 
ness in fair competition are offering to 
pay more than the service rendered 
warrants. Some other companies losing 
business are meeting the excessive com- 
missions and acquisition costs are mount- 
ing. Some insurance commissioners like 
Dunham of Connecticut, Livingston of 
Michigan, Conway of New York have 
sounded a warning. Our business must 
regulate itself or as much as we dislike 
to see it, it will be regulated for us. 
The agency force should heed the warn- 
ing and not fall to the temptation of 
the excessive offers being made. Adhere 
to a fair remuneration, because if state 
regulations come it will result in a com- 
mission schedule that will be below the 
point at which most of you can operate 
your business. 

“Unfortunately, the average insurance 
commissioner does not know much about 
the business or the cost of the service 
giving agency. Naturally most of the 
many complaints that come before him 
are connected with the non-policy writ- 
ing or unqualified agent. The legisla- 
tive body knows little of your problems 
and a large portion of the public as yet 
does not realize the value of the service 
they receive from you. Make your clients 
realize the service that you are render- 
ing them (explain to them the business 
of insurance) let them know something 
of your costs, your engineering service, 
your effort to see that they get proper 
rates. Sell yourself and your service to 
the insuring public so that when the 
time comes you will be able to prove, 
against all the odds, that you are entitled 
to a fair and proper remuneration of 
your services. 


Praises Insurance Press 


“Insurance is one continuous study, 
continual education and at this time | 
wish to mention the insurance press 0 
the United States. Your company did 
not try very hard to educate you or keep 
you up-to-date on the many ramifications 
of the business. Your college had no 
insurance course. The special agent 
was some help but not enough. Libraries 
did not fill the want and the insurance 
press of this country came to the rescue. 
They have done and are doing for you 
what no one else did. The insurance 
press is a college of insurance education. 
No agent can keep abreast of the times 
and conduct a full service agency unless 
he is a student of the insurance press 
and I beg of you to be such a student. 
Subscribe to and study these publications 
Take one or more of your own state I 
surance papers and at least one or two 
published in some other part of the cout 
try; also do not forget that 90% of the 
insurance press are and have been the 
friends of the agency system, having 
been a great aid to us in our many dif 
ficulties.” 





MAY CUT BROOKYLN RATES 
Residents of Kings County (Brooklyn) 
are expecting some reductions in fire i 
surance rates on the basis of statemen!s 
from New York State Insurance Depatt 
ment that Superintendent Conway W* 
seeking to secure such rate cuis. 
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Royal Marine Case 
Before Supreme Court 


CERTIORARI WRIT GRANTED 





Suit Involves Right of Insurers to Sue 
Fleet Corporation Elsewhere Than 
In Admiralty Court 





The United States Supreme Court has 
sranted the Royal’s petition for a writ 
of certiorari to the United States Cir- 
cuit Court of Appeals for the Second 
Circuit which will bring the appeal in 
the case of the Royal et al against the 
United States Shipping Board Merchant 
Fleet Corporation direct to the Supreme 
Court in Washington. No date has been 
set yet for the hearing. 

The insurance companies are contend- 
ing that in suits brought against the 
Government fleet corporation they have 
the same right to file their cases in the 
state, federal or admiralty courts as they 
have when other corporations are the 
defendants. This litigation was started 
in the Supreme Court of the State of 
New York, the facts not being disputed 
at all, to recover damages for injury to 
cargo resulting from negligence of the 
respective managers of certain depart- 
ments of the Fleet Corporation in the 
operation of the “Eastern Glade,” a mer- 
chant vessel owned by the United States. 

The actions were removed by the Fleet 
Corporation to the District Court of the 
United States for the Southern District 
of New York, were consolidated, and 
were tried without a jury upon the com- 
plaints and a stipulation which provided 
that the Fleet Corporation should be 
deemed to have pleaded the following 
defenses : 

That the Suits in Admiralty Act of 
March 9, 1920, is the exclusive remedy 
against the respondent upon a cause of 
action for which a libel could have been 
filed under that Act (R. 20, 21), and that 
inasmuch as the vessel was owned by 
the United States and was the subject 
of an agency agreement with the Mal- 
lory Transport Lines, Inc., the respond- 
ent’s “sole connection with the matters 
complained of was and is as agent of 
the United States of America, and that 
therefore it is not liable in its corporate 
capacity herein.” 

It was stipulated that if the asserted 
defenses were overruled, the insurance 
companics should have a judgment for 
$37,500 


Fleet Corp.’s Defense Sustained 
The District Court sustained the first 
Mentioned defense. Judgment was en- 
tered accordingly, dismissing the com- 
plaints for want of jurisdiction, and the 
Petitioners duly appealed to the Circuit 
Court of Appeals for the Second Circuit. 
In its brief filed with the Supreme 
Ourt, the insurance companies through 
their counsel, John C. Crawley, of Barry, 
Wainwright, Thacher & Symmers, say 
lm part: 
“In the case of the ‘West Aleta’ (U. S. 
S. B. M. Fleet Corporation v. Rosen- 
berg, 276 U. S. 202) it was held that the 
only Temedy against the Fleet Corpora- 
bs in admiralty is that provided by the 
Suits in Admiralty Act of March 9, 1920. 
‘ Opinion was expressly reserved as to 
Whether in addition to furnishing an 
*xclusive remedy in admiralty, the Act 
480 prevents a resort to any concur- 
tent remedies against the United States 
a € Corporations on like causes of ac- 
‘on in the Court of Claims or in courts 
Of law.’ 
le” of the questions reserved by that 
<ision are already before the court. 
€ case of Federal Sugar Refining 
. V. United States is a suit that was 
enaent under the Tucker Act after the 
Piration of the period in which the 


claim might have been sued upon under 
the Suits in Admiralty Act. 

“The cases of U. S. S. B. M. Fleet 
Corporation v. Lustgarten, No. 676, and 
Johnson v. Fleet Corporation, No. 220 
involve the question of the liability of 
the Fleet Corporation under the Jones 
Act. 


Question of Commercial Importance 


“Tt is believed that the question direct- 
ly presented by this case is of greater 
commercial importance than the related 
questions involved in those cases, and 
that the public interest would be served 
by an early adjudication of this case. The 
Solicitor General is understood to be of 
the same opinion. 

“The considerations that are involved 
in the Federal Sugar Refining Company 
case, are more or less peculiar to suits 
directly against the United States, as the 
Circuit Court of Appeals mentioned in 
deciding that case (1929 A. M. C. 84). 

“In the Johnson and Lustgarten cases, 
the court has especially invited argument 
upon the following questions, in connec- 
tion with which we have indicated below 
their possible relation to this case: 

““(1) Is the United States Shipping 
Board Merchant Fleet Corporation, as 
an agency of the United States, immune 
from suit for the tortious acts of persons 
whom it has employed to carry on the 
operation of merchant vessels of the 
United States, and who have been select- 
ed by it with due care?’ 

“The answer to question (1) wauld 
have no application to the present case. 
Here it is alleged, and in effect admitted 
by the stipulation, that the petitioners’ 
loss resulted from specified wrongful acts 
of certain managerial officials of the 
Fleet Corporation itself. The acts com- 
plained of were personal to the corpora- 
tion, and there is no question, as there 
may be in the Lustgarten and Johnson 
cases, respecting the liability of the Fleet 
Corporation, as a public agent, for the 
torts of sub-agents appointed by it. 

“«(2) Are the remedies given against 
the United States Shipping Board Emer- 
gency Fleet Corporation by the Suits in 
Admiralty Act of March 9, 1920, exclu- 
sive of all other remedies, whether at 
law or in admiralty, for liabilities of the 
Fleet Corporation growing out of the op- 
eration of merchant vessels of the United 
States? 

“*(3) Is the two-year period of limita- 
tion prescribed in the Suits in Admiralty 
Act applicable to the present suit?’ 

“The decision of question (2) would 
have an important bearing on this case; 
but if the answer to question (1) shall 
be in the affirmative, or if the court find 
that the negligence complained of in 
those cases is not imputable to the Fleet 
Corporation, it may be doubted whether 
the court will decide either of the other 
questions. 

“Tf questions (2) and (3) should be 


BARS CONFISCATION COVERS 





Sup’t Conway Says Fire Companies Can- 
not Write This to Cover Autos 
Against Liquor Seizure 


Insurance Superintendent Albert Con- 
way has ruled against the proposed cov- 
ering of the confiscation hazard of auto- 
mobiles by fire insurance companies. Be- 
fore the ruling was issued late last week 
it was suggested that this risk be cover- 
ed for a rate of $3, pending the formula- 
tion of the proper form and rate by the 
National Automobile Underwriters’ Con- 
ference. Mr. Conway in his reply to 
application to issue this coverage says: 

“Insuring vendor against loss by con- 
fiscation or seizure of cars for violation 
of the Volstead Act is contrary to 
powers contained in the New York law. 
Such a coverage would be against public 
policy and cannot be recognized as a 
writing privilege in connection with auto- 
mobile insurance.” 


SALVAGE CLAIM *SETTLED 

The amount to be paid to the Russian 
ice-breaker “Krassin” for assistance last 
summer to the German  motorship 
“Monte Cervantes” of the Hamburg- 
South American Line, which had become 
necesary during a criuse to the Arctic, 
has been fixed at 600,000 marks by the 
arbitrators. The original demand of the 
Russians was 1,500,000 marks (one mark 
is twenty-four cents in U. S. currency). 





GRAIN TARIFF RENEWED 

The obligatory grain tariff for ship- 
ments from the Black Sea and the Dan- 
ube of the International Marine Union, 
which is also being observed by a num- 
ber of national marine unions, has been 
renewed for 1930 with a few small 
changes. 


TEXAS INLAND MARINE RULING 


The Board of Insurance Commissioners 
of Texas has relinquished such jurisdic- 
tion as it had over rates for inland ma- 
rine insurance and will require no filings 
of such rates. 








decided in those cases adversely to the 
Fleet Corporation, or (as seems most 
probable) should be answered only with 
respect to suits under the Jones Act, 
there is good reason to believe that the 
court would be petitioned later to decide 
the precise question involved here, either 
in this case or in one of the numerous 
cases of its kind now pending in the 
District Courts. 

“On the other hand, if question (2) 
should be decided in favor of the Fleet 
Corporation, and upon reasoning that 
would be conclusive of the present case, 
the largest class of suitors affected by 
that result would not have an opportu- 
nity to obtain a direct adjudication of 
the most practical question that this 
court reserved upon the ‘West Aleta’ de- 
cision. 

“The contention involved in question 
(3) is not among the defenses asserted 
in this case.” 











APPLETON & COX, Inc. 
8 South William Street, New York 





AUTOMOBILE INSURANCE 
United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $6,871,180.46 
Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $10,841,544.57 
Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,388,613.59 
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Supreme Court Hears 
Policy Limitation Suit 


COVER WAS WRITTEN IN MEXICO 





Litigation Involves Application of Texas 
Law Fixing 2 Years as Limit 
For Filing Suit 





In a case involving the application of 
a Texas statute, 


making invalid any 
stipulation, 


agreement or contract in 
which the time to sue thereon is limited 
to a shorter period than two years, to 
an insurance contract made in Mexico 
which by its terms limited the period for 
bringing suit to one year after loss, the 
Supreme Court of the United States has 
postponed consideration of a petition for 
a writ of certiorari until a hearing is 
held on the merits. 

The case is Home Insurance Co. et al. 
v. Dick et al. The appellant’s brief points 
out that the appellee entered into an 
Insurance contract with a Mexican in- 
surance company in 1921, whereby his 
tugboat was insured against loss by fire 
and other casualties. A few days later, 
the brief states, the Mexican insurance 
company entered into reinsurance agree- 
ments in Mexico with the appellants to 
cover this risk. The policy contained a 
provision, it is alleged, that no suit 
should be entered for collection of a 
claim under the policy unless filed with- 
in one year after the loss. 

According to the brief, the vessel is 
alleged to have been destroved by fire in 
July, 1921, and in October, 1923, the ap- 
pellee filed suit in a Texas district court 
against the Mexican insurance company. 
Service was had by publication and the 
appellant reinsurance companies were 
brought in by garnishment on the 
ground they were indebted to the Mex- 
ican company under the _ reinsurance 
agreement. 

To the answers of the garnishees, the 
appellee filed a general demurrer, one 
ground being that article 5545 of the Re- 
vised Civil Statutes of Texas of 1925 pro- 
hibited entering into a contract contain- 
ing a limitation of less than two years 
of the time within which suit might be 
brought, the brief continues. This de- 
murrer was sustained and upon appeal 
the judgment was successively affirmed 
by the Texas Court of Civil Appeals and 
the State Supreme Court. 

In the appellant’s brief it is contended 
that the provision in the policy limiting 
time within which suit might be brought 
was valid under the law of Mexico where 
the insurance contract was entered into, 
and to apply the Texas statute to this 
policy would deprive the appellants of 
property without due process of law and 
would impair the obligation of the con- 
tract. 

The appellees’ brief states that the ap- 
pellants were duly served by lawful proc- 
ess and defended the cause of action 
against them. Judgment was rendered 
against the appellants as garnishees, the 
brief adds, they being indebted to the 
Mexican company. This is due process 
of law, the brief argues. The state 
courts simply followed the public policy 
of the state as set forth in its statutes. 
Remedies on a contract made in a for- 
eign country are controlled by the pub- 
lic policy of the forum where the suit is 
brought, concludes the brief. » 





DUMONT BACK IN NEW YORK 

John R. Dumont, manager of the In- 
terstate Underwriters’ Board, returned to 
New York last week after nearly a 
month’s trip to the Pacific Coast. He 
visited some of the branch offices of the 
I. U. B. and explained the functions of 
the organization at various meetings and 
conferences with insurance men. 





HAIL RESULTS IN FRANCE 


Hail insurance in France has been bad 
this year and is almost approaching the 
disastrous figures of 1927. A material in- 
crease in premiums seems imminent. 
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CASUALTY AND SURETY 











Reliance Casualty Deal 
Ratified by Board 
Of Equitable C. & S. 





STOCKHOLDERS TO APPROVE 





Emil Hoen, Negotiator, Expected to 
Join Company; Merger to Bring 
Capitalization Up To $3,500,000 





Directors of the Equitable Casualty & 
Surety on Wednesday ratified the pur- 
chase of the Reliance Casualty of New- 
ark by Harold Spielberg, chairman of 
the board. The merger will be brought 
to the attention of stockholders of the 
company for approval at a special meet- 
ing in the near future. 

Under the present plan the Reliance 
Casualty will be liquidated as soon as 
the approval of the respective state in- 
surance departments has been secured 
and all its outstanding liabilities will be 
taken over by the Equitable Casualty & 
Surety which will reinsure the business 
of the Newark company and acquire its 
assets, consisting entirely of cash and 
state and municipal bonds. 

It is expected that Emil Hoen, who fig- 
ured last week as the negotiator for the 
sale, will join the Equitable Casualty in 
an official capacity. 

Another change is the promotion of 
Howard Osborn, superintendent of agen- 
cies, to be vice-president of the com- 
pany. He was elected at Wednesday’s 
meeting of the board. 

Effect of Reliance Casualty Deal 


The absorption of the Reliance Casual- 
ty by the Equitable Casualty will give 
the latter possession of the former’s De- 
cember 31. 1928, assets of about $1.500.000 
and capital and surplus of $1,131.191. Ar- 
rangements for the move are being car- 
ried out under the direction of John L. 
Mee, president of the Equitable Casual- 
ty, and its completion should give that 
comnanv a capital and surplus of over 
$3.500,000. 

The Reliance Casualty was organized 
under the laws of New Jersey in May, 
1926, and has so built un its business 
that its total income in 1928 amounted 
to about $800,000 while its reserve for 
reinsurance and losses is close to $300.- 
00. The company has a well-developed 
field force operating in seven states and 
the District of Columbia. 

The Equitable Casualtv & Surety now 
has assets—apart from those of the Re- 
liance Casualtv—of over $5.000.000 with 
an unpaid claim reserve of nearlv $2.- 
000.000 and a canital and surplus of over 
$2,000.000 as of Tune 30, 1929. The com- 
pany is continuing its program of ex- 
pansion and is now onerating in thirty- 
one states and the District of Colum- 
bia. Its business so far this vear has 
shown an increase of more than 50% 
over that of 1928 and its writines are 
now at the rate of about $7,700,000 per 
year. 





ACCIDENTS REDUCED IN LONDON 

During the first quarter of 1929 there 
were 22,416 street accidents in London, 
251 of which were fatal. This compares 
with 25.913 accidents with 293 deaths 
in the same period of the preceding year. 


Chicago Company Says 
It Is Not Insolvent 


TWO STATES IN CONTROVERSY 





Hearing On Injunction Petition Filed by 
Great American Cas.; Mountain States 


Life in Court on A. & H. Bid 








Receivership Bill Drafted 


A bill for a receivership of the 
Great American Casualty was 
drafted late this week by Attorney- 
General Carlstrom following the 
declaration by the Illinois insurance 
department that the company is in- 
solvent. 











While two state insurance depart- 
ments, Illinois and Colorado, are engaged 
in a controversy over its business the 
Great American Casualty of Chicago, al- 
leged to be insolvent by the Illinois De- 
partment of Trade and Commerce, has 
asked for a temporary injunction to re- 
strain Leo H. Lowe of the Illinois de- 
partment from filing liquidation proceed- 
ings against it. This bill was filed in the 
Sangamon County circuit court on Oc- 
tober 30 and a hearing is now being 
held at which Oscar E. Carlstrom. attor- 
ney general, is representing Director 
Lowe. 

The Great American Casualty, alleged 
to have a deficit of $189,667. was given 
thirty days to make it up, this period of 
grace expiring October 30. The Illinois 
Department based its claim of a defi- 
ciency on an examination of the com- 
pany as of August 31 


Part Played by Mountain States Life 


The company has made prolonged ef- 
forts to re-insure its business and retire 
from the underwriting field. After its 
stockholders had vetoed the re-insurance 
offer of the Prudential Casualty & Sure- 
ty of St. Louis which had been approved 
by the Tllinois department, the Mountain 
States Life of Colorado made an offer 
for the company’s health and accident 
business. 


Inasmuch as the Mountain States Life 
is not licensed to operate in Tllinois it 
was notified by the Illinois department 
that a special examination of its books 
by Illinois examiners would be necessarv 
hefore such license could be granted. 
This was demanded in spite of the fact 
that a convention examination of the 
company has been in progress by Colo- 
rado. California (where it has its ex- 
ecutive offices), Nebraska and Oregon. 

When the Colorado department learned 
of the refusal of the Illinois department 
ho recognize the convention examination 
it instructed the Mountain States Life 
not to admit the Illinois examiners and 
in retaliation decided that special exam- 
inations of Illinois companies would be 
necessary for admission of Illinois com- 
panies in that state. 


Three Other Suits to Be Filed 


Three other suits are expected to be 
filed within a few days, two mandamus 
petitions, one by the Mountain States 
Life to force the insurance department 

(Continued on Page 37) 
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W. A. Reid Encouraged 
Over P. G. Situation 


HIS LETTER TO F. & C. AGENTS 








Says Rates to Public and Company 
Profits Must Be Cut to Minimum; 
Explains Manual Changes 





W. A. Reid, vice-president of the Fi- 
delity & Casualty and a member of the 
governing committee of the plate glass 
department of the National Bureau of 
Casualty & Surety Underwriters, pre- 
sents an encouraging picture of the plate 
glass situation in this month’s issue of 
his company’s service bulletin. After 
reviewing and explaining the important 
changes made in the new plate glass 
manual which becomes effective on De- 
cember 1 Mr. Reid says: 

“A peaceful revolution has been in 
progress in plate glass insurance circles 
during the past two months, following 
several months of preliminary planning 
effort. The plate glass division of the 
National Bureau has been reorganized 
and appears to be functioning satisfac- 
torily. It is not intended to be an ar- 
bitrary ruler of our destinies, but a fo- 
cusing point for the co-operation of all 
companies and all agencies. 

Anxious to Get Field Opinion 

“A greater effort will be made to 
profit by the wisdom in the field and to 
get the consensus of opinion, rather than 
individual comments, from each locality 
regarding conditions that have to be met 
and the best way to meet them. An 
equal effort will be made to have field 
managers, as a group, informed through 
the Bureau of company problems that 
should be taken into consideration in 
connection with any recommendations 
for the elimination of local troubles. 
Meetings have already been held in De- 
troit and Chicago, where twenty or 
more home office plate glass executives 
met the local managers and general 
agents in those cities for general dis- 
cussions of plate glass needs and de- 
velopment. 

“At each meeting the local managers 
appointed their own committee for the 
study of zoning and survey problems, 
and to offer general advice and recom- 
mendations to be considered at future 
meetings of the managers and then 
passed on to the National Bureau where 
the opinion of a group of managers will 


receive the same consideration that the 
opinion of a group of company exect- 
tives would receive, eliminating many of 
the difficulties that attend the proper 
consideration of any individual opinion, 
or recommendations. 

“This peaceful revolution, it is hoped, 
will place the plate glass business ona 
new and better foundation, replacing the 
deteriorating underpinning of the last 
decade. Rates to the public and com- 
pany profits must be cut to the mini- 
mum, and in so going our experience 
must be watched carefully, and revision 
sheets for the manual must be expected 
from time to time, as experience re- 
quires, either upward or downward, to 
make our service sure. adequate, and 
popular, and at rates which non-co-oper- 
ating companies will find it impossible 
to cut with profit to themselves. The 
trend, either upward or downward. will 
be determined by the support which the 
companies receive from their ficld offices 
and agencies.” 





BACK WITH NAT’L SURETY 





H. J. Lofgren Made Assistant to Presi- 
dent St. John: Resigns Consoli- 
dated Indemnity Post 


H. J. Lofgren, comptroller of the Con- 
solidated Indemnity & Insurance Co. 
since May of this year, has resigned 
to rejoin the National Surety Co. He 
will act as assistant to President E. A 
St. John. 

Mr. Lofgren made his start in the 
business with William B. Joyce & Co, 
St. Paul, Minn., in 1907 as cashier in that 
office. Three years later he became trav- 
eling auditor for the National Surety 
covering the central west. Later he came 
to New York city to enter the account: 
ing division of the company and at 
vanced rapidly. He has a good reputa 
tion in the business. 





FEATURES NEW BUREAU 
The Fidelity & Casualty “Service Bul- 
letin” this month devotes three pages 
to the new Bureau of Contract Informa 
tion, sponsored by the surety division 0! 

the Associated General Contractors. 





ANNUAL MEETING NOV. 19 
The annual meeting of the Casualty 
Actuarial Society will be held on Tues 
day, November 19, at the Hote! Biltmor¢ 
New York. 
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Compensation Rates Up 
For Change In Missouri 


HELD HEARING ON TUESDAY 








National Council’s Proposed Schedule 
Provides For More Reductions Than 
Increases; Labor Chief’s Charge 








Expect Approval Soon 


Following the close of a confer- 
ence at Jefferson City on Tuesday 
which considered the new work- 
men’s compensation insurance rates 
Superintendent of Insurance 
Thompson said he will not formally 
pass upon the proposed schedule for 
about ten-days- 

If approved the new rates, cover- 
ing some eight hundred classifica- 
tions, would become effective on 
January 1. Elmer Donnell, manag- 
ing director of the Associated In- 
dustries of Missouri, said that with 
some minor changes the new sched- 
ule is satisfactory and that the in- 
creases proposed appear justified by 
the experience of insurance compa- 
nies in Missouri. 











Interest centered this week around the 
compensation hearing before Superinten- 
dent of Insurance Joseph B. Thompson 
of Missouri on the proposed schedule 
of rates received from the National 
Council on Compensation Insurance. Su- 
perintendent Thompson has been study- 
ing the compensation situation in Mis- 
souri for some time past and it is known 
that the council’s schedule provides for 
decidedly more reductions than increases. 
The changes are based on the experi- 
ences of the companies operating in the 
state during 1927, which was the first 
full year under the compensation act. 

The average reduction is 2.4 cents on 
the $100 pay roll and will save the em- 
ployers of Missouri approximately $200,- 
000 a year. There are more than 30,000 
companies employing labor affected by 
the compensation act. Some of the em- 
ployers under the revised schedule of 
rates will get stiff increases because of 
the special hazards in their industries. 

Statistics now available at the Mis- 
Sour! insurance department show that 
during 1928 the employers of Missouri 
paid a total of $7,457,309 for compensa- 
ton insurance and of this amount $6,- 
185,317 was paid to stock companies, 
$706,739 to mutuals and $667,162 to re- 
‘iprocal exchanges. The liability compa- 
mes paid the state in taxes for the sup- 
Port of the workmen’s compensation 
commission $149,148. Many large em- 
ployers of Missouri carry their own 
compensation insurance, having con- 
vinced the state commission of their abil- 
ty to meet all compensation claims that 
rd be presented by their employes. 
— the companies, these self-insurers 
: € ao nectes 26 pay toward the support 
1928 € commission and their taxes for 

ageregated $41,095. 

int ith compensation rates the center of 

est, the charge was made by Reuben 
an oot, President, Missouri State Fed- 
pr m of Labor, that the stock compa- 
aad cm failed to live up to the pledges 
jor efore the adoption of the state 
wag tion act. He declared that in- 
pr workmen have been forced to ac- 
entideg ements below what they are 
dae Ag or else bring civil suits to 

a 4 wages and medical exnenses, 
i — due them. Behind Mr. Wood’s 
lag was the idea that the compensa- 
reed conld be amended to provide 

ate fund. 

oe to Labor Head’s Charges 
ardson to these charges Evert Rich- 
wer Chairman of the Missouri Com- 

> ir pga said in part: 

gard to employes as a rule being 

Yendelled to seek the assistance of law- 
nen, oF Secure their legal rights when 
we advise that it is very nec- 
them to employ an attorney 


Tequested 
€ssary for 


GOODWIN’S LATEST PETITION 





Accuses Bay State Attorney General 
of Blocking State Fund Proposal; 
State Federation Fights It 
Frank A. Goodwin, chairman of the 
Boston Finance Association and former 
registrar of motor vehicles in Massachu- 
setts, is having difficulty in getting ac- 
tion on his referendum petition seeking 
legislation to substitute a state insurance 
fund for the present compulsory auto- 
mobile insurance law. This is his fourth 
state fund bill and he charged this week 
that Attorney General Warner had de- 
liberately delayed action on his petition 
“so that the insurance people would have 
time to act” and block the petition from 

reaching the legislature. 

The latest development is that two 
petitions designed to block Goodwin’s 
initiative petition have been reserved for 
the consideration of the full bench in 
December by mutual consent of counsel. 
These petitions were filed by the Insur- 
ance Federation of Massachusetts; one 
was for a writ of certiorari in which the 
attorney general is named as respondent 
and the other seeks a writ of mandamus 
to restrain the secretary of state from 
providing blanks for use of signers of 
Goodwin’s petition, from printing at the 
top of such blanks a description of the 
proposed measure, from transmitting the 
petition to the legislature, and from sub- 
mitting the measure to the people at the 
next state election. 

Counsel for the Insurance Federation 
also agreed this week that proponents of 
Goodwin’s initiative petition can go 
ahead and attempt to secure the 20,000 
names necessary in order to have it 
placed on the ballot. In other words, 
the effort will not be made to restrain 
the secretary of state from providing 
blanks for the use of signers. 








in cases that are appealed from the com- 
mission to the courts, and in some cases 
before the commission, and in a very 
large majority of cases they need not 
employ an attorney. 

“Tt is the policy of the commission not 
to approve a settlement unless it is in 
accordance with the act. 

“The first part of this year the com- 
mission was about six to eight months 
behind with their hearings due to the 
shortage of help but the legislature gave 
us help and we are now settling claims 
filed up to and including October 16, 
1929, to be heard the week of November 
25, 1929. By the first of January, 1930, 
we expect to be in a position to hear a 
claim within three weeks after it is filed. 

“It is my opinion some few of the 
insurance companies took advantage of 
this situation and contested cases which 
should not have been contested. In some 
cases after they have been appealed to 
the circuit court from our decisions they 
have offered a settlement for less than 
our award; also they have appealed from 
the commission to the circuit court and 
refused to perfect the appeal and as the 
court cannot pass on the case until the 
appeal is perfected, the case merely 
hangs there as it is then out of our 
jurisdiction.” 





JOINS BANKERS INDEMNITY 





R. Earl Mathews of Cleveland Made 
Vice-President in Charge of Fidelity 
and Surety; 25 Years in Business 


R. Earl Mathews, formerly vice-presi- 
dent of Brooks-Stafford Co. of Cleve- 
land, general agents for the Hartford 
Accident, has been elected vice-president 
of the Bankers Indemnity of Newark in 
charge of its fidelity and surety depart- 
ment, succeeding George Donnan 
who resigned recently to join the Con- 
solidated Indemnity. 

Mr. Mathews has been in the business 
for about twenty-five years and in the 
early days represented the American 
Bonding as city and state manager. He 
was also a home office representative of 
the Maryland Casualty at one time. 


One Way To Solve The 
Man Power Problem 


STANDARD - ACCIDENT’S 





PLAN 





Local Display Ads for Students Brought 
138 Replies; 31 Selected to Attend 
Training School 





Confronted with the problem that it 
has always been and always will be a 
difficult task to find the right men for 
the right job, the Standard Accident has 
now completed the personnel of its 
fourth annual students’ training class 
after having interviewed 138 young men 
and picked thirty-one of them for class- 
room instruction. After months of in- 
tensive training they will be given prac- 
tical instruction in the field. 

The methods used by the company in 
its search for man power are interest- 
ing. First of all, Charles L- Platts, spe- 
cial executive representative. sent letters 
to all company branch offices asking 
them to keep eyes open for promising 
young men. Display advertisements ap- 
peared in local papers and magazines 
appealing to fathers who had purpose- 
ful young sons. A modern classroom 
was fitted up on the seventh floor of 
the Standard’s home office building with 
desks, books and blackboards. To in- 
struct the new class Hal White, con- 
nected with the Cincinnati branch office, 
was’ selected and he spent two months 
drawing plans and working with depart- 
mental heads of the home office for full 
co-operation. 

The qualifications were high—the stu- 
dents should not be younger than 21 and 
preferably two or three years older, a 
college education was desirable, not es- 
sential—should not be married or have 
intentions of being married for some 
years to come—they should have no ob- 
jections to being situated in any part of 
the country that Standard designated— 
they should be healthy without any ab- 
normal defects in their physical makeup 
—they should show evidence of being 
alert, of being equipped with abundant 
quantities of enthusiasm and they had to 
be investigated as to respect of charac- 
ter and reputation in as many directions 
as possible including Retail Credit report. 
They had to submit their photographs. 

The company feels that its growth de- 
mands enthusiasm and thoroughness in 
finding talented young men and in train- 
ing them for future executive positions. 








DENIED REVIEW IN COURT CASE 


The Hoosier Casualty of Indiana has 
failed to gain a review by the United 
States Supreme Court in its controversy 
with the commissioner of internal rev- 
enue over a tax of $35,426 assessed for 
1921. The controversy arose when the 
Hoosier Casualty, a stock insurance com- 
pany, was organized to take over the 
business of a mutual insurance company 
of the same name and the United Auto 
Insurance Association, a reciprocal as- 
sociation. 

Among the assets of the old Hoosier 
Casualty turned over to the new Hoosier 
company was $105.959 in securities. The 
commissioner of internal revenue con- 
tended this money was part of the gross 
income of the new company and levied 
the tax on it. The company contended 
the money was part of a contract of sale 
and purchase and therefore exempt from 
taxation. 





REAPPOINTED TO COMMITTEE 


Governor Roosevelt has reappointed as 
members of the advisory committee of 
the State Insurance Fund for workmen’s 
compensation insurance Paul E. Fitz- 
patrick of Buffalo, Saul Singer of New 
York City and John E. Connolly of New 
York City. . 

The committee is an advisory one act- 
ing with the state industrial commission- 
er, but only insofar as the affairs of the 
state insurance fund are concerned, its 
functions being similar to a board of di- 
rectors of a corporation. 


ELECTED MAYOR OF SUMMIT, N. J. 





E. B. Twombly, Insuranshares Corp., 
Chairman, Ran 700 Votes Ahead of 
Col. G. U. Pope, N. Y. Surety Agent 
Edward B. Twombly, chairman of the 
board of the Insuranshares Corporation 
and chairman of its executive committee, 
was elected mayor of Summit, N. J., on 
Election Day running on the Republican 
ticket. His Democratic opponent was 
Col. George Upshur Pope, prominent 
surety agent in New York city, who was 
700 votes. behind Mr. Twombly when the 

final returns were in. 

Mr. Twombly has been active in guid- 
ing the affairs of Summit for some few 
years, having been president of its com- 
mon council. Besides his Insuranshares 
Corp. affiliation he is a director of the 
Preferred Accident and the Protective 
Indemnity, its new running mate. 

Another insurance man figuring in the 
Summit elections was Allan Hay, special 
agent of the Royal Insurance Co., who 
was reelected councilman at large. 





COMPULSORY INSURANCE DEBATE 

E. J. Schofield, vice-president, Stand- 
ard Accident, observes in his “Stand- 
ard Cog” broadcast this month that “at 
last business is deeply interested in cas- 
ualty insurance.” He refers to an item 
in a Cincinnati paper which relates that 
the Cincinnati chapter of the American 
Institute of Banking will hold a debate 
with the Huntington, West Virginia, 
chapter of that same institute on the 
question: Is a compulsory liability in- 
surance law demanding $5,000 coverage 
for auto owners a good idea? 





Insolvency Denied 
(Continued from Page 36) 


to grant it a license to operate in this 
state, and the other by the Great Am- 
erican Casualty to force the Illinois de- 
partment to recognize a_ reinsurance 
agreement made with the New Century 
Casualty of Chicago which company had 
agreed to take over the Great Ameri- 
can’s plate glass and burglary business, 
about 10% of the total insurance out- 
standing. 

The remainder of the company’s busi- 
ness is health and accident insurance. 
The Mountain States Life has made its 
stock exchange offer for the health and 
accident business only while the Pru- 
dential C. & S., whose offer had been 
approved by the Illinois department, is 
not licensed to write health and accident 
insurance in Illinois. 

The Prudential C. & S. offered to ex- 
change one share of its stock for each 
two shares of the Great American Cas- 
ualty stock. This offer was defeated by 
the Great American stockholders when 
attorneys told them that the Prudential 
stock at the most is worth only $14 a 
share while the Great American stock is 
worth $21 a share, imnlving an exchange 
of a $14 equity for a $42 eauity. 

The Mountain States Life. which has 
Lsen active in absorbing several small 
comnanies during the recent months, of- 
fered to exchange six shares of its stock 
for each share of the Great American 
stock for its health and accident husi- 
ness alone. This stock has been valued 
bv attornevs for the companv at from 
$2.50 to $3 a share. The offer of the 
Mountain States Life is to be voted on 
by Great Americar stockholders at a 
special meeting on November 25. 

Attornevs for the Great American 
Casualty charge that several strong com- 
panies during the past several months 
have made offers for its business. in- 
cluding one comnany in Philadelphia. 
These offers failed to find favor in the 
Tilinois department. 

In fact. the petition for injunction 
charges discrimination and intention on 
the part of the State Denartment to im- 
pair the Great American’s assets and to 
cause its business to be re-insured in the 
Prudential Casualty & Surety. The ne- 
tition also alleges that the examination 
as of August 31 is incorrect. 
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Virginia Insurance Man 
New Lt.-Gov. of State 


JAMES H. PRICE, ADJUSTER 
Has Long Been With Ocean Accident; 
Known as Father of State Com- 


pensation Act 


James H. Price, Richmond attorney, 
was elected lieutenant-governor of Vir- 
ginia this week. Known as the father of 
Virginia's workmen’s compensation act 
Mr. Price has long been connected with 
the Ocean Accident & Guarantee in 
Richmond as an adjustor. He has been 
a member of the state house of delegates 
since 1916, was patron of the compen- 
sation bill passed by legislature in 1918, 
and has since figured prominently in leg- 
islation providing for amendments to the 
original act. 

As the Democratic choice for licuten- 
ant-governor Mr. Price succeeds Junius 
F. West, insurance man of Suffolk, Va., 
who is now rounding out his second term 
of four years in office. In addition to 
receiving support of the regular Demo- 
cratic organization he was favored by a 
large number of voters known as Hoo- 
ver-crats, who though supporting Dr. W. 
M. Brown, coalition candidate for gover- 
nor, preferred to give their strength to 
Mr. Price’ rather than to the regular 
coalition candidate for lieutenant-gover- 
nor. 

Another man prominently identified 
with insurance succeeds himself in the 
office of attorney general of Virginia. 
He is Colonel Tohn R. Saunders of Sa- 
luda who has a local agency there al- 
though not actively identified with its 
operation since chosen the legal head of 
the state nearly twelve years ago. Col- 
onel Saunders was victor over Charles C. 
Berkeley, coalition candidate of Newport 
News. 





CHICKEN THEFT INSURANCE 


Poultrymen’s Mutual Being Organized 
at Zeeland, Mich.; Risk Is Less 
Than Generally Believed 
The Poultrymen’s Mutual Protective 
Association is being organized in Zee- 
land, Mich. Its purpose is to protect its 
members against losses due to chicken 
thieves. Plans are now under way to 
canvass the whole state for business, as 
most of the territory near the home of- 
fice has already been written. The pres- 
ident of the association is Robert Pool; 

secretary, A. VanKoevering. 

Insurance department officials see no 
reason why the new carrier should not 
operate on a sound basis as the risk is 
not as great as that assumed by most 
casualty carriers. Chicken thefts, while 
worrisome to the poultry industry and 
occasionally rather disastrous to some 
growers, do not actually run up any great 
volume annually, it is believed. Farm- 
ers insuring with the mutual must keep 
their coops locked nights and must also 
screen them. 





FRANKLIN SURETY PARTY 

Everybody had a good time at the 
Halloween party of the Franklin Surety 
list week, given by the emploves to the 
department heads and officials of the 
company. There were about 100 present 
and the affair was held on the third 
floor of the 123 William: street,, New 
York, building. The occasion was an 
informal one and the spirit shown is 
indicative of the pleasant atmosphere 
of the organization. 





California Branch Of Nat’l Bureau 
Handling Nevada, Utah and Idaho 


The National Bureau of Casualtv & 
Surety Underwriters has relinquished the 
direct handling of rating matters in Nev- 
ada. Utah and Idaho in favor of its 
California branch bureau, which will now 
handle all rating matters in these states 
unon the same basis that it handles such 
matters in California. This will annly to 
automobile risks as well as to workmen’s 
compensation risks. 


E. J. DONEGAN FETED 


Tendered Good Will Dinner by Metro- 
politan Casualty on Eve of His 
Departure For New Post 
Edmund J. Donegan, newly elected ex- 
ecutive vice-president of the General 
Surety, was tendered a good will dinner 
last week by his former associates in the 
Metropolitan Casualty at the Robert 
Treat Hotel, Newark. Nearly one hun- 
dred guests, representing the official per- 
sonnel of the Metropolitan, Commercial 
Casualty and Firemen’s of Newark, the 
parent company, turned out to pay their 

tribute to him. 

The speakers were J. Scofield Rowe, 
president of the Metropolitan; Neal Bas- 
sett, head of the Firemen’s group; Earl 
R. Hunt, vice-president of the Metropol- 
itan, and Howe S. Landers, joint mana- 
ger of the Indianapolis branch of the 
company. President Rowe’s tribute to 
the guest of honor centered around both 
his business ability and his genial per- 
sonality. He said in part: “Great as are 
Ed Donegan’s technical abilities, the loss 
of these gives us less concern than the 
departure from our midst of one of the 
most congenial men I have ever known.” 

Mr. Donegan was presented with a 
sterling silver combination coffee and tea 
service of seven pieces. 





VA. RATES EXTENDED 90 DAYS 


State Commission Still Studying Casu- 
alty and Surety Schedules; Expect 
Decision Early in Year 
Further extension for ninety days of 
existing rates filed by guaranty, indem- 
nity, fidelity and surety companies as 
well as by companies writing workmen’s 
compensation has been ordered by the 
Virginia state corporation commission. 
The new extension covers the period 
from October 31, 1929, to January 31, 
1930. These rates have been extended 
from time to time for temporary appli- 
cation pending decision by the commis- 
sion as to whether the prevailing rates 
in these lines are fair and reasonable. 
Investigation of the rates and sched- 
ules was concluded early last summer. 
Since then the commission has had the 
matter under advisement. No decision 
will be given until the body has first 
rendered an opinion in the fire rate 
case. This is expected to be handed 

down at an early date. 





CHARGES BREACH OF CONTRACT 

The Underwriter Printing & Publish- 
ing Co. of New York has been sued in 
the municipal court in New York City by 
A. Irving Brewster, formerly an editor 
with the company, for alleged breach of 
contract. 

Mr. Brewster was the editor of “The 
Insurance Almanac” for about six years. 


H. D. COX JOINS NAT’L SURETY 


Harold D. Cox, formerly connected 
with the Iowa insurance department, has 
joined the credit insurance department 
of the National Surety in Chicago. 


SEEKING TAXICAB BUSINESS 


Activity in This Field Desired by Sev- 
eral Stock Companies; Confer With 
N. Y. Insurance Department 


Several stock companies which orig- 
inally rejected the writing of taxicab 
business are now seeking a volume in 
this line. This matter was up for dis- 
cussion at a recent conference in the 
New York insurance department, con- 
ducted by Francis Ward, second deputy 
insurance superintendent. Among those 
participating were representatives of the 
Capital City Surety, the Consolidated In- 
demnity & Insurance Co., the Concord 
Casualty & Surety, and the Greater City 
Surety & Indemnity. 

Some time ago, due to competition of 
the mutual companies for this business, 
the New York Department fixed certain 
quotas so that a company could write 
only a certain amount of this insurance. 
The mutual companies are said to have 
paid dividends last year and to have 
prospered on this business. 





CONSIDERING NEW AUTO LAW 


Virginia Commission May Recommend 
Financial Responsibility Plan Fol- 
lowing After N. Y. and N. J. 

No intimation has yet been given by 
the Virginia legislative commission 
charged with the task of determining 
whether the state should adopt a com- 
pulsory automobile liability law, although 
the time is drawing near for publication 

and distribution of its report. 

One of the proposals made at the ini- 
tial hearing called for adoption of a com- 
pulsory plan whereby payments would 
be made along the line of those made 
under the Virginia’ workmen’s compen- 
sation act. 

It is reported that the commission may 
recommend adoption of a financial re- 
sponsibility law modeled after those now 
in effect in New York and New Jersey. 
Senator Worth Smith of Louisa, author 
of the resolution calling for investigation 


of the subject, is chairman of the com- 
mission. 





CAPITAL INCREASE APPROVED 


Stockholders of the Southern Surety 
of New York have approved the recom- 
mendation of the directors that the cap- 
ital stock be increased from 250,000 
shares of $10 par to 300,000 shares of the 
same par. 

This step will provide the Southern 
Surety with a capital of $3,000,000 which 
will be more in keeping with the growth 
of its business. The premium writings 
for the first nine months of this year 
total $9,000,000 net. 





N. Y. AUTO ASS’N ELECTIONS 

At the recent convention of the New 
York State Automobile Association 
Owen B. Augsburger, president Guard- 
ian Casualty, was clected first vice-presi- 
dent of the organization: Warner Bates 
of Albany, secretary, and F. P. Stanley, 
vice-president, Glens Falls Indemnity 
a director. 
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Zacher’s Election 
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advice in commercial ventures, streamed 
through the executive’s office from 1 p, 
m. Thursday until 5 p. m. 

“President Zacher’s profound knowl 
edge of financial affairs that concern the 
Travelers has been accumulated in part 
by repeated trips to all parts of the 
country, research trips made to study 
and analyze the soundness of mortgages 
held by the company on farm lands in 
the West, or of the bonds of states and 
municipalities. He is almost equally well 
informed regarding Canadian cities and 
provinces. 

“While on his way to his present rep- 
utation in the financial world, Mr. Zach- 
er was powerful in. his efforts to have 
the Travelers Indemnity Co. created in 
1907 and the Travelers Fire Insurance 
Co. in 1924. With the creation of these 
companies it was he who took charge 
of their admission in various states. Not 
only was he prominent among those urg- 
ing the organization of the fire insur- 
ance company, but when it was chartered 
he had much to do with the selection of 
its personnel. 

“On the personnel side, the new exe- 
cutive of the Travelers companies is 
known as dignified but unassuming, ap- 
proachable by his business associates and 
office employes, pleasant to talk to and 
willing to aid in solving problems of 
others which are personal but which are 
based on affairs with which he is fa- 
miliar. 

“Married to Miss Marie McLean of 
Hartford September 29, 1909, he is the 
father of two children, Edmund Zacher, 
2nd, who is a member of the class of 
1932 at Harvard University, and a daugh- 
ter, Miss Bettie Zacher, a pupil at the 
Oxford School. He is a member of the 
Hartford Club, the Hartford Golf Club, 
the Twentieth Century Club, the Hart- 
ford Canoe Club, the Stand-by Club and 
of the Wadsworth Atheneum. He is also 
a warden at St. John’s Church and an 
aetive member of the building and expan- 
sion committee of this church.” 


F. W. Lafrentz Chief Figure at 
Dedication of Dormitory Bearing 


His Name at Tenn. University. 
F. W. Lafrentz, chairman of the board 
of the American Surety, was the chief 
figure in the dedication last Sunday of 
the Lafrentz-Poole dormitory at Lincoln 
Memorial University, Cumberland Gap, 
Tenn. The event was a noteworthy one 
in that the governors of Tennessce and 
Kentucky and others high in official life 
and educational circles participated i 
the ceremony. 2 
The dormitory is named for the moth 
ers of Mr. and Mrs. Lafrentz and is 10 
accommodate girls of the university. Mr. 
Lafrentz raised the funds by the writing, 
publication and distribution of a volume 
of verse entitled, “Cowboy Stuff,” m 
which he records the impressions he re 
ceived in his early life on the Wester 
frontier. The first edition of this work 
consisting of only ten copies and includ- 
ing original etchings, sold at $5,000 @ 
copy, and the second edition brought 
$1,000 for each of the first ten copies: 








NEW POST FOR E. J. CORRIGAN ; 

The Century Indemnity has appointe' 
E. J. Corrigan as its special agent I, the 
Philadelphia branch office. Mr. Corrigat 
began his career with the Travelers ™ 
1912 as a member of the underwriting de- 
partment. In 1919 he was appointe 
counterman and was assigned to the Chi- 
cago branch office. He was transferte 
to the Hartford branch office in 1921, ae 
in November of the following yeat W® 
sent to the Reading, Pa., branch om 
In September, 1926, he was appointe’ 
special agent for that territory. 


When you feel low some morning, 
out a prospect that is several blocks ne 
your office and walk briskly over t0 ro 
him. You will find things looking brig ks 
er after you have walked a tew Leo 
and, once started, the balance of the ) 
will be easy.—From “Centraliz: 
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To Hear Insurance Speeches? 
By HENRY SWIFT IVES, 


Special Counsel, Association of 


Henry Swift Ives, special counsel, As- 
sociation of Casualty & Surety Execu- 
tives, has been in demand for years as a 
speaker before trade associations and con- 
ventions in lines other than insurance. In- 
variably his talk gets across. It is his 
aim to popularize the institution of insur- 
ance without saying much about it direct- 
ly. He does this skillfully by talking about 
the “other fellow’s business” and show- 
ing in an incidental way its relationship 
to insurance. 

The Eastern Underwriter recently asked @ 
Mr. Ives this question: “Does the pub- 
lic want to hear insurance speeches?” And 
here is his reply: 

The answer depends upon what is 
meant by the term “the public,” and also 
upon the definition of “insurance speech- 
es.” If “the public’ means the unsegre- 
gated and unscrambled mass of humanity 
considered as an entity, and if “insurance 
speeches” mean discussions of insurance 
technique and general sales propaganda, 
then my answer is “No.” 

People generally—that is, the “mine- 
run” of humans—are little concerned in 
the others fellow’s business methods and 
usages. If the toothpick manufacturers 
should in convention assemble it is un- 
likely that they would want to hear an 
orator representing the manufacturers of 
underwear tell how that more or less 
necessary article of apparel is fashioned 
and sold. They might, however, be as- 

sumed to be interested in a speech de- 
tailing a new device for slivering logs 
into toothpicks, but even as to that their 
interest might be somewhat academic. 

In the same way the insurance frater- 
nity would hardly get a thrill out of 
hearing a speech devoted to the operat- 
ing and selling methods of a laundry, ci- 
gar store or brick plant, and it is equal- 
ly true that laundry owners, cigar store 
Proprietors and brick plant managers do 
not care to hear about the intimate de- 
tails of the insurance business. As a 
general rule, I think it can be safely af- 
firmed that “the public” is little interest- 
ed in speeches having to do with the 
Processes and permutations of any sin- 
gle business group, and the only inter- 
est which such speeches have is to be 
found among the members of the com- 
paratively small group directly con- 
cerned, There are, of course, exceptions 
to this rather vague generality, especial- 
ly in such fields as radio, aviation and 
other similar enterprises which appeal 
alike to the imagination and to the awe 
of the supernatural with which nearly 
every man is to some extent endowed. 

Don’t “Talk Shop” 


I am sure, however, that insurance 
speeches can be made to appeal to many 
usiness and economic groups of “the 
public, if the speechmaker will for that 
Purpose forget for the time being that 
he is in the insurance business. Talk- 
ing about insurance from the “I am very 
glad to be with you” introduction to the 
fustomarily eloquent peroration seldom 
raed a second invitation. For years 
€ public has had a well developed nui- 


—— 





Casualty & Surety Executives 


sance complex as to the insurance busi- 
ness and the insurance agent, and it is 
very difficult to overcome this happily 
waning tradition if the insurance speech- 
maker insists on talking “shop” contin- 
uously at every opportunity. Even now 
every one who has had anything to do 
with arranging for insurance represen- 





HENRY SWIFT IVES 


tation on convention programs and the 
like is well aware of the fact that those 
who make up these programs only too 
often are suspicious of the motives be- 
hind the request, fear that the insurance 
speechmaker is going to try to sell the 
audience something and are inclined to 
the belief that he will prove a statistical 
bore. 

Fortunately, however, the institution of 
insurance is of such a character that it 
may be popularized without saying much 
about it directly or by discussions of the 
details of its operation. In this respect 
it has a distinct advantage over most 
other business enterprises, although it has 
been slow to take advantage of this op- 
portunity. Insurance is, indeed, so inti- 
mately a part of the warp and woof of 
all business—more so than any other 
business—that the insurance speechmak- 
er easily can talk about the other fel- 
low’s business, showing, to be sure, in 
an incidental way its relationship to in- 
surance. 

The Ideal Insurance Speech 

There are very few people who do not 
have some interest in the maintenance 
of social, economic and political stability. 
All trade and commercial associations— 
in fact, nearly all buyers of any kind 
of insurance—are concerned with the 
things which affect their particular en- 
terprise. It is, therefore, not so very 
difficult to interest members of such spe- 
cial groups or classes—mostly insurance 
patrons—in the broader economic aspects 


of the institution of insurance by show- 
ing them how they are to a degree de- 
pendent upon it, and also how insurance 
to a similar degree is dependent upon 


their continuing prosperity. People will 
listen to speeches in which they note an 
interest to their own affairs or in which 
they see develoned an economic relation- 
ship between their business and insur- 
ance of which they hitherto had not been 
aware or to which they had given little 
thought. 

If the insurance speechmaker can show 
laundry owners, cigar store proprietors 
and brick plant managers that the insti- 
tution of insurance is interested in them 
he will find an appreciative audience. 
But he must not dwell too particularly 
on the details of the insurance business, 
must avoid talking “shop” and make his 
appeal on the ground that this great in- 
stitution he represents in a broad way 
is the main prop. in the modern economic 
structure and that every business is in a 
very real way a dependent of insurance. 
And he cannot distinguish too closely be- 
tween forms and types of insurance, be- 
cause his hearers seldom so distinguish, 
but must base his appeal on its funda- 
mental importance as an institution in 
the social, economic and even political 
life of the world. 

An insurance speech of that general 
character often will be listened to by 
outsiders, and there is a great field open 
for thus carrying the real message of 
the institution of insurance to the think- 
ing people of America. 





CONTINENTAL CASUALTY GAINS 





10% Greater Than Last Year; Affiliated 
Companies Also Show Progress; 
National Casualty Jumps 110% 

The increase in net premiums of the 
Continental Casualty for the first nine 
months of this year compared with the 
same period in 1928 has been reported 
as 10%. Special interest attaches to the 
distribution of this increase since some 
lines are more desirable than others. In 
that period the increase of accident and 
health premiums was 11%, of fidelity and 
surety premiums 15%, and of liability, 
plate glass and burglary premiums 12%. 
Workmen’s compensation premiums de- 

creased 3%. 

The Continental Casualty is the largest 
stockholder of the Continental Assur- 
ance, its life running mate, which re- 
ports new life insurance written during 
the month of September in excess of 
$5,000,000, and a total amount of non- 
participating insurance in force in excess 
of $128,000,000. 

For the nine months ending Septem- 
ber 30th, the casualty and surety premi- 
ums of the National Casualty, which is 
under the management of the Continen- 
tal Casualty, show an increase over the 
first nine months of last year of 110%. 





INDIANA APPOINTMENT 

Wells & O’Keefe of Indianapolis has 
been appointed state manager for the 
Equitable Casualty & Surety. This 
agency has built up an extensive casu- 
alty and surety business throughout the 
state, having an office in Fort Wayne 
as well as Indianapolis. 





LICENSED IN OREGON 
The Standard Surety & Casualty has 
been licensed in Oregon, making thirty- 
nine states in which the company is en- 
tered. 


BOSTON, MASS. 
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RECIPROCAL ARGUMENT 





Heard This Week in Indianapolis; Auto- 
mobile Underwriters, Inc., Petition 
Is Filed 

The reciprocal insurance injunction 
case arising from a recent order issued 
by Clarence C. Wysong, insurance com- 
missioner, to Indianapolis reciprocal as- 
sociations was argued recently before 
Marion County Superior Judge Lynn D. 
Hay on a change of venue. 

Judge Hay was selected by agreement 
of counsel. He heard the case in the 
superior court of Judge James M. Leath- 
ers, who was originally to preside at 
the hearing. 

The case involves an injunction peti- 
uon to prevent the enforcement of Mr. 
Wysong’s order. The order was based 
upon an opinion submitted by Attorney 
General James M. Ogden, in which it 
was held that the insertion of a provi- 
sion in policies issued by the reciprocal 
associations that such policies were non- 
assessable, is in conflict with the laws 
of Indiana. 

The petition was heard by Judge Hay 
and was filed by the Automobile Under- 
writers, Inc., attorneys in fact for the 
State Automobile Association. 








i ee FALVEY, President 





MASSACHUSETTS BONDING AND INSURANCE COMPANY 


Surplus to Policyholders Dec. 31, 1928. 


$10,546,801 .00 
Transacts Business throughout the United States writing 


Fidelity and Surety Bonds, Liability, Property Damage, 
Automobile, Personal Accident, Health, Burglary, Rob- 
bery and Plate Glass Insurance. 
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By James W. Henry of Pittsburgh 


Prominent Aetna Life General Agent Gives Birdseye View of the Busi- 
ness Before Students of Pittsburgh Insurance Club; For Con- 
solidation of Rate-Making Bodies 


James W. Henry, general agent of the 
Life & Affiliated Companies at 
Pittsburgh, and who is known for his 


Aetna 


fine grasp of the casualty and surety bus- 
iness, handled a man-sized job capably 
a few weeks ago when he delivered be- 
fore the opening lecture meeting of the 
Insurance Club of Pittsburgh a talk on 
all phases of the business including such 
topics: as state supervision, rate-making 
bureaus, acquisition cost, insurance or- 
ganizations, suretyship and education. 

Mr. Henry is of the opinion that there 
are too many rate-making bodies; he 
feels that the companies could well con- 
solidate most of these activities into one 
central rate-making body. He sees an 
effort now being made along 
He said further: 


earnest 
these lines. 
Urges Support of Sound Rate-Making 


“Fundamentally, the theory of rate- 
making by a bureau is sound in that it 
gives a composite picture of the entire 
experience of the companies throughout 
the United States for determination as 
to the actual premium carrying cost for 
any particular hazard, and I think we 
should all support and assist in the con- 
tinuation of this principle of a sound 
rate-making body for the insurance busi- 
ness, so that the insuring public and 
the companies may have an equitable 
and fair rate for insurance.” 

Speaking about state supervision, Mr. 
Henry said that in practically every state 
in the union the very highest type of 
executive was occupying the “supremely 
important position of insurance commis- 
His slant on acquisition cost 
rules was that although violations are 
heard of, the adoption of the rules has 
tended to stabilize the acquisition cost 
in the field. 


sioner. 


Modern Structure of Insurance 

The speaker gave his audience a broad 
viewpoint on the modern structure of 
insurance when he said that while pay- 
ment of losses still remains the primary 
funciion of the company, linked with it 
is the principle of service which covers 
many phases of work not commonly 
credited to insurance. Enlarging upon 
this point, he said: 

“Insurance today is not content with 
the settlement of claims; its idea is to 
prevent the claim from arising, wherever 
possible, instead of paying for it after it 
has occurred. The rapid growth of cas- 
ualty insurance is, of course, attributable 
to the development of machinery in the 
manufacturing industries, bringing in its 
wake vast increases in plant and factory 
accidents; the use of the automobile and 
immense building operations have neces- 
sitated various new lines of frotection 
and financing. Insurance joined this 
march of progress and instituted a corps 
of safety engineers to visit the factories, 
mills, plants, etc., to devise ways and 
means for the protection of the worker. 

“Medical service, provided under work- 
men’s compensation policies, has pro- 
gressed to the point where clinics and 
reclamation hospitals have been estab- 
lished where some very wonderful work 
is being done to place an injured man 
in a position where he may continue to 
be self-supporting and an active mem- 
ber of the industrial world, instead of 


simply the recipient of compensation 
benefits during the period he is entitled 
to receive them. In many plants hos- 
pitals and first aid units are now opera- 
tive. Why? Because the insurance com- 
panies demonstrated it was an economic 
investment to take every possible care 
of an injured employe after an accident 
has occurred. This is also reflected in 
the rate at which the insurance is pur- 
chased. 


“Safeguards for machinery in many 
cases are the outgrowth of this service. 
tmployers are made acquainted with 
safety devices and appliances which are 
available for the protection of their 
workers and recommendations are made 
by the safety engineers which, if com- 
plied with, will lessen the accident fre- 
quency and perhaps lower the premium 
cost as well. In some instances plants 
are rearranged to lessen the operating 
hazard.” 


Growth of Suretyship 


While Mr. Henry sees an amazing 
growth in the surety field and quoted 
Dr. S. S. Huebner as saying that the 
total premium income in this line in 1928 
was $98,000,000 as compared with $49,- 
400,000 in 1919, he pointed out that the 
proportion of fidelity and surety business 
has remained practically the same, in 
that of the ninety-eight millions of in- 
come last year thirty-seven millions were 
fidelity premiums and sixty-one millions 
surety premiums. 

In closing, Mr. Henry spoke of the 
necessity of keeping abreast with the 





swift progress of the business which, he 
said, could only be done by the proper 
background, education and knowledge of 
the business. He stressed: 

“It is not necessary to be expert in 
all of the lines of casualty insurance 
available; it is necessary, however, to 
know what lines of insurance are avail- 
able; what conditions require certain 
types of insurance; what lines of insur- 
ance are necessary and applicable to 
certain kinds of business; what the man- 
ufacturer needs; what the contractor 
needs; what the bank needs; what the 
merchant needs; what the ordinary busi- 
ness or professional man needs.” 





NOVEL COMPENSATION CASE 


N. J. Courts Asked to Decide Whether 
Victim Comes Under Interstate or 
Intrastate Commerce 

A unique case has come to light in 
the suit of Mrs. Elizabeth Orth for com- 
pensation for the death of her husband 
which has been denied by Compensation 
Commissioner Charles F. Corbin of New 
Jersey. 

The suit which was brought up in the 
Hudson county court before Judge 
Thomas H. Brown involves the question 
of whether Mathias Orth, who was em- 
ployed as a carpenter by the New York 
Central Railroad, was engaged in inter- 
state or intrastate commerce at the time 
of his death on July 31, 1929. 

It is contended by the counsel for Mrs. 
Orth that her husband was working with 
a crew of.men repairing a pier at Wee- 
hawken on a floating hoist when he ac- 
cidentally fell into the water and was 
drowned. On the ground that he was 
engaged in intrastate commerce Com- 
pensation Commissioner Corbin  dis- 
missed Mrs. Orth’s request for compen- 
sation, contending that a floating hoist 
and pier would come under an intrastate 
statute. Judge Brown declared that the 
point involved is a novel one in work- 
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Every Union Indemnity agent automatically is offered 
ihe unrestricted use of these men. 
wide organization—fourteen Offices in key cities, includ- 
ing head offices in New Orleans and New York—the 
services symbolized by these experts are brought to your 
door. If you can use any one of them, drop us a line. 
A short note will bring a prompt response. 


Union Invemniry Company 


A DIVISION OF INSURANCE SECURITIES COMPANY, INC, 
New York Indemnity Company 


UNION INDEMNITY BUILDING, NEW ORLEANS 
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La Salle Fire Insurance Company 
Union Title & Trust Company, 
Northwestern Casualty & Surety Company 


100 MAIDEN LANE, NEW YORK 
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AUTO MUTUAL IN TROUBLE 


Bristol Mutual Liability, New Bedford, 
Alleged By State Commissioner To 
Be Insolvent 
The Bristol Mutual Liability of New 
Bedford, a mutual formed in January, 
1927, to write automobile business, has 
been ordered by the Massachusetts sy- 
preme court to restrain from doing fur- 


ther business. This action is based on 
information in the hands of Insurance 
Commissioner Brown which alleges that 
the company is insolvent. 

The situation last week was that there 
were approximately 8,000 automobile 
owners to whom the company had js- 
sued compulsory automobile liability pol- 
icies who were affected. The state reg- 
istrar of motor vehicles said he would 
take no action in the case, however, un- 

®less a permanent restraining order was 
issued; then the policyholders would be 
given five days in which to obtain new 
insurance. 

Commissioner Brown’s information sets 
forth that the amount of the alleged def- 
cit in the company’s finances totals about 
$182,000. The company’s finances were 
investigated by the state insurance de- 
partment several months ago and, after 
the officers had been questioned, the di- 
rectors of the company made certain do- 
nations to the company’s assets. 

The present officers of the Bristol Mu- 
tual are Walter D. Reid, president; 
Frank W. Dafgard, comptroller; Joseph 
A. Murphy, treasurer; William L. Dona- 
hue, secretary. 

Prior. to joining the company Mr. Reid 
was connected with the Massachusetts 
Rating and Inspection Bureau. 





DRY AGENT NOT COVERED 


Prohibition Officer’s Death in Pistol 
Fight Not Under Workmen’s 
Compensation Act 
Dependents of James S. Mullins, state 
prohibition agent, who was fatally in- 
jured in a pistol duel with C. P. Flem- 
ing, sheriff of Dickenson: County, Va, 
are not entitled to compensation under 
the workmen’s compensation act. The 
Virginia Supreme Court of Appeals ruled 
in denying them a writ of error in their 
appeal from a decision of the state in- 
dustrial commission which had denied 
them compensation on the ground that 
his death did not arise out of and in the 

course of his employment. 

It appears from the records that Flem- 
ing who was also killed in the exchange 
of shots had been fined for repeated vio- 
lations of the dry law and that there 
was bad feeling between the two men 
as a result of Mullins serving a warrant 
on the sheriff on one occasion for a v10- 
lation of this type. 

The shooting affray occurred some 
time after the warrant was served but 
it was contended by the dependents o 
the dry agent that it grew directly out 
of the duty performed by him in official 
capacity. 





WOULD REVISE BAY STATE LAW 


The Massachusetts Chamber of Com 
merce voted last week to initiate actiol 
designed to change the compulsory al- 
tomobile liability insurance law. Samue 
H. Thompson of Lowell, president of the 
chamber, was authorized to appoint 4 
special committee to draft a law 10 
recommendation to the chamber, W on 
will be offered to the people of the state 
through the legislature as a substitute for 
the present law. This committee 
already started to function. 





ANOTHER STATE FUND PETITION 

The fourth ‘initiative petition for 4 
State fund has been filed in Massachtt 
setts by Frank A. Goodwin, former t& 
istrar of motor vehicles and newly wh 
pointed chairman of the Boston Lepr 
Commission. Three earlier petitions wer! 
withdrawn by Mr. Goodwin after he . 
Attorney General J. E. Warner ns 
agreed that they might be improve 
upon, 
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Year Casualty Totals 
Of British Companies 


VOLUME STEADILY CLIMBING 








Commercial Union in Lead; Underwrit- 
ing Profit Better Last Year Than in 
1926 and 1927; New Lines Gaining 





How the leading British companies 
have fared in casualty premium volume 
for the past three years is indicated in 
the following analysis which appeared 
recently in a London paper. The state- 
ment includes all those companies with 
a premium income of more than $2,500,- 
00) annually. Says the writer: 

“The figures of underwriting profit are 
those shown in the departmental ac- 
counts, but owing to the regretable habit 
of some insurance companies of debiting 
a proportion of their expenses in profit 
and loss account, the actual figures shown 
as underwriting profit are in some cases 
considerably larger than the net under- 
writing profit would be if each depart- 
ment of the company were debited with 
its proper proportion of the company’s 
whole expenses. 

‘It is to be noted that the Commer- 
cial Union is far away .ahead of all the 
other companies as regards premium in- 
come, but in this connection it should 
be borne in mind that this company 
writes a large accident business in the 
United States and that the figures also 


‘include those of the Ocean Accident. 


“Next in importance in respect of pre- 
mium income are the General Accident, 
Employers’ Liability, Liverpool & Lon- 
don & Globe Royal and Phoenix, all of 
which exceed £4,000,000. All, however, 
also write a large accident business in 
the United States. 

“From the point of view of under- 
writing profit the North British & Mer- 








cantile and Alliance come first with a 
ratio of 10%. After them, in order of 
ratio of underwriting profit, comes the 
Northern and the Eagle, Star & British 
Dominions, each with 8%, the Guardian 
with. 61%4%, and the London & Lanca- 
shire with 6%. 

“These percentages of profit only refer 
to last year. 

Increasing Premium Income 

The accident premium income of the 
companies is steadily increasing; 1927 
showed an increase of 6% on 1926, tak- 
ing the nineteen companies mentioned, 
while 1928 showed an increase of 4% on 
1927. When one considers that there 
are also the non-tariff companies and 
Lloyd’s, whose accident business is in- 
creasing in considerably greater ratio, it 
is realized what a substantial advance is 
taking place every year in the size of 
this business. 

“From the point of view of underwrit- 
ing profit, 1928 was considerably better 
than 1926 or 1927. The results of 1927 
were largely spoiled by the Royal Com- 
pany with a loss of over a quarter of a 
million pounds. This is, however, a very 
exceptional occurrence of the Royal 
Company, due probably to some special 
type of business or account since given 
up. The ratio of underwriting profit of 
414%, shown for 1928 is very satisfac- 
tory, particularly when one _ considers 
that the writing of accident business 
gives large reserves for unexpired 
claims and unexpired premiums, all of 
which earn considerable sums in interest, 
and in addition there is, of course, in- 
terest on the company’s capital. 

“Accident business is becoming more 
important every year. Not only are the 
old branches, such as employers liability, 
personal accident and motors increasing 
on the whole (probably the chief in- 
crease is in motors), but new forms of 
insurance, such as credit insurance, etc., 
are emerging.” 


COMPANIES OVER $2,500,000 PREMIUM INCOME—DISREGARDING PROFIT AND 
LOSS EXPENSES 














hs Premiums —Underwriting profit— 1928 
Company 1926 1927 1928 1926 1927 1928 profit 
Commel. Union ..£8,906,738 £9,255,224 $£8,759,345 £176,477 £288,658 £399,697 4Y% 
General Accidt.... 6,096,661 6,457,678 6,695,162 100,619 191,282 193,632 % 
Employers’ Lia... 5,780,682 6,166,881 7,083,941 187,000 279,022 276,072 4 %& 
1 er 5,447,661 5,869,880 5,861,986 78,709 90,763 259,021 4% 
ae 5,175,102 5,436,097 5,694,205 156,811 —262,539 201,631 3Y%% 
i iO. 4,070,121 3,903,090 3,888,751 —25,061 92,166 116,324 3 % 
Lon. & Lancs..... 2,046,096 2,358,488 2,437,130 233,070 144,025 146,429 6 % 
Norwich Union... 1,636,623 1,782,671 1,812,016 88,815 28,051 63,184 34% 
Motor Union .... 1,392,266 1,576,356 1,718,344 34,317 —8,903 49,153 3 % 
Northern ........ 1,433,350 1,520,010 1,542,037 124,356 111,220 120,286 8 % 
Eagle Star & Brit. 

Domin. ........ 1,303,260 1,357,417 1,303,260 26,677 28,839 91,499 8 
Sun secssccesseee 942,643 1,130,494 1,270,190 28,000 27,613 35,690 3 % 
Yorkshire ....... 1,065,399 1,182,824 1,244,704 74,712 73,979 51,772 4 % 
N. B. & Mere. 

(Rail’y Pass.).. 1,076,586 1,109,046 1,158,575 116,656 118,980 111,380 10 &% 
Royal Exchange... 940,482 1,047,254 1,131,205 53,810 28,061 34,757 3 % 
Car & General... 843,505 974,774 1,160,870 16,197 —5.528 17,126 14% 
Alliance aid Cate 834,841 960,254 1,054,174 95,362 —19,946 105,417, 10 %&% 
Guardian | wa ateacare 614,688 666,980 709,712 56,567 31,572 47,240 6Y%% 
Co-operative ...., 665,528 735,258 887,972 —7,475 —44,807 —47,519 -—6 % 

£50,262,232 £53,490,677 £55,413,579+-£1,615,617 +£1,172,508 +£2,272,790 
Increase in prems. 6% 4% Profit 3% 2% 44% 
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FIGHTING INDIANA RULING 





Reciprocals Balk at State’s Decree 
Against Non-Assessable Policies; 
Declared Illegal 
Following the ruling by the Indiana 
attorney general that under the present 
‘tate law reciprocals could not issue non- 
‘sessable policies, it was indicated that 
the reciprocals were building up their 
“ase and making a big effort to break 
rile This is in spite of the fact 
at the insurance commissioner has de- 
oe: that non-assessable policies are 
egal, 


eeitiness, with the reciprocals has not 
‘e hing since most of the old 
their ean writing in Indiana cut 
ae Ision premiums _in half. some 

a0. The rice difference in full 


Coy 
hing ee now between the stock compa- 


vnc reciprocals is slight and the 
"aie £ point of the reciprocals of 
oes not suffice any more to in- 
€ prospects, particularly in view 


sibility of heavy assessments 
ms, 
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RESIDENCE LIABILITY CONTEST 
The Maryland Casualty has launched x 
prize contest for residence liability in- 
surance and has offered eight awards of 
$300 each for local agents and eight 
awards of $100 each for general agents 
who are the biggest producers in the 
particular territorial group in which they 
have been placed. The contest began 
October 15 and closes November 15. 





DENIED APPEAL FOR LICENSE 
The New York Attorney General’s of- 
fice has affirmed the decision of former 
Superintendent of Insurance James A. 
Beha revoking the broker’s license of 
Walter J. Cohen, New York City, for 
failure to pay premiums guaranteed by 
him. The office also ruled that time for 
appeal had expired. Cohen’s license was 
originally revoked in 1927. 


BUFFALO APPOINTMENT 
The Standard Surety & Casualty has 
appointed Zink Bros. Insurance Agency 
of Buffalo as its general agents for cas- 
uality and surety lines. This firm is one 
of the oldest in Buffalo, having been es- 
tablished twenty-five years. 
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British Farm Workers 
Get State Insurance 


EXTEND UNEMPLOYMENT COVER 





New Amendments to Widows’, Orphans’ 
and Old Age Pension Act Are 
Coming Up for Action 





Noel Buxton, British Minister of Ag- 
riculture, has decided that agricultural 
workers shall be included within the 
scope of the unemployment insurance 
act. This decision will add a total of 
700,000 to the number of workers in- 
cluded in the National Insurance Scheme. 

A scheme for the insurance of farm 
laborers has been drafted. It is based 
on the assumption that of 700,000 work- 
ers 1% of the regular and 5% of the 
casual employes would, during a year, 
claim benefit from four to ten weeks. 

It is the view of trade union leaders 
that unemployment among farm work- 
ers is likely to increase. 

The bill prepared under the direction 
of the Minister of Health to amend the 
widows’, orphans’, and old age pensions 
act is soon to be published. In view 
of the promises made by socialist can- 
didates during the general election re- 
garding an increase in the scale of va- 
rious classes of pensions. the text of 
the measure will be studied with interest. 

Some candidates, including a promi- 
nent member of the socialist government, 
pledged themselves that if the party were 
returned to power, every widow in the 
land would be guaranteed a pension, and 
the present pension rate would be raised 
from 10s to £1 per week. 

The government will probably deal 
with the case of widows whose pension 
ceases on account of their youngest 
child having reached the age limit under 
the act. Up to July last the number 
of persons in England and Wales who 
had become ineligible for pensions on 
that ground was about 31,000. Their 
re-inclusion under the act, together with 
other commitments the sovertiment pro- 
poses to undertake. will add consider- 
ably to the liabilities of the state. 


PAYS $10,000 FORBES FINE 

The Hartford Accident & Indemnity 
has paid the fine of $10,000 assessed 
against Charles R. Forbes, former head 
of the United States Veterans’ Bureau, 
who was convicted of defrauding the 
government. When he appealed after a 
sentence of two years in the penitentiarv 
and $10,000 fine. the Hartford A. & T. 
signed his bond for $20.000. After serving 
his time in prison Forbes took the pau- 
per’s oath and avoided the fine. After two 
vears of litigation it was decided by a 
Chicago court that the company, having 
signed Forbes’ bond, was liable for the 
fine he could not pay. 


INDIANA AGENGIES MERGE 


The Indianapolis, Fort Wayne, Terre 
Haute and Evansville general agencies 
of the Penn Mutual have been merged 
into a single organization with head- 
quarters at Indianapolis, covering the 
entire state, which will be under the 
management of L. L. Newman, for sev- 
eral years the company’s general agent 
at Fort Wayne. 


PROMOTION FOR WRIGHTSON 

S. M. R. Wrightson has been anpoint- 
ed assistant secretary of the National 
Surety in charge of its contract bond 
department. He has been with the com- 
pany since 1925. 





CHANGE TO BRANCH OFFICE 


The Maryland Casualty has appointed 
T. R. Buckton as resident manager in 
Des Moines in charge of the territory 
heretofore reporting to the Maryland’s 
general agents in that city. 





ENTERS NEW STATES 
The Franklin Surety has been entered 
in Maryland, Delaware and the District 
of Columbia. 











Recent Casualty Court Decisions 











Violet Greenall vs. New Amsterdam 
Casualty—A new rule of evidence has 
been established by the Supreme Court 
of the state of New York in the case 
of Violet Greenall, plaintiff, against New 
Amsterdam Casualty Co., defendant, rel- 
ative to actions brought under policies 
insuring against loss of life caused by 
accidental means and involving the in- 
terpretation of the provision of the pol- 
icy relating to the filing of proofs, which 
reads as follows: 

“Affirmative proof of loss must be furnished 
to the company at its said office in case of 
claim for loss of time from disability within 
ninety days after the termination of the period 
for which the company is liable, and in case 
of claim for any other loss within ninety days 
after the date of such loss.” 

The insurer in defending the action 
claims that the beneficiary “failed to file 
any proof of loss whatever with said 
company as required by said policy” and 
that the said breach of the terms and 
conditions of the policy bars any action 
against the company. 

Justice William T. Collins in the Su- 
preme Court upon application of Alex 
Davis of Goldstein & Goldstein, attor- 
neys representing the beneficiary, has 
just ordered the insurer to substantiate 
this defense by submitting proof in ad- 
vance of the trial of the said defense 
and to explain what it means as to the 
proof of loss requirements of its policy 
concerning which it claims the breach 
occurred. 

Heretofore the burden of establishing 
that the provisions of the policy have 
been compiled with has been upon the 
beneficiary and the insurer represented 
by Frederick Mellor, its attorney, 
claimed upon the argument of the ap- 
plication that it should be denied for 
the reason that there are involved “pure- 
ly matters of evidence to sustain this 


separate defense, some of which evi- 
dence is entirely within the knowledge 
of the plaintiff,” and upon the further 
ground that it is a basic principle “that 
a party is not required to give the de- 
tails of the evidence on which the party 
will rely to prove the allegations of its 
complaint or answer.” 

The decision of Justice Collins is im- 
portant in that an insurer asserting the 
defense that proofs of loss have not been 
filed as required by its policy, may here- 
after under the decision of the Supreme 
Court be compelled to substantiate the 
defense in advance of the trial of the 
action, and before the beneficiary is 
called upon to establish compliance with 
the terms and conditions of the policy 
under which suit is brought. 

National Case Goods Co., Inc., vs. Na- 
tional Surety.—Justice Bernard L. Shien- 
tag in the City Court of the City of New 
York, New York county, in the case of 
National Case Goods Co., Inc., plaintiff, 
against National Surety, defendant, has 
just ruled on a novel question of law 
raised by the surety company concerning 
one of its defenses in the action which 
was brought under a credit insurance 
policy. 

The policy insured the plaintiff against 
loss due to insolvency of debtors result- 
ing from the assured’s bona fide sales 
of furniture shipped in the usual course 
of business. 

The insurer claims in the action that 
the plaintiff-assured “will hereafter ob- 
tain certain amounts of money on ac- 
count of such claimed losses.” This de- 
fense, concerning the claim of the Na- 
tional Surety that the assured “will here- 
after obtain certain amounts of money 
on account of such claimed losses” does 
not seem to have ever been raised in this 
or any other jurisdiction under credit 
insurance policies. 
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Heretofore defenses set up by ingyr. 
ance companies have always concerned 
and referred to acts which have already 
occurred and have not dealt with any 
contingencies or acts which may happen 
in the future. The novel defense set 
up by the insurance company in this ac. 
tion directly refers to future contingen. 
cies, and upon application of Alex Davis 
of Goldstein & Goldstein, attorneys for 
the National Case Goods Co., Inc., the 
plaintiff in this action, Justice Shientag, 
by order of the City Court has directed 
that this defense be substantiated in ad. 
vance of the trial, ordering the insurer 
to prove what amounts of money it 
claims the plaintiff will receive as well 
as by whom the same will be paid. The 
court also directed the National Surety 
to prove in advance of the trial the 
time when it claims the plaintiff wil! 
receive the monies. 

The defendant, represented by Hor- 
witz, Rosston & Hort, its attorneys, op- 
posed the application before the court 
and admitted that the proof is not in 
the possession of the defendant and that 
it is unable to furnish the same at this 
time. Notwithstanding this claim and 
in view of the novel defense, the court 
nevertheless granted the application. 





MARSH & McLENNAN EXPANDS 





Secures Control of Well Known Pitts- 
burgh Agencv of James W. Arrott 
Co.; Two Offices Will Continue 

The Pittsburgh office of Marsh & Mc- 
Lennan and the Pittsburgh agency of 
J. W. Arrott, Ltd., have consolidated 
their interests. This will extend to west- 
ern Pennsylvania the nationwide insur- 
ance service of Marsh & McLennan ina 
broader way. To maintain their individ- 
ual identities the two offices will be op- 
erated hereafter as Marsh & McLennan, 
James W. Arrott Co. in the Arrott build- 
ing. 

James W. Arrott and James W. Arrott, 
Tr., will be resident vice-presidents in 
Pittsburgh for Marsh & McLennan. 
James W. Arrott will be chairman of 
the board and his son president, o 
James W. Arrott Co. The old organiza 
tions will be maintained intact and the 
services of the officers and combined 
staffs will be available for all clients. 
This agency is one of the oldest in Pitts- 
burgh, having been established in 189 
by the grandfather of the present James 
W. Arrott, Jr. 


ADMIT COMPENSATION PLOT 








Bromo Seltzer Addict Arranged to Pre 

tend That His Illness Was Occupa- 

tional Poisoning 

A plot to fraudulently secure work: 
men’s compensation payments has beet 
confessed by Edward Harvender, who@ 
year ago received an award of $7,008 
year for what he claimed to be benz 
poisoning contracted at his work. Har 
vender admitted to a special commissiot 
er that his condition was due to ior 
nate use, of bromo seltzer. A doctor am 
a lawyer are charged with fraud a 
connivance. J 

In December, 1927, Harvender wet 
to Dr. Samuel Shapiro, Newark, %. 7» 
for treatment of an acute stomach a 
order. Dr. Shapiro was unable to cit 
him, but sent him a bill for $750 a 
when Harvender protested the physicia# 
is alleged to have suggested that te 


: * . 4 t 
patient might use his illness to colle¢ 
from his employers. at 

David Roskein, a lawyer, recomme 


ed by Shapiro, agreed to handle Harver 
der’s case for a $1,000 share of the pt 
ceeds. ue 

The discovery of the plot was ue ‘ 
a break between Roskein and John i 
vender, brother of Edward. The per i, 
States F. & G. administered Harven® 
award. 


DECLARES 5% DIVIDEND 
The directors of the London & 4 of 
cashire have declared a 5% divident , 
the capital stock of the company ake 
to stockholders of record as of aor 
31, 1929. This dividend is at the 
rate as last year. 
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